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PATTERN 


Beauty of design is a striking fea- 
ture of all Alvin Silver Long-Life 
Plate. It is made to look and feel 
like sterling. 


Alvin Plate is finished in every de- 
tail just as carefully as sterling sil- 
ver. A comparison with any other 
line of plate will show the differ- 
ence. It is made by expert silver- 
smiths who are accustomed _ to 
working on sterling silver flatware, 
as Alvin makes both sterling and 
plated ware. 










Alvin Plate is a Jewelers’ Line and 
is sold through jewelry channels. 
For this reason the Jeweler is cer- 
tain to get the future business when 
he sells Alvin Plate. The customer 
¢annot complete the pattern, except 
by purchasing it through a Jewelry 
Store. This means future profits 
for you if you sell Alvin. 


Alvin Silver Company 
Sag Harbor, N. Y. 


Chicago, 10 S. Wabash Ave. 
New York, 15 Maiden Lane 


NV/V SILVER 


The Long Life Plate 
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“Moonstone,” 


the Alternate Birthstone for June 








A Word as to Its Symbolic Significance, and Reasons for Its Name 
By EstELLE ARNOLD 

















[’ is the poet in all of us that makes 
potent the charm that lies in human 
sentiment. Our vivid imaginings render 
most fascinating that realm of ideals of 
which we are its mighty ruler, and turn to 
shape the forms of things unknown. An 
ideal builded upon a foundation of phe- 
‘nomena is the “Moonstone,” it being 
classed in the Orient among the phenom- 
enal gems, owing to its moon-like, silvery- 
white light, which changes on the surface 
as the light varies, or its blue opalescence, 
in the variety known as peristerite, from 
the Greek “pigeon,” its sheen having the 
resemblance of a pigeon’s neck. 
ITS FANCIED RELATION TO THE 
MOON 

“With the loved moon it sympathetic shines, 

Grows with her increase—with her wane 

declines, 

And since it thus for heavenly changes 

cares, 

The fitting name of sacred stone it bears; 

A powerful philtre to ensnare the heart, 

It saves the fair from dire consumption’s 

dart, 

Long as the moon her wasted orb repairs, 

To pining mortals these effect it bears; 

Yet ne’ertheless when Luna’s on the wane 

Men from | its use will divers blessings 

gain. 

So it is regarded as the sacred stone of 
India, where it is never displayed for sale 
except upon a cloth of yellow, a color ven- 
erated by the East Indian. By them it is 
believed to bring good fortune; and, as a 
gift for lovers it takes first rank, arousing 
the tender passion when the moon is on 
the increase and by placing the stone in 
the mouth when the moon is full lovers are 
given the power to read the future in store 
for them. No greater requirements for its 
popularity, say I. 

That its light waxed and waned with the 
moon was believed by many, avery marked 
story being told by Antoine Mizauld in 
“Les Secrets de la Lune” (The Secrets of 
the Moon), published in Paris in 1571. 
_Mizauld relates that he obtained posses- 
sion of this stone for one lunar month from 
a friend of his, a great traveler, during 
which time he sedulously observed it. “The 
white mark first appeared on the top. It 
was like a small millet seed, increasing 
in size and moving down on the stone, al- 
Ways assuming the form of the moon, until, 
on reaching the middle, it was round like 
the full moon, then the mark gradually 
passed up again as the moon diminished.” 
The owner declared that he had “vowed 
and dedicated this stone to the young King 
Edward VI of England, who was then 


highly esteemed because he had good judg- 
ment in regard to rare and _ precious 
things.” 

THE PHENOMENA 


The explanation of this phenomena is 
comparatively simple. Adularia (“moon- 
stone”) is a very translucent or almost 
perfectly opalescent variety of feldspar, its 
opalescence being a bluish-milky light or 
pearly reflection from the interior of the 
stone, likened to the moon, which contains 
minute and very thin scales of micaceous 
iron (haematite), arranged parallel to the 
direction of the perfect cleavage planes of 
the feldspar, which absorbs the red and 
yellow rays. The more numerous the 
crystals, the greater the prominence of 
this feature. 

These small colorless and brilliant crystal 
plates can be observed, their milky sheen 
being exhibited over a portion of the stone, 
which portion is in a certain position rela- 
tive to the source of light and the eye of 
the observer, the reflection ceasing when 
out of its original position. Only speci- 
mens which show this sheen are cut as 
gems, and, as it is known as “Girasol,” 
“Wolf’s Eye,” “Ceylonese Opal” and 
“Water Opal,” the term refers to the ap- 
pearance of the stone rather than to its 
composition. 

Cut with a convex surface, this band of 
bluish-milky light, which ends abruptly 
across the colorless and almost transparent 
background, makes a very effective con- 
trast with the surrounding portion of the 
stone. The more convex and polished the 
surface, the narrower and better defined 
the mark of light, though if too narrow the 
effect is spoiled. Never intense or strong- 
ly marked, but always the nature of a soft 
pearly lustre, the moonstone in diversified 
forms, though always cut en cabochon, is 
most effective when mounted in a closed 
black setting. 

It is also very pretty in cut and polished 
spheres, which, strung together as beads, 
have a certain resemblance to white pearls. 
Many beads of this character, however, are 
produced from selenite, a gypsum found 
in Persia, with the same character of mark- 
ing as moonstone and so termed, though 
much softer than the feldspar, which ex- 
hibits this peculiar feature in isolated ex- 
amples in all its different varieties. 

Though distinguished under many spe- 
cific terms, the group of minerals of which 
moonstone is a part in feldspar. “Spar” 
being a mineral that breaks with regular 


IN ITS MAKING. 


surfaces and a certain amount of lustre, its 
field of occurrence (feldspars being very 
important constituents of the earth’s crust, 
for the most part a composite of alkali or 
alkali earth and occurring in all igneous 
rocks) is so widespread that the word is 
probably an English corruption of field- 
spar. 
THE FELDSPAR GEMS. 


The different varieties of this vast family 
that grade into each other are best recog- 
nized not only by their hardness, being 6.5, 
and scarce scratch with a good knife; diffi- 
cult fusibility and unequal cleavages; ex- 
tending in any given crystal in the same 
direction, the dimensions of which may be 
minute or measure a foot or more, as in 
the coarser grained granites; but also by 
their peculiar physical and chemical char- 
acteristics, geognostic position and asso- 
ciated group of minerals. 

The common feldspar, generally white or 
red, especially flesh red, abounds at 
3aveno on Lake Maggiore, Italy; Lomnitz, 
in Silesia; Mourne Mountain and Wicker- 
sham, Ireland; at Rubinslaw, Aberdeen- 
shire, Scotland, and at Carlsbad and ElIn- 
bogen, in Bohemia. 

Then there is the glassy feldspar, or 
“sanidine,’ containing potash and soda; 
vitreous, translucent and often much 
cracked, found in many countries in 
Europe and America. 

Also occuring in many countries and 
commonly associated with quartz, is ortho- 
clase in divers varieties, some of which 
are liable to decomposition, and where such 
is the case it is converted into kaolin and 
used for the manufacture of porcelain and 
stoneware. 

And so may be mentioned many others, 
but as ornamental stones only certain varie- 
ties of feldspar are of any importance, and 
their value depends on accidents of color 
or structure. 

AMAZON STONE. 


Thus we have the Amazon stone, or 
Amazonite (green feldspar), deriving its 
name from the Amazon river. It probably 
referred to jade and other green stones 
found in that locality, as its presence is un- 
known there now. Its gradations of color 
are from deep green to white, streaks of 
paler green or white are present, and it is 
the uniformly colored portions which are 
the most highly prized. The green often 
takes on a bluish tone, which sometimes 
predominates. This is doubtless due to 
some organic matter, as it disappears when 
heated, leaving the stone white. 


LABRADORITE. 
Labradorite is another species. Though 
a common rock forming material, especially 
in the older rocks, it is quite important. 
Its play of colors, the blue due to lamellar 
structure, while the yellow and reds are the 
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Bar pins have become one of the requisites 
of fashionably dressed women. We are cer- 
tain that when you add Larter made Bar Pins 
to your stock you will be able to help meet 
the demands of your most critical customers. 
In addition to the black enameled designs here 
illustrated, our travelers and office are carry- 
ing some very attractive engine turned and 
engraved, also stone set, patterns in 14K 
green gold at prices that are as attractive as 
the pins themselves. 


LARTER & SONS 


Pac. Coast Rep., 

A. I. HALL & SON, Inc. 
150 Post Street, 
San Francisco, Cal. 


New York 


23 Maiden Lane ARIE 
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result of the reflection of light from minute 
included crystals of magnetite, haematite 
and ilmenite, varying in different positions 
put rarely, and appear for the most part 
as a broad surface of a single color, or 
4 tinted surface interspersed with many 
spots, exhibiting no sheen. The colored 
and uncolored portions merge into each 
other at the edges and is best described by 
Emerson in his essay on “Experience”— 
“A man is like a bit of Labrador spar, 
which has no lustre as you turn it in your 
hand, until you come to a certain angle; 
then it shows deep and beautiful colors.” 

First found on the coast of Labrador, 
near Nain, and the adjacent Island of St. 
Paul, by a Moravian missionary named 
Wolfe, it was brought to Europe in 1775 
and presented to the Rev. Christian Ig- 
natius Latrobe, the then foremost Moravian 
Minister of England. 

It was first discovered in Russia in 1781, 
which country has produced beautiful speci- 
mens, and while it is also widely distrib- 
uted in the United States and parts of 
Canada, that from Labrador exceeds all 
others in abundance and beauty. It is 
sometimes known as “Ox Eye.” 


SUNSTONE. 
When the only source of Sunstone, an- 
other of the ornamental feldspars, was 


Russia, and then it was derived but from 
one locality, the Island of Sattel in the 
White Sea, it was quite costly, as are all 
rare gems, but today when it is found in 
compact masses together with white quartz 
at Tvedestrand, Norway, and other locali- 
ties in that country, as well as the impor- 
tant deposits discovered in 1831 in Wer- 
chne, Udinsk, Siberia, together with its 
frequent occurrence in different parts of 
the United States, its appreciable value is 
of no importance for jewelry. 

A soda-lime tricoline feldspar, coutain- 
ing minute crystals of iron oxide, haema- 
tite or gothite, its spangled yellow or red- 
dish sheen is seen to the best advantage 
when the stone is held in the sunlight or 
strong artificial light. 


MOONSTONE, 


It is for the splendid specimens of adu- 
laria (moonstone) do we travel to that 
distant Island of Ceylon, where in Mount 
Adula, in fragments of irregular shape, it 
is embedded in white Kaolin-like clay, and 
at Neura Ellia, near which is a spot south- 
east of Adams Peak, known as “Moonstone 
Plain.” While here it resists the action of 
the weathering of an igneous rock, of which 
probably it is one of its constituents, under 
the same conditions with ruby and spinel 
the weathering of the rock sets the moon- 
stone free, and with other gem gravels it is 
abundant at Bellingham, between the Port 
of Galle and Matura on the south coast of 
the island. 

However, specimens quite comparable 
with those of Ceylon have been found at 
Amelia Court House, Va., and, while men- 
tion might be made of a number of locali- 
ties of its occurrence, we would dwell on 
on the best of its kind, that in which its 
moving light speaks as a spirit potent of 
good, a boon to friendship and preventive 
of bodily ills. 

In the Middle Ages moonstone was car- 
tied in the mouth as an aid to memory. 


THE JEWELERS’ 


The. best intent would be but ill expressed 
in the face of such good fortune as be- 
speaks the alternate of June’s natal stone. 


“A queenly month of indolent repose! 

I drink thy breath in sips of rare perfume, 
As in thy downy lap of clover bloom 

I nestle like a drowsy child and 

Doze the lazy hours away.” 








The Cross of Lorraine 





667 WILL never wear a crown of gold 
where the Saviour of the world was 
crowned with thorns,” 
It was with these words that Godfrey 
of Bouillon, Duke of Lorraine, refused the 
proferred crown of Jerusalem, when, after 


CIRCULAR 


65 


stormed the gate of St. Stephen and gave 
the city to the Christians. 

History, so full of the stirring incident 
that attended that romantic pilgrimage, is 
silent on much we would know of the cir- 
cumstance that followed the conquest. 
Steeped in legend, shadowed by a veil of 
mystery as deep as that which covers the 
Holy Grail, yet there filters out to us 
through the passing years the story of the 
knightly vow, when Godfrey, suffering from 
a fever contracted while engaged in the 
conquest of Rome, registered a vow that 
should his health be restored he would 
seek to conquer Palestine. We are told 
that his illness fell from him as if it were 
a garment and that he stood before his 

















THE CROSS OF LORRAINE, 


his weary pilgrimage and valiant struggle, 
he finally conquered the city. It is interest- 
ing to know that later on by popular ac- 
claim he was invested with the title “Ruler 
of the Holy Sepulchre,’ an honor which he 
accepted with due humility of spirit. 

The final conquest occurred on a Fri- 
day, and it was at that same moment 
in the afternoon when the last cry was 
uttered by the dying Saviour that Godfrey 
and his followers, worn and exhausted, but 
with spirits unquenched, finally leaped to 
the walls and crowding into one last mag- 
nificent effort the spirit that had led them 
through all the perils of that early crusade, 


company in all his former vigor. The story 
goes on through the later struggle of the 
crusaders, to the final victory and to the 
moment when, in that hallowed hour, God- 
frey, flushed with triumph and overwhelmed 
with the sacredness of the moment, rushed 
from the mad horrors of the conquest and 
flung himself upon his knees before the 
sacred tomb, offering in the great humility 
of the moment his grateful thanks to that 
divine master who had so surely guided his 
steps to where he, too, might render his 
homage. 

It is said that as he bent, bareheaded and 
with unsandaled feet before that holy spot, 





66 THE JEWELERS’ CIRCULAR June 11, 1919, 


















| a ESTABLISHED 1868 Yitatl CY lon hr MELE 
S 109” 2 
} America’s Largest {f 


1 6Diamond ff 
| Cutting § 
I Works 








Stern Bros. & Co. 











OFFICES 


68 Nassau Street, New York 
31 N. State Street, Chicago 
10 Tulp Straat, Amsterdam 














CUTTING WORKS 


Most Modern and Complete 
136-146 W. 52nd St., New York 



































fune 11, 1919. 


there appeared to fall over him a vestment 
of the purest white, and then in the divine 
exaltation of that hallowed hour his fol- 
lowers beheld the dead take part in the 
holy ritual, and the voice of Adhemer was 
heard to join in the prayers and penitence 
of the prostrate warriors. 

It was shortly after this sacred ceremony 
that Godfrey was offered the kingship he 
so humbly declined, accepting in its stead 
the simpler, if more impressive title of 
“Ruler of the Sepulchre.” This was fol- 
lowed by the investiture of the sacred sym- 
bol of the cross, thereafter used by him as 
a heraldic device and known to all ages as 
“The Cross of Lorraine.” 

In accepting this emblem, it is said that 
he pronounced himself unfit to assume as a 
mere symbol a sign so divinely set apart, 
so sacred to the agony of the “Mount,” and 
to the simple shaft that bore as its cross 
piece the Holy Rood, another bar was 
added. The cross was then placed in re- 
verse and thereafter became the heraldic 
device of the Duchy of Lorraine. 

Many years later, in the 16th century, 
when Mary, Queen of Scots, was wed for 
reasons of state to the young Duke who 
later became King Francis the Second, she 
added to the historic cross the sturdy thistle 
of her beloved Scotland, and the lovely sim- 
plicity of the crusader’s emblem was broken 
by the sharp lines of its pointed leaves. 

Perhaps it was the pretty story, or pos- 
sibly the more vigorous interest of the cru- 
sade that caught the fancy of one of our 
wounded boys as he searched for something 
to while away the hours that stretched so 
long. From bits of metal gathered by his 
comrades on the battlefields he began to 
fashion the cross. Bit by bit it grew until 
the symbol was complete and then the this- 
tle was added. Wrought from the twisted 
fragments that strewed the wasted fields of 
beautiful old Lorraine, the cross became to 
him almost a living thing. From where he 
lay in the hospital he could see the lines 
of crosses “row on row,” and into it he 
wove tradition, symbolism and the memory 
of those with whom he had fought side by 
side, to wrest from a modern vandal the 
lands of the brave old crusader, and when 
he came back he brought it with him as 
something that stood for that part of his 
life. 

And to those who know the story of how 
this cross was given by him to Miss Helen 
Frick, for the Red Cross Shop in New 
York city, with the request that it might 
be sold and the money used to buy more 

‘comforts for our wounded boys in the hos- 
pitals, the cross takes on added beauty and 
significance. 

Once more the beautiful old Cross of 
Lorraine, the symbol of the supreme sacri- 
fice of our Lord, with the later bar signifi- 
cant of the deliverance of Jerusalem, 
wrought from metal gathered on the tor- 
tured fields of Godfrey’s own fair country 
and fashioned by a modern crusader, has 
brought to the world in its simple beauty 
a new symbol of man’s sacrifice and de- 
votion. 








Briggs & Reid, jewelry auctioneers, have 
been engaged in making a closing out sale 
of the $75,000 stock of J. McS. Buchanan, 
Petersburg, Va. 
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Report of Consul Haskell on the Swiss 
Watch Industry in 1918 


Consul Lewis W. Haskell, Geneva, has 
submitted a report to the Bureau of For- 
eign and Domestic Commerce, Washington, 
D. C., relative to the Swiss watch industry 
in 1918. 

His report follows: 

“Geneva and the cities of French Switzer- 
land are probably the center of the watch- 
making industry of the world. The export 
of watches, clocks, watch movements, cases, 
etc., from this district has been increasing 
steadily in recent years, the total shipments 
being valued at $35,328,495 in 1913, $23,- 
316,928 in 1914, $26,365,331 in 1915, $40,109,- 
061 in 1916, $40,712,736 in 1917, and $41,547,- 
281 in 1918. 

“The Swiss Exporter comments in the 
following manner upon these figures: 

“The increase of the 1918 exports is, at 
first glance, very astonishing. It was the 
general impression that the industry was 
operating less favorably on account of the 
obstacles to commerce, such as import re- 
strictions and Government control. Nearly 
all the different classes of these exports, 
such as clocks, unfinished parts, and metal, 
silver, and gold cases, showed a decrease 
as compared to the year 1917. However, 
the increase of articles coming under the 
heading “other watches” compensated 
largely for this decrease, It is understood 
that this term includes the wrist watches, 
brooch watches, automobile watches and 
clocks, watches for aviators, etc. The ex- 
port value of this class of watches in 1918 
attained the record figure of 52,441,302 
francs ($10,121,171) as contrasted with 14,- 
962,860 francs ($2,887,832) in 1917. The 
increase is due especially to the fact that 
for a year and a half the wrist watches have 
been classed as ‘other watches.’ 

“The United States alone bought from us 
10,600,000 francs ($2,045,800) worth of these 
watches; the distribution was also large 
throughout the entire world, as 14 countries 
bought more than 1,000,000 francs ($193,- 
000) worth each. 


EXPORTS OF ORDINARY WATCHES—AVERAGE 
PRICES. 

“The number of ordinary pocket watches 
in metal, silver, and gold exported showed 
a greater decerease than their value. Trade 
in metal watches showed the greatest de- 
cline, only 736,082 being exported in 1918, 
against 9,427,558 in 1917 and 10,528,044 in 
1916. The number of gold and silver 
watches sent to foreign countries was 934,- 
021 and 3,700,320, respectively, in 1916, 604,- 
079 and 3,486,443 in 1917, and 336,224 and 
2,678,341 in 1918. 

“As to the class ‘other watches,’ the ex- 
port showed an increase from 655,643 in 
1917 to 2,618,332 in 1918. The difference 
in these figures is caused largely by the 
modification of the Swiss tariff classifica- 
tion. 

“The average price of watches has been 
steadily increasing, metal watches selling 
for an average of $1.10 in 1916, $1.29 in 
1917, and $1.39 in 1918; silver watches for 
$2.32 in 1916, $2.67 in 1917, and $3.04 in 
1918; and gold watches for $9.09 in 1916, 
$11.76 in 1917, and $12.93 in 1918. 

“During the past year 1,010,037 gold cases 
were stamped by the Federal control, the 
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record exceeding even the best year of the 
pre-war period. It is true that since 1914 
the gold cases of a poor grade have been 
included, but the number of cases of legal 
grade—that is, from 14 to 18 carats—which 
reached 901,652 in 1918, still exceeds the 
maximum that has ever been reached be- 
fore. This large export of gold watch cases 
is very significant, in view of the fact that 
it is suspected that much gold was smuggled 
into the Central Empires.” 








Soldiers and Sailors Being Welcomed Home 
and Many Are Resumng Their 
Old Positions 

ProvipencE, R. I., June 4—A large ma- 
jority of the young men who left Rhode 
Island in the service of their country either 
in the army or naval forces, have returned, 
and many of those who were formerly em- 
ployed in the manufacturing jewelry es- 
tablishments, or the allied branches of the 
trade are gradually resuming their old po- 
sitions. Public and private welcoming re- 
ceptions, dances, etc., continue to be held, 
and others are being planned. 

At the present time the most activity 
among the returned service men centers 
about the formation of the Rhode Island 
branch of the American Legion, and in 
this movement a number of prominent 
jewelers who were in the service are in- 
terested. At present the campaign is be- 
ing conducted for the purpose of securing 
the enrollment of as many returned sail- 
ors and soldiers as possible, and a big mass 
meeting to this end was held the past week 
and others are to follow. 

Prominent among the active workers 
for the new organization are Wesley C, 
Martin, of Martin, Copeland Co., Inc, 
and Rush Sturges on the program com- 
mittee; Frederick B. Thurber, superin- 
tendent of Tilden-Thurber Corp., Inc., and 
Joseph O. San Souci, Jr., on the enroll- 
ment committee; Albert I. Russell, secre- 
tary of the Irons & Russell Co.; Julius A. 
Saacke, Norman Case, T. Dawson Brown, 
with Wolcott Mfg. Co., Inc. 

John E. Allen, diamond and precious 
stone dealer, received a radio message 
from his son, Capt. Stafford Allen, on 
Board the U. S. S. Maul, announcing his 
arrival at Newport News, Va., recently. 
Capt. Allen is dental surgeon connected 
with the Second Battalion, 318th Infantry, 
of the 80th, or Blue Ridge Division. 

There will be many distinguished guests 
at the Victory Ball, which is to be held at 
the State Armory on the evening of June 
13. The invitations include Major General 
Clarence R. Edwards, Admiral William 
Sims and others. Among the members of 
the honorary reception committee who have 
already announced the acceptance of their 
appointment are the following: Joseph 
L. Samuels, Leon Samuels, John J. Rosen- 
feld, Samuel M. Nicholson, John S. Hol- 
brook, Harry Cutler, John Shepard, Jr., 
Frederick W. Aldred, Henry D. Sharpe, 
H. Anthony Dyer, William A. Viall, Abe 
Dimond, Joseph O.. San Souci, William 
Loeb, Walter Lederer, Sigmund Lederer, 
Meyer Harzberg, Rush Sturges, Dutce W. 
Flint, Archibald Silverman, Adolph Cohen, 
Henry Shartenberg, Abraham Colitz and 
David Bernkopf. 





68 THE JEWELERS’ CIRCULAR June 11, 1919, 























Importers 
and 
Cutters 
of 


Diamonds 




















| ALBERT LORSCH 
, SO CO. 


Main Office INC. ‘Branch Office 
Lorsch Building, 37 Maiden$Lane 131 Washington Street 
NEW YORK PROVIDENCE, R.. I. 























June 11, 1919. THE JEWELERS’ CIRCULAR 





Mh”, 























Regent Pearls as Graduation Gifts 














om aa’ 
Branch Office Ok ( (-) Main Office 
131 Washington Street Lorsch Building, 37 Maiden Lane 
INC. 


PROVIDENCE, R. I. NEW YORK 














EI 


























me CRC TR) 


= 


Li 





THE JEWELERS’ CIRCULAR 

















his newcot 

-WOTKS magic 
with the color- 
ed stones. Io 
aa eaphire 
win ede and 
ssible only 
a Diamond 


L#leller & Son 


NEw YORK PARIS PROVIDENCE 




















ae 
G 


QUADRO 


‘C 





(I) 


=) 


y 
) 












i] 

, ‘ 
Be A 
‘4, 6% 

Fag Oe 








June 11, 1919 


































A.C. 

















June 11, 1919. 


THE JEWELERS’ CIRCULAR 








formation as to the very 


are shown in public for the first time. 


retailer to 
stir up 
without credit to Tae JEwELERs’ CiRcuLar 


for 
a in gems.—THE EpITor. 


The Latest Jewelry Seen in New York 


Note.—The following information is published not onl : 
for ‘the benefit of the public, and to give the retail jewelers outside of the large centers in- 
latest articles in jewelry that are shown in the — windows of bi 
dedlers in the metropolis, and about such special lave | 0 d 
his information is right-up-to-the-minute, and gath- 

ered directly before THe Jewetzrs’ Crrcutar goes to press. i 
his local paper for the general information of the people of his district, in order to 
interest in jewelry generally, or the information may be used by him as a basis for 
interviews in his local journals as to the latest styles in jewelry. 
in an 
the information of the people of his district, or valuable as a news item on the latest 


for the benefit of the jeweler, but 


ieces as have been made for customers, an 


The notes may be given the 
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QOME smart new vanity boxes, mesh 

bags and field-glass cases and many 
modish jewels have been seen lately at 
the races. With the racing season in 
full swing and all the race track parks in 
the country enjoying a reawakened and un- 
precedented popularity, there is afforded a 
showing of society's best and newest in 
fine raiment, and jewelry is holding its 
own in this display of fashion. 

x * x 

Enormous, elaborate and gorgeous are 
the handbags carried in stand, club-house 
and on the field. Brocades and velvets, 
metal tissues and gold and silver laces are 
mounted with gold, platinum and silver 
mounts, and these frames are often studded 
with gems. On one of these bags stripes 
of gold mesh and old-rose satin ribbon al- 
ternated, and another bag was made of 
knitted violet silk mounted on silver and 
with a silver chain for a handle. 

* * * 

Some novel field cases are seen this 
Spring with fine leathers mounted with the 
precious metals. A midnight-blue pin-seal 
is mounted in silver, and one bag has lapis- 
lazuli set as the fastening knob and as a 
border for the silver monogramed slab. 
Silver also makes the mounting for a field- 
glass case of jockey-red. Alligator-brown 
is mounted in gold, and with black walrus 
of black pin-seal, platinum is used. 

x * & 

At the races many a handsome costume 
is seen with an enveloping cloak of sombre 
hue over a rich and marvelously colored 
gown, and with such a costume the jewels 
are the most magnificent of diamonds 
mounted in platinum. One of the hand- 
somest of these sets of jewels had dia- 
monds, emeralds and pearls mounted in 
pierced platinum of the finest of designs. 
The pieces were a large pendant-brooch 
with five pear-shaped dropping pearls, a 
wrist-watch set on a diamond encrusted 
bracelet half an inch in width, and a twin 
bracelet of like pattern was worn on the 
other arm but it was minus the watch, and 
large ear pendants completed the set with 
the addition of several finger-rings. 

x * * 

A meshbag with many unusual touches 
was one after the envelope pattern but 
widened at the lower edge and fully shirred 
to make a commodious bag. Its mounting 
was gold but a two-inch deep stripe of 
platinum mesh ran around the bag just be- 
low the mount, and between the mount and 
the gold mesh which constituted the greater 
part of the bag proper. This horizontal 
stripe of platinum mesh gives a new note 
which may influence the designing of the 
regulation perpendicular mesh stripes. So 


watch for this new note and see if you do 
not think it exceedingly effective. Hand- 
engraving decorated the gold mounting and 
a cluster of small diamonds was set just 
above the safety catch. 

x * x 

Nowhere is men’s jewelry more elaborate 
and varied than at the races, and from the 
stop-watches and field glasses to the dia- 
mond and platinum personal jewels every 
piece is interesting. Numbers of scarf-pins 
may here be seen with the ever apparent 
diamond horseshoes, horses’ heads, stirrups 
and jockey caps always in evidence. Their 
wearers assert they bring them good luck 
and that, surely, is reason enough for their 
being worn while the ponies are running. 
But quite new is a diamond pin seen the 
other day: it was one of the so-called soli- 
taires; a great square cut diamond had on 
each of its four sides three little brilliants 
set in a group and framed in mille-grain 
platinum wire. That made 12 small dia- 
monds beside the two-carat stone which 
was cut, as the jewelers say, with a “table” 
or “emerald” cutting. 

* * 

Talk about becoming and appropriate 
jewelry, how is this for well chosen color? 
He was natty, he was ultra-fashionable with 
his belted coat and narrow brimmed straw. 
Upon the hat he used a soft silk fold 
striped in silver-gray, delft-blue and white 
—this in lieu of a hatband. His necktie 
was one of those new two-toned large pat- 
tern affairs in shades of blue, while his 
scarf-pin held a wondrous elusively blue 
star sapphire—and all this play of color 
because his eyes were blue. Perhaps this 
was a rather extreme striving after effect 
but the idea was right and one which might 
be cleverly copied with variations accord- 
ing to the wearer’s color of eyes and hair 
as well as for regard to the suit tone. In 
just this way brown topazes and peridots 
were combined in scarf-pin and cuff-links 
to accompany a suit of dark brown, green 
striped sport mixture, and the result was 
excellent. 

x ok Ox 

Watches of course are particularly con- 
spicuous ’round about the race track, and 
there it is found that the wrist-watch for 
men is quite in the majority. At other 
times these same men do _ use _ pocket- 
watches with their chains, and for dress 
wear, whether day or evening, the pocket- 
watch is used, but for business and sport, 
wrist-watches for men are coming more 
and more into use. The platinum wrist- 
watches are made quite small and in ex- 
ceedingly thin models and mounted on 
black, gray or tan leather straps. Gold is 
mounted on colored suedes—tinted ma- 
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hogany, overseas-blue or forest-green, ac- 
cording to the suit color—and silver wrist- 
watches are mounted on black. For one of 
the platinum models an octagonal design 
has been used with tri-cornered sections of 
hand-engraving set at each of the eight 
sharp points on the watch-case, and the 
slide buckle is engraved to match. For a 
gold watch, cabochon cut emeralds dec- 
orated the sides of the case to the right 
and the left of the dial, and the strap was 
of forest-green suede. On a black pigskin 
strap an all-silver watch was made attrac- 
tive by a unique contour which raised the 
dial high and graduated the sides of the 
case down to a sharp flat edge which rested 
close against the strap surface, and another 
silver watch had an outer ring of gun- 
metal and a gun-metal and silver slide on 
its black wrist-strap. Metal chain bracelets 
matching in material the watch-case are 
new and are seen now in place of the 
bracelet strap. 
* * * 


Among the jewels for men the utility 
pieces are also prominent at the races, and 
colored enamels appear on many of these 
jewels. Cigarette holders are seen with the 
body metal of gold or platinum used merely 
as a mounting to an overlay wash of trans- 
parent enamel through which an engine- 
turned pattern shows glints and gleams 
from its faceted surface. The paler tints 
are used as well as the darker colored 
enamels, and lavender, sky-blue, citron~yel- 
low and old-rose vie with the more con- 
servative tones of mahogany-red, seal-brown 
and bottle green. Enamels also appear on 
cigarette cases, but here the method differs 
and instead of the all-over wash of enamel, 
the color is used in a -bordering stripe 
or a pattern of entwined lines as a decora- 
tion upon the gold or platinum surface. 
Black and combinations of black and white 
enamel are favorite patternings, but the col- 
ors are also used in two-toned arrangements 
of blue and green, blue and purple, red 
and brown, or brown and green. Mounted 
pencils are also much in evidence, and with 
their accompanying gold or silver mounted 
note-books they make an attractive utility 
piece, and their use has brought forth some 
handsome gold and platinum mounted arti- 
cles. These pencils are attached to the 
note books or to a mounted pad or loose- 
leaf ledger by a fine chain to match the 
pencil and the book mounting. A typical 
example has a gold pencil, a fine fancy 
linked gold chain and a morocco bound 
note book edged with tiny sections of 
gold, while for one of the loose-leaved pads 
a slab of silver turned up on three sides 
to make a border beneath which the pad 
is inserted, has a pencil in silver mono- 
gramed in black enamel and engraved with 
a pattern which also decorates the up- 
turned sections on the pad mount. One 
enthusiastic horse lover who follows his 
favorite horse wherever it appears, carries 
a matching set of field-glass case and book- 
maker’s set of note book and pencil. The 
field-glass case, with its long leather strap, 
is in alligator skin, while the little note 
book is backed in the alligator, and the 
gold pencil slides into a sheath covering 
at the side of the book, which is also 
made of alligator skin. 

THE RAMBLER. 





72 THE JEWELERS’ CIRCULAR June 11, 1919, 


ze: 


*% 


Searls for Tune Brides | 


NOW is the time to stimulate giving 
bridal presents of pearls. National pros- 
perity is always reflected in the volume of | 

- gifts to women. If you will display pearls 
prominently during June you will -iipid 
augment your SS 
Besides being the Bridal Month, this also 

_ is the Graduate Month. The Pearl is the 
Birthstone of June, 2 


Every La Tausca Necklace is Sold by a ‘Reis: 
Retailers Supplied by. Wholesalers ae 
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Dresden Green Vaults Robbed 





Famous Jewels Said to Have Been Replaced with Imitation Stones—A Word 
About the Famous Art Treasures 














——— 
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THE report was published last week in 
the New York Times that the famous 
green vaults of Dresden had been rifled 
by thieves who replaced a number of the 
priceless diamonds with imitation stones. 
According to the cablegram to the Times, 
some officials are said to be implicated in 


the theft. 





The Green Vault, or Griines Gervélbe, 
under the royal palace of the Kings of 
Saxony at Dresden, contained one of the 
most valuable existing collections of jewels, 
curiosities, relics, miniatures and art ob- 
jects ever assembled. Although commonly 
called a vault, the rooms of which it is 
composed form a part of the eastern base- 
ment of the palace, 150 feet in length, with 
heavily barred windows giving on the pal- 
ace court. The rooms are in pairs. Aside 
from three rooms occupied by the custodian 
at the south end, where the only entrance 
opens from the court, eight rooms were 
filled with treasures, including bronzes, 
ivories, silver, precious vessels, coins and 
jewelry, coats of arms and precious stones. 

An article published in THE JEWELERS’ 
CircuLar on Dec. 14, 1904, under the title 
“Art Treasures in the Green Vaults of 
Dresden,” described the crown jewels as 
follows : 

The jewel ornaments worn upon state oc- 
casions by their Saxon majesties and High- 
nesses comprise one of the richest and most 
magnificent collections of precious stones 
and gems to be found in any of the Ger- 
man States. It is almost impossible to get 
an adequate description of each individual 
piece, for there is not one among them but 
what might readily be treated in the light 
of a chef d’oeuvre. We cannot give due 
prominence to the famous exhibition pieces 
by Dinglinger, but must confine our re- 
marks to the crown jewels. 

“These jewels consist of a rose-diamond 
set, presenting the jewels of a man of the 
pompous and resplendent days of the 
Saxon-Polish Kings, among them coat and 
vest buttons of the most costly stones, a 
hat agraffe, a shoulder strap, a sword and 
shoe buckles. One hundred and eighteen 
precious stones are contained in the agraffe, 
20 large and 216 small stones go to make 
the shoulder strap a thing of beauty and 
value, and 780 rose diamonds are set in the 
hilt of the sword. In the second group of 
the crown jewels we find the world-famous 
set of brilliants, consisting of 30 coat but- 
tons, 30 waistcoat buttons, the decorations 
of the order of Poland, such as a star that 
contains a brilliant of 78% grains; a shoul- 
der strap carrying, most prominently placed, 
the largest brilliant in the Green Vaults, 
which weighs 19414 grains, and a_ hat 
agraffe which displays the world-famous 
green brilliant, weighing 160 grains. This 
forms such an attraction to the spectators 
that the case containing it is constantly sur- 
rounded by a jostling crowd. The jewels 
of the Saxon royal house contain, more- 
over, the ornaments of Her Majesty the 


Queen, which consist of a necklace, a bow 
for the breast, hair pins, a costly set of 
pearls and a collection of rings, among 
which the great sapphire ring worn by the 


' Elector Johann Friedrich, the Magnani- 


mous, until the battle at Miihlberg; besides 
these are also the seal ring of Dr. Martin 
Luther and a carnelian with Luther’s coat- 
of-arms engraved upon it. 

“Of no less ostentatious effect is the set 
of rubies, each individual stone being 
wreathed in brilliants. In this set are two 
pendants consisting of spinel rubies of 48 
and 4914 carats each; added to this is the 
emerald set, likewise wreathed in brilliants, 
and the star of the royal house order con- 
taining 265 brilliants, as well as Her Maj- 
esty’s crown of rose diamonds, to which 
the particular attention of visitors is al- 
ways directed. Finally, we must mention 
the sapphire set, among which are to be 
found a number of large unset sapphires of 
extraordinary size, a present from Peter 
the Great. One of these stones has been 
facetiously dubbed by the Russian peasants, 
the nose of Peter the Great.” 

Among the art treasures included in the 
collection were a great number of vessels 
and other small works of art carved or 
otherwise worked out of semi-precious 
stones, on onyx, agate, chalcedony, lapis- 
lazuli, serpentine and jade, but above all a 
goodly number made of mountain or rock 
crystal. 

Worthy of special mention in the collec- 
tion was an onyx cameo with the bust of 
Octavius Augustus; also a jewel case of 
precious serpentine, which at one time be- 
longed to the widowed Crown Princess of 
Denmark, Magdalene Sibylle; three large 
beakers of lapis-lazuli with insets of 
cameos, and a bust of Diana, cut from 
amethyst, clad in a gilded metal cloak. 

An interesting article on the art treas- 
ures in the Green Vaults of Dresden was 
also published in THE JEWELERS’ CIRCULAR 
in the issue of Nov. 30, 1904. It described 
the collection in part as follows: 

“A small and exceedingly beautiful cor- 
ner cabinet is filled with all sorts of small 
but precious things which are artfully ar- 
ranged either just opposite or directly upon 
mirrors, so that one is enabled to view the 
highly decorated or richly ornamented 
backs or bottoms without taking the objects 
in the hand. 

“Moreover, in this cabinet there are, 
among other articles worthy of particular 
consideration, a whole series of neatly 
wrought pieces showing how the so-called 

‘baroque or monster pearls are utilized. In- 
cluded in the case is a hunting watch made 
in 1700 by Johann Christ Kohler, the Saxon 
court jeweler of that day, upon which is 
portrayed plastically and in most excellent 
and dainty enamel the legend of Saint Hu- 
bert, as also an exquisite jewel case in 
Genoese silver filigree work. ca 

“Also included in the collection is one 
particularly striking piece, that of a golden 
basket filled with enameled flowers, by M. 


CIRCULAR 


73 


Dinglinger, and a snuffbox enameled in a 
variety of most brilliant colors, as well as 
a delicate little tankard of bloodstone from 
the hand of the same clever artist. 

“The many priceless articles made of 
rock-crystal are notable for the size of the 
individual specimens, but more distin- 
guished are they, however, for the purity 
of the material used, and an expert cannot 
fail to appreciate the amount of labor nec- 
essary for their production, for the work- 
ing of such big pieces out of such hard 
material must have consumed a great deal 
of time and energy. 

“Of rare splendor and magnificence is a 
crystal jewel case made by the famous mas- 
ter, Wenzel Jamnitzer, in 1562. We also 
find among the collection a number of small 
figures of carved ivory, some of them from 
the hands of Kohler, jeweler to the court 
of King August the Strong, that perform 
various mechanical motions by the aid of 
an internal clockwork. 

“The jewel room, where the crown jewels 
and treasures of the Saxon royal house are 
preserved and exhibited, contains also the 
state weapons and armor of the Saxon 
princes of the 16th and 17th centuries,” 








MISSOURI CONVENTION 


Program for Annual Meeting to Be Held in 
St. Louis, June 16 and 17 


St. Louis, Mo., June 5.—Arrangements 
for the annual convention of the Missouri 
Society of Retail Jewelers were made at a 
meeting of the executive committee at the 
Jefferson Hotel Sunday. The convention 
will be held June 16 and 17 at the Jefferson 
Hotel. In conjunction with it will be held 
the annual convention of the Missouri As- 
sociation of Optometrists, which will oc- 
cupy the first day. 

The program of the jewelers’ convention 
will be as follows: 





10 a. M.—Registration. 

10.30 a. M.—Call to order by F. W. Drosten 
of St. Louis, president of the association. 

10.45 a. mM.—Address of welcome by Mayor 
Henry W. Kiel. Response by Herman Mauch 
of St. Louis. 

11 a. M.—Report of the secretary and treasurer, 
W. E. Pennell of Trenton, Mo. 

12 m.—Adjournment. 

2 p. M.—Address by W. F. Wilkinson, presi- 
dent of the Associated Retailers of St. Louis, on 
“Modern Methods of Retailing.” 

Address by Morris Eisenstadt, president of the 
Eisenstadt Mfg. Co., St. Louis, on “The Public- 
ity Campaign.” 

Address by William Krummich on “The Cost 
of Doing Business,” 

Address by Col. J. C. Shepherd. 

Discussion. 

Election of officers. 


For the entertainment of the delegates 
a steamboat excursion will be given on the 
Mississippi River Tuesday evening. 

Those who attended the meeting of the 
executive committee were President Dros- 
ten, Secretary-Treasurer Pennell, C. E. 
Tieman, California, Mo.; Fred W. Pilcher, 
Mexico, Mo.; T. F. Gerlach and Louis 
Ebeling, St. Louis. 








The term “creditors,” as used in the Bulk 
Sales Act, is held not confined to those who 
have sold merchandise to the vendor, but to 
cover creditors generally, in Burnett v. 
Trimmell, 103 Kan. 130, 173 Pac. 6, L.R.A. 
1918E, 1058. 
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GOOD WILL 


A business lives through its 
customers. And its great- 
est asset is their good will. 


Our service has always measured up to 
this standard and brings forth voluntary 


expression of friendship and confidence. 


ARNSTEIN BROS. & CO. 


170 BROADWAY NEW YORK 


Offices only in New York City. 
No branches in United States. 


LONDON: AMSTERDAM: 
Audrey House, Ely Place 6 Tulp Straat 


We Sell 
Diamonds Exclusively 
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R. I. SCHOOL OF DESIGN 


Plans for Extension of Work and Addition 
of More Buildings—Awards Made 
at Commencement Exercises 


Provence, R. I., June 7—The Rhode 
Island School of Design has announced 
plans which, when completed and consum- 
mated, will place that institution in the 
forerank of schools in which jewelry de- 
signing and making and silversmithing are 
taught both theoretically and practically, 
where art and craft receive equal and con- 
sistent consideration. 

At the annual commencement exercises 
on Tuesday evening in the Memorial Hall 
of the institution Mrs. Gustav Radeke, 
president of the corporation, in her address 
stated that two new buildings were to be 
added to the continually increasing group 
forming the school’s property, occupying 
the major part of the block from Water- 
man St., south toward College St., between 
Benefit and North Main Sts. One is to 
contain the constantly growing and valu- 
able museum belonging to the school and 
the other will house the jewelry and silver- 
smithing departments. 

Architects have already been asked by 
the trustees to prepare plans for the pro- 
posed buildings. The new museum build- 
ing will stand directly in back of the Pen- 
dlehouse, on Benefit St., and will be con- 
nected with the large painting gallery of 
the main building on Waterman St. The 
jewelry building will be erected beside the 
textile building next to the North Main 
St. entrance to the East Side tunnel. The 
site thus occupied will be a fitting one 
from its associations with the early manu- 
facturing jewelry and silversmithing his- 
tory, not only of this city but of the in- 
dustries themselves. 

Within sight and only a short distance to 
the south of where Nehemiah Dodge, the 
“father of the jewelry industry,” had his 
factory in 1794 as a “goldsmith and jeweler, 
clock and watchmaker,” and Seril Dodge in 
1788 “made shoe buckles out of silver for 
feminine adornment.” Directly opposite 
from the site of the proposed new jewelry 
building are the buildings occupied from 
1831 to 1890 by the Gorham Mfg. Co. 

The graduation exercises of the School 
of Design drew a large audience to Mem- 
orial Hall to hear addresses and to see on 
exhibition the handiwork of students of 
the institution. The speakers included in 
addition to Mrs. Radeke, Director L. Earle 
Rowe of the School, and Walter E. Ranger, 
Commissioner of Public Schools of Rhode 
Island. The two latter speakers drew upon 
the war for their themes, seeing in the 
idealism sustained and enlarged by the con- 
flict the birth of a greater artistic aspira- 
tion, and predicting an even brighter future 
for the School of Design. 

Mr. Rowe declared that the war had vin- 
‘dicated the essential theories of education, 
and educational institutions, by producing 
men who had been prepared for meeting 
their duty in the emergency even though 
‘untrained in military science. “We should 
take the example of those men, men who 
went forth from this School, as a guide for 
the future,” he said, “and we must keep 
faith with them.” He strongly urged that 
the many iessons learned in the experience 
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of the war be applied to education in the 
future. 

Regarding the work of the School during 
the past, President Mrs. Radeke ,in her 
opening address said: “In some depart- 
ments you will not find as much advanced 
work as in former years, as 279 men and 
women from the older classes have given 
themselves in the last two years whole- 
heartedly to their country’s cause; 165 sol- 
diers, taking military training at Brown 
University received vocational training by 
working through the Summer in our ma- 
chine and wood-working shops. Their 
names on the concrete victory wall, which 
they built, will keep them for a long time 
in our memory. 

“Two new classes have been started this 
year in vocational training under provisions 
of the Smith-Hughes act, one for loom- 
fixers in the textile department, the other 
for apprentices in machine shops, on Satur- 
day mornings. A number of men have 
been sent for rehabilitation work by Gov- 
ernment authorities to the School, and are 
working in different departments, particu- 
larly in the jewelry and silversmithing sec- 
tions, under the direction of Augustus F. 
Rose, director of the jewelry and silver- 
smithing department. 


“The School of Design’s Roll of Honor 
contains at present 918 names of former 
students and instructors, and 16 gold stars.” 

The establishment of the office of Dean, 
filled by Roger Gilman, architect, who re- 
cently returned from France, has been of 
great value to the development of the 
School, Mrs. Radeke said. In connection 
with new acquisitions she stated that the 
museum has received many valuable ad- 
ditions and that the bequest of Miss Lyra 
Brown Nickerson has made possible many 
other acquisitions. 

Mrs. Radeke awarded 24 diplomas and 10 
certificates, and also made the awards of 
scholarships and prizes. The medals of- 
fered annually by the New England Manu- 
facturing Jewelers’ and Silversmiths’ As- 
sociation were presented by Woodworth 
Booth, manager of that association. The 
various recipients included the following: 

Post-Graduate Certificates: Elizabeth S. 
Kent and Florence J. Mayer, each one 
year’s post-graduate work in the depart- 
ment of jewelry and silversmithing. 

Certificates: Department of Jewelry and 
Silversmithing—M. Veronica F. Holland, 
three years’ evening work in jewelry design 
and bench work; Nellie M. Nelson, one 
year’s evening work in jewelry design and 
bench work and one year’s work in decora- 


tive design and composition; Herbert 
Ward, three years’ evening work in jewelry 
désign. 


Providence Keramic Club Scholarship to 
Harriet H. House. 

Medals and Scholarships given by the 
New England Manufacturing Jewelers’ and 
Silversmiths’ Association—For Jewelry 
making: Medal—Vivian M. Howland; first 
mention, Doris M. Sibley; Jewelry de- 
sign—Medal, Doris M. Sibley; first men- 
tion, Agnes R. Doherty. Silversmithing— 
Medal, Alfred DeAngelus; first mention, 
Theresia E. Wagner. Silverware design— 
Medal, August Gosset; first mention, Her- 
bert Ward. Stone cutting—Medal, Frank 
M. Robitaille; first mention, Genevieve 
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Harris; scholarship, Agnes.R, Doherty. 

The annual exhibition of. the work of the 
pupils of the school is shown on screens, 
that representing the jewelry and _ silver- 
smithing department being especially note- 
worthy this year. Augustus F. Rose, in 
charge of jewelry and silversmithing depart- 
ment, had a fine display of designs for lov- 
ing cups, silver services, rings, pendants, 
brooches, cameo sets and other designs. 
The silver design work was done under 
the direction of Colin D. Barett; the 
jewelry designing under direction of Stan- 
ton R. Fife; jewelry making under direc- 
tion of Frank Robitaille. 

The night class in cast drawings is under 
Ethel I. Tranklin and W. I. Duphiney. 
F. P. Kneip has charge of the stone cutting 
exhibition, while William A. Health is in 
charge of the hub cutting; William Stephen 
of engraving, and F. E. Maselin of model- 
ing. In the silversmithing class, under 
Oscar Allebaugh, the work of Alfred De 
Angelus shows most prominent. 





PIONEER JEWELER DEAD 


Passing of Erwin D. Davis, Kent, 0., a 
Distinct Community Loss 

Kent, O., June 4—The recent sudden 
death of Erwin D. Davis, at his place of 
business in the Allen block, was a shock 
to his many friends in this community. Mr. 
Davis had returned as usual from luncheon 
and while waiting on a customer dropped 
to the floor, expiring instantly with apo- 
plexy. His death occurred on May 14. 

With a record of 40 years in the jewelry 
business in this city, Mr. Davis had won a 
reputation for fair and honorable dealing. 
His genial nature, his thoughtfulness, his 
efforts to please, all won for him the re- 
spect, friendship and good-will of the com- 
munity. His courteous manner was not 
for customers alone. He carried it into 
every walk in life. 

Erwin Dean Davis was born in Randolph, 
O., June 2, 1857, and was nearly 62 years 
of age. His parents were Darius and Lou- 
isa (Merrell) Davis. When about 14 years 
of age the family moved to Kent, where his 
father established a jewelry business in a 
frame building on E. Main St. on the site 
now occupied by the Tuttle block and used 
as a council room. His father died here 
when Erwin was a young man. An older 
brother, N. C. Davis, had been associated 
with the father in the jewelry business. 
Afterwards the store was taken over by J. 
D. Davis, another brother, and physician, 
and Erwin and Ezra Davis, brothers, con- 
ducted the business for the doctor. 

Mr. Davis’ long experience made him 
the pioneer jeweler of Kent. He was mar- 
ried at Zanesville, O., on Nov. 24, 1885, to 
Hattie D. Lee. His widow and: two chil- 
dren, Eva Dean, wife of E. P. Travis, and 
Donald L., who has been with hig- father 
in the business, survive. He also leaves 
one brother, Ezra N. Davis, of Cleveland. 

Mr. Davis was a member of Rockton 
Masonic lodge and the Royal Arch Masons, 
of Kent, the Akron Commandery, Knights 
Templar, and of Al. Koran Temple, Mystic 
Shrine, of Cleveland. He was also a mem- 
ber of the Kent Board of Trade. 

Rev. W. W. Dieterich, of Painesville, 
conducted the funeral services at, the home. 
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A. W. BIBER DEAD 





Prominent Spartanburg, S. C., Jeweler Suc- 
cumbs to a Lingering Illness 


SPARTANBURG, S. C., June 4.—A. W. Bi- 
ber, one of the best known business men 
of Spartanburg, who had been engaged 
in the jewelry business here for some years, 
died at his home in this city, Monday after- 
noon at 5 o'clock, following an illness of 
several years’ duration. Mr. Biber’s ill- 
ness had not become serious until the last 
few days, but his friends then learned that 
the physicians attending him were appre- 
hensive, and soon the word spread over 
the city that his recovery was doubtful. 

Mr. Biber was born on Nov. 5, 1868, in 
San Francisco, Cal., where he received his 
early education, and in which city he served 
his apprenticeship as a watchmaker. After 
he had mastered that trade he established 
himself in business and went to Lima, Peru, 
where he owned and operated a successful 
jewelry establishment. Returning to the 
land of his birth, he established a busi- 
ness of a similar nature in Long Branch, 
N. J., where he was recognized as one 
of the ablest men in that particular line of 
business. After a few years in New Jer- 
sey, he disposed of his property there and 
came to South Carolina, locating in 
Charleston, where he engaged in a similar 
undertaking. While in Charleston he was 
married to Miss -Huguelot, a member of 
a well known Charleston family. Mr. Biber 
came to Spartanburg in 1893 and opened 
the establishment which is now known as 
A. W. Biber & Co. For years he had en- 
joyed the confidence and esteem of the 
entire public in this city and the surround- 
ing country. 

He was a member of the Spartanburg 
Rotary Club, several fraternal orders, and 
had always been closely connected and 
identified with those organizations which 
sought to build up the city and county of 
Spartanburg. 

The funeral services were conducted at 
Oakland cemetery yesterday afternoon at 
6 o’clock. There was no service held at the 
house of the deceased. 








Conference Relative to Exhibit of South 
American Jewelry Held Prior to 
Opening of the Display 
ProvipENcE, R. I., June 7.—Representa- 
tives of the various organizations connected 
with the manufacturing jewelry industry 
of this city and vicinity held an important 
conference with the officers of the Provi- 
dence Chamber of Commerce yesterday 
afternoon relative to the exhibition of 
South American jewelry, to be made at the 
rooms of the Chamber of Commerce in 
the old Board of Trade building, Market 

Square, opening Monday. 

At the conference Maurice J. Karpeles, 
of the Karpeles Co., represented the jewelry 
interests of the Chamber of Commerce on 
its foreign trade committee and also the 
New England Manufacturing Jewelers’ and 
Silversmiths’ Asscociation. Others who 
participated were Frederick D. Carr, secre- 
tary of the Ostby & Barton Co., represent- 
ing the Manufacturing Jewelers’ Board of 
Trade, of which he is an ex-president; 
Frank L. Odell, secretary and manager of 
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the Providence office of the National Jewel- 
ers’ Board of Trade; Augustus F. Rose, 
head of the jewelry and silversmithing de- 
partment of the Rhode Island School of 
Design, and E. '‘C. Southwick, foreign trade 
committee secretary of the Chamber of 
Commerce. 

Mr. Karpeles presided at the conference 
and numerous matters pertaining to foreign 
trade development of the manufacturing 
jewelry interests were discussed, during 
which the opinion ruled that the greatest 
trouble in the development of foreign trade 
among the manufacturing jewelers of New 
England has been their unfamiliarity with 
methods of packing, shipment and customs, 
and other points that must be given careful 
consideration in sending products overseas. 

It was stated that heretofore the manu- 
facturing jewelers have followed their per- 
sonal or individual ideas on these matters 
and have apparently sought to force the 
trade in foreign countries to accept goods 
packed and shipped in accordance with the 
individual methods and practices of the 
shippers rather than in conformity with the 
desires or wishes of the customers. Atten- 
tion was called to the fact that firms in for- 
eign countries have peculiarities of their 
own and think that if they are purchasing 
anything it should be delivered to them in 
the manner and shape that they desire it, 
irrespective of the manufacturers’ custom 
and ideas. 

It was announced that full information 
on these points will be given by Federal 
Trade Commissioner S. W. Rosenthal dur- 
ing his lectures in connection with the ex- 
hibit of South American jewelry during 
the coming week. The first of these lec- 
tures will be given Monday afternoon. Fol- 
lowing these addresses Mr. Rosenthal will 
answer any questions that may be asked 
him concerning the South American trade. 








MEYER E. KILBERT DEAD 


Evansville, Ind., Jeweler Passes Away at 
Local Hospital After a Short 
Tilness. 


EvAnsviLLeE, Ind., June 5.—Pneumonia 
caused he death of Meyer E. Kilbert, local 
retail jewelry dealer at the Deaconess 
Hospital in this city on Tuesday morning 
after a short illness. 

Mr. Kilbert had been a resident of 
Evansville for 36 years, coming here 
direct from Posen, Germany, where he was 
born 55 years ago. He was one of the 
best known jewelers of the city and had 
built up a large trade. 

Besides his widow, he is survived by one 
daughter, Mrs. Bertha Kilbert Porter, 
whose home is in Chicago. 

The funeral services were held Thurs- 
day afternoon, and the body was laid to 
rest at Mt. Sinai Cemetery here. 








The Diamond Sign Jewelry Store, Little 
Falls, Minn., will move to new quarters 
on or about Aug. 1, the new location to be 
the building now occupied by John A. John- 
son, two doors west of the present loca- 
tion. It has become necessary to move 
because the present quarters are not large 
enough to accommodate the growing 
business. 
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Alien Property Custodian to Hold Sale of 
Capital Stock of Two Concerns at 
Providence, June 13 


Provipence, R. I., June 4—Shares of 
the capital stock of two of the subsidiary 
concerns that were controlled by Wilhelm 
Forstner, of the F. Speidel Co., previous 
to his arrest and internment at Fort Ogle- 
thorpe, Ga., about a year ago, have been 
announced by Federal Alien Property Cus- 
todian Francis P. Garvin for sale at public 
auction in this city on Friday afternoon, 
June 13. . 

The announcement of sale includes 39 
shares of the capital stock of the General 
Manufacturing & Exporting Co. (jewelry 
sales agents), located at 36 Garnet St., of 
the par value of $100 each, out of a total 
authorized and outstanding issue of 75 
shares, and 33 shares of the W. A. H. 
Wells Co., manufacturers of watch chain 
swivels and rings at 77 Narragansett Ave., 
Edgewood, in Cranston. Both sales are to 
be held at the office of Paul Stierle Co., 56 
Pine St., this city, another of the Forstner 
subsidiaries. In both instances the block 
of stock offered constitutes more than 50 
per cent. of the authorized issue, the par 
value of which is given as $100. 

Wilhelm Forstner was one of nearly 
a dozen German aliens that were arrested 
by the Department of Justice officers in a 
spectacular raid on the manufacturing 
jewelry plants of F. Speidel & Co. and W. 
Forstner Co., and sent to Fort Oglethorpe, 
Ga., from which place most of them were 
recently released on parole. Wilhelm 
Forstner is reported as being with his wife, 
who is ill, in Tennessee, while the others 
have returned to their homes in this city. 

The principal business interests of the 
W. Forstner Co. and of the F. Speidel Co., 
162 Clifford St., were sold several months 
ago by orders of the Federal Alien Prop- 
erty Custodian to Attleboro people, who 
have since been conducting them. The sub- 
sidiary businesses have been operated under 
orders of the Alien Property Custodian 
since they were taken possession of by the 
Department of Justice, specially appointed 
managers being in charge. 

The General Manufacturing & Export- 
ing Co. was incorporated under the laws of 
Rhode Island in November, 1917, with 
Wilhelm Forstner as president, Eugene 
Prestinari as treasurer, Raymond P. Me- 
Canna as secretary and George Keppler, 
vice-president, for the purpose of conduct- 
ing a general manufacturing and exporting 
business, principally on medallions, with an 
authorized capital stock of $10,000. The 
W. A. H. Wells Co. was incorporated in 
June 1916 under the laws of Rhode Island, 
with an authorized capital stock of $6,500. 

The sale of the stock in these two con- 
cerns will be held on the afternoon of 
Friday, June 13, that of the General Manu- 
facturing & Exporting Co. at 3.30 o'clock, 
and of the Wells Co. at 4 o’clock. The sale 
is being held under the auspices of Joseph 
F. Guffey, director of the Bureau of Sales, 
110 West 42nd St., New York city. 








F. A. Broner, of La Mars, Ia., who sold 
out last year to join the U. S. Navy, has 
returned, and will take possession of the 
business June 15. 
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Maine Retail Jewelers Meet at Bangor 


Many Important Topics Considered at Annual Convention of State Associa- 
tion on June 3 and 4—Officers Re-elected, Resolutions Adopted and an 
Enjoyable Theatre Party and Banquet Held 

















Bancor, Me., June 9.—The annual con- 
vention of the Retail Jewelers’ Association 
of Maine was held in this city on Tuesday 
and Wednesday at the Penobscot Exchange 
Hotel. 

The convention was opened at 10 A. Mm. 
with prayer by Rev. Ashley A. Smith of 
the Universalist Church, Bangor, followed 
by the singing of “America” by the dele- 
gates. President A. E. Garnsey of Sanford 
was in the chair. 

Hon. John F. Woodman, mayor of Ban- 
gor, welcomed the association to the Queer 
City. Mayor Woodman said: 


ADDRESS OF MAYOR WOODMAN 


“Mr, Chairman and Gentlemen of the Con- 
vention : 

“One of the hardest of all the tasks I am 
called upon to perform is that of making 
a speech, but I assure you today that it is 
a pleasure to welcome this body of intelli- 
gent men composing an association born 
and organized in this city. I assure you it 
is a pleasure to welcome you one and all to 
Bangor and I hope that you will come 
again. I appreciate the fact that you have 
come and so do the people of our city. 

“In behalf of the city welcoming your or- 
ganization, and I understand that you are 
going to stay here several days, I am going 
to present the key to your chairman and 
tell him that if he gets into trouble to 
call upon me. If any of you overstep the 
bounds we will gladly take care of you and 
the reverend will take you to his church 
and give you a lecture. I must tell your 
chairman, however, that I shall expect him 
to return the key. I appreciate the priv- 
ilege of welcoming you and am a thousand 
times obliged for the opportunity as I 
deem it an honor to be with you. 

“I have always thought that it would be 
a good thing if the legislature would pass 
a law prohibiting the sale of bogus jewelry, 
and if you should pass a resolution asking 
the State to do this I think it would be 
one of the greatest things you could do at 
your convention. I have been mayor of 
Bangor for several years and I have never 
permitted the sale of bogus jewelry in the 
city. 

“T thank you, gentlemen, and hope that 
your convention will be a success in every 
way.” 

Allan P. Trask of Bangor, treasurer of 
the Maine Retail Jewelers’ Association, 
thanked the mayor on behalf of the con- 
vention for his cordial greeting, and also 
Rev. Ashley A. Smith for his splendid in- 
vocation. Treasurer Trask explained that 
personally he did not need to be welcomed, 
but he was proud of Bangor and united 
with Mayor Woodman in extending a wel- 
come to the delegates. 


ADDRESS OF PRESIDENT GARNSEY 


President A. E. Garnsey made a brief 
address to the convention, reviewing the 
progress of the organization during the 


year. He declared that the jewelry busi- 
ness was one of the oldest, if not the oldest, 
in existence, and had always occupied an 
honorable place in all ages and in all lands. 
Today the men interested in the business 
are of the highest integrity in their respec- 
tive communities, and he urged them to do 
all in their power to maintain this high 
standard and to transact business in such a 
way as to inspire confidence in the legiti- 
mate jeweler, thereby keeping the business 
on the highest plane possible. 

He declared that jewelers’ merchandise 
as a whole was sold at a lower per cent of 











A. E. GARNSEY, RE-ELECTED PRESIDENT. 


profit than that of many other lines, and 
that in his opinion the fact that it is a line 
that cannot possibly be turned over as 
many times per year as. many others, it 
should command a larger per cent of profit. 
He thought that in time these evils could 
be nearly all eliminated from the jewelry 
business through good, honest association 
work, 


TUESDAY AFTERNOON 


At the afternoon session addresses were 
delivered by ex-President Lilley of the 
Massachusetts association, who brought 
greetings to their Maine brethren from the 
jewelers of Massachusetts and Rhode Isl- 
and. Ex-President Lilley reminded the 
delegates that the members of their craft 
were entrusted with jewels without any 
check, whereas a bank has to make an entry 
in a depositor’s book every time it receives 
money. He advised them to keep their 
credit high with the jobber, declaring him 
to be their best friend and without whom 
they couldn’t exist. “Use him right,” he 
urged. He also advised the delegates not 
to be afraid of competitors, but to get them 
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into the organization. “Get next to them,” 
was his advice. He wished the organiza- 
tion a prosperous year and urged the mem- 
bers to support their president. 


ADDRESS OF H. E. DUNCAN 


H. E. Duncan of the Waltham Watch Co. 
assured the delegates that the watch de- 
partment was the best department of their 
business and advised them: not to forget 
this fact. He declared that without the 
watch repairing department the days of the 
jeweler would be numbered and the depart- 
ment stores would get the trade. He ad- 
vised against the repairing of worn out and 
unknown makes of watches and warned 
against the too common use of the guar- 
antee. “There is as much in the treatment 
a watch gets as in the watch itself. The 
value of a watch is its time keeping quali- 
ties. Style is soon forgotten,” he declared, 
“and unless watch repairing is attended to 
in a satisfactory manner there can be little 
hopes for prosperity.” 

He declared that many jewelers were 
drifting into the commercial end of the 
business, which was a mistake, the young 
men employed in jewelry stores ignoring 
the mechanical end of the business, which 
is the basis of it. He dwelt particularly 
on the necessity of a knowledge of the 
jewelry business based upon the manu- 
facture and knowledge of watches and time- 
pieces, stating that a young man today in 
order to have sufficient ability to become 
a proprietor of a medium sized store in 
a city of medium size must have a general 
knowledge of that business, especially of 
that of keeping timepieces in order after 
their sale. Mr. Duncan deplored the fact 
that good watch repairers were so scarce, 
but he said that this was not surprising, as 
the wages paid were not sufficient induce~ 
ment to a young man to learn the watch-. 
making trade. 

Bartley J. Doyle, of Philadelphia, told 
the delegates that he attended their con- 
vention because he could not. afford to 
miss it. He also told them that if they 
were not making more money in the busi- 
ness than they were a year ago there was 
something radically wrong. 


ADDRESS OF ELLIS GIFFORD 


Ellis Gifford of Fall River, Mass., one 
of the leading jewelers of that city, gave an 
interesting address on Trade Interests, and 
Harry R. Arnold of Boston, a member of 
the firm of D. C. Percival & Co. and a 
member of the executive committee of the 
National Jewelers’ Publicity ‘Association, 
gave an interesting talk on the jewelers’ 
publicity campaign. 


THEATRE PARTY AND BANQUET 


At 7 o’clock in the evening the delegates 
were guests of the local jewelers at a the- 
atre party, followed at 9:30 by a splendid 
banquet at the Penobscot Hotel, in which 
they were joined by their ladies and a num- 
ber of invited guests, a merry party of 
about 100 enjoying the festivities. While 
the banquet was an informal affair a num- 
ber of addresses were given, Treasurer 
Trask of Bangor presiding as toastmaster. 
The speakers were Rev. Ashley A. Smith 
of Bangor, who is always eloquent; H. Vic- 
tor Wright of Los Angeles, Cal.; Edwin 
F. Lilley of Milford, Mass., and Bartley J. 
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Platinum, and 
Platinum-and-Diamond 


Wedding Rings 


Designed with all the infinite care and 
artistic ability characteristic of all Wheeler 
Jewelry— 


Engraved and finished in such a way that the 
skill of the artisan shows in every line— 


And, above all, with that significant character, 
so difficult to explain, which identifies them 
immediately as Wheeler products— 


These rings will not only please the eyes of 
your prospective customers; they will create 
the desire which is only satisfied by possession. 


Hayden W. Wheeler & Co., Inc. 


Manufacturers—Importers 


2 Maiden Lane NEW YORK 
Factory: Brooklyn 
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Doyle of Philadelphia, all brilliant after- 
dinner speakers. 


W ednesday 


At Wednesday morning’s session the re- 
ports of the secretary and treasurer were 
presented and accepted, and a general dis- 
cussion of trade interests followed. 

George T. Springer, Portland, told the 
convention that he had adopted the return 
postcard plan for watch repair estimates, 
and stated that he found it worked to per- 
fection. When a customer asked for an 
estimate on repair work he was asked to 
leave the watch for examination, and after 
the examination was made the price of 
repairs was written on the return card 
which was mailed to the watch owner, the 
reply part being arranged for the cus- 
tomer’s convenience in replying. All he 
had to do was to fill out the card indicating 
whether or not he desired the repairs made, 
and Mr. Springer declared that the replies 
were generally favorable. 

Harry Pitcher of the Smith-Patterson 
Co. of Boston, at the invitation of the con- 








ALLAN P. TRASK, TREASURER. 


vention, spoke on the question of a mini- 
mum price card, copies of which had been 
prepared, the schedule being the same as 
had been adopted in New Hampshire and 
which it was expected would be adopted 
by jewelers throughout New England, be- 
ing similar to that revised by the national 
association. He deciared that if the con- 
vention adopted the schedule the members 
would find that they would not lose one 
customer in 500. He advised the delegates 
not to employ a cheap watchmaker and 
cheapen the reputation of their stores, but 
urged a high standard. He told of a 
jeweler in Vermont who had built up his 
business by telling his customers that they 
could get work cheaper at other stores 
while he continued to maintain a high 
standard which was in time appreciated by 
watch owners who knew they could rely on 
the work which he turned out. 

The convention voted to adopt 
schedule. 

The convention also voted to raise the 
annual membership dues from $3 to $5, 
effective Feb. 1, 1920. 


the 
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The following telegram was received by 
President Garnsey and read: 
“NEENAH, Wis., June 4. 
“A. E. Garnsey, Jewelers’ Convention, 
“Penobscot Exchange, Bangor, Me. 
“Congratulations to Maine on good mem- 
bership showing and best wishes for a suc- 
cessful convention. Hope you will pass 
suitable resolutions on jewelry tax and en- 
dorse the research work of the national 
association and give it support, and also 
take stand against free engraving and in- 
discriminate guarantees. 
“A. W. ANDERSON, 
“Secy. National Association.” 


The following resolutions were prepared 





OREL E. DAVIS, RE-ELECTED A DIRECTOR. 


by the committee on resolutions and were 
adopted by the convention: 


Resolutions 

Whereas: The jewelers of Maine have met in 
annual convention together in the city of Bangor; 
therefore, be it 

REsoLvED: That the Maine Retail Jewelers’ As- 
sociation endorse the Butterick Publishing Co. 
in excluding mail order advertising from the pub- 
lication; and, be it also 

* * * 


ReEsotveD: That a vote of thanks be extended 
to Mayor Woodman, Bangor, Me.; Bartley J. 
Doyle, Philadelphia, Pa.; Ellis Gifford, Fall 
River, Mass.; Edwin F. Lilley, Milford, Mass.; 
H. E. Duncan, Waltham, Mass.; H. R. Arnold, 
Roston, Mass.; Meyer D. Rothschild, New York; 
A. G. Mansur, Burlington, Vt.; H. Victor Wright, 
Los Angeles, Cal.; Frank F. Stearns, Keene, 
N. H.; F. A. Kahl, president Massachusetts as- 
sociation, in appreciation of their efforts at the 
annual convention; and, be it further 

* * * 


Resotvep: That this association appreciates the 
work cf the Jewelers’ Vigilance Committee and 
the assistance rendered them by the president and 
many members of this association; and, 

* * * 


Whereas: It has been the custom of different 
manufacturers of watch crystals to use their own 


system of sizing which in many cases do not 
agree with others; therefore, be it 
* * * 
ReEsotvEp: That this association endorse the 


metric system of sizing and recommend the adop- 
tion of manufacturers; and, 

Whereas: It is the practice of certain manu- 
facturers to nationally advertise the selling price 
of their product at a lower profit than the over- 
head expense of many of the best jewelers; there- 
fore, be it 

RESOLVED: 


That we disapprove nationally ad- 
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vertised selling prices of goods that will not ad- 


mit of a legitimate profit to the jewelers. 
— * 7 


RESOLVED: That this association opposes the 
ancient practice of free engraving and recommends 
that a sufficient price be charged for all en- 
graving. CoMMITTEE ON RESOLUTION, 

The officers of the association were re- 
elected as follows, the convention after ex- 
pressing its appreciation of their work de- 
clining to permit the old board to retire: 
President, A. E. Garnsey, Sanford; first 
vice-president, Samuel Freeman, Water- 
ville; second vice-president, A. B. Clay, 
Millinocket; secretary, E. I. Waddell, 
Presque Isle; treasurer, Allen P. Trask, 
Bangor. 

Directors, Orel E. Davies, Rockland; W. 
M. Thayer, Belfast; Fred. Harriman, Wa- 
terville; Charles A. Harriman, Bath; 
George T. Springer, Portland. 


WEDNESDAY AFTERNOON 


At the closing session Wednesday after- 
noon an address was given by Meyer D. 
Rothschild of New York on the war rev- 
enue tax on jewelry. Mr. Rothschild ar- 
rived at Bangor on the 12.40 train and left 





E. F. LILLEY, EX-PRESIDENT OF THE MASSA- 
CHUSETTS RETAIL JEWELERS’ ASSOCIATION. 


again on the 3.25 train, but the members 
appreciated both his coming and his ad- 
dress, although they much desired that he 
should remain longer with them. 

H. Victor Wright gave an interesting 
address on the Research Work of the 
American National Retail Jewelers’ Asso- 
ciation, and also urged upon the convention 
the necessity for greater attention to the 
accounting end of their business. He re- 
viewed the work and plans of the asso- 
ciation, and as a result of his efforts the 
convention voted the sum of $25 annually 
for three years in support of the research 
work, and the pledges of individual mem- 
bers were also given for sums ranging 
from $10 to $50 annually for three years. 
President H. J. Whitcomb of the New 
Hampshire association also pledged $25 for 
the work under the same terms. 

Just prior to the closing of the conven- 
tion Harry A. Arnold in an address highly 
complimentary to President Garnsey and 
Mrs. Garnsey, who has been as active in 
behalf of the association as her husband, 











82 THE JEWELERS’ CIRCULAR June 11, 191y, 


CS 
\ SP x Xe 
WAS SS tm \ OX \ 
© A] Rn Ga AY is 
SN SOA ASS WS 
N Ss — Wr 
W YS Ne \ 


Importers 


SY SOY EXAM 
\ NMS Ys N 
MQ RAN » N 
\ . NN SW WY MY 
~ ‘ \\ » \ Ws Ws 
\ : f : W Ws 
, WS : S XX WY \ 
\ NY SY N WN N WY NY 
\ NS ESSIEN N N NN 
\ S 
WES AR \ NX Ms 


170 Broadway, cor. Maiden Lane, New York 
: AMSTERDAM: 2 TULP STRAAT CUTTING WORKS: 29 GOLD STREET 


Qherheiner Bos&\eith 


Cutters 0 jamonds 
Importers/ Pearls= 






























Parts a + 170 Broadway 
London €or Maiden Lane 
Amsterdam New York. 





























Pearl Necklaces 


GOODFRIEND BROTHERS 


9-11-13 Maiden Lane, NEW YORK 41 bis Rue de Chiteaudun, Paris, France 





























jane 11, 1919. 


presented to the president and his wife 
a silver fruit bowl, which bears a suitable 
inscription, aS a slight token of apprecia- 
tion on behalf of the association. The 
presentation came as a complete surprise, 
and President Garnsey, who was very much 
affected by this evidence of good will on 
the part of his associates, could only say 
that he thanked them. 

It was voted by all the delegates that the 
convention, which then adjourned, had been 
the most successful in the history of the 
association, and that its success was due 
to the untiring efforts of President Garn- 
sey, aided by his good wife, who had lifted 
the association from mediocrity to a posi- 
tion of prominence in the State. 

No place for the holding of the next 





H. VICTOR WRIGHT, WHO ADDRESSED THE 
CONVENTION. 


convention was selected, this being a mat- 
ter for the directors to decide. 


The Roster 

The following delegates were in attend- 
ance: George T. Springer, Portland; Sam- 
uel Freeman, Waterville; Fred. A. Harri- 
man, Waterville; ‘C. S. Osgood, Houlton; 
J. D. Perry, Houlton; N. W. Gerrish, Oak- 
field; C. S. Bennett, Guilford; A. B. Carl- 
ton, Dexter; E. C. Abbott, Limestone; Al- 
len P. Trask, Bangor; E. J. Hamlin, Water- 
ville; Orel E. Davies, Rockland; Joseph 
Bourque, Waterville; D. Fortin, Water- 
ville; F. E. Morrow, Camden; H. E. Clay, 
Pittsfield; H. P. Lowell, Augusta; C.° A. 
Harriman, Bath; W. E. Whitney, Newport; 
D. I. Waddell, Presque Isle; G. J. Elliott, 
Portland; Harry R. Gordon, Portland; W. 
P. Strong, Thomaston; A. B. Clay, Milli- 
nocket; C. A. McKenney, Machias; C. S 
Grindal, Patten. 

The convention guests included Carl D. 
Smith of the Smith-Patterson Co., Boston; 
H. E. Pitcher, Bellows Falls, Vt., repre- 
senting the Smith-Patterson Co. as sales- 
man; H. Victor Wright of Los Angeles, 
Cal., representing the research department 
of the A. N. R. J. A.; Hanery A. Arnold 
of the D. C. Percival Co., Boston; Bartley 
J. Doyle, Philadelphia; H. E. Duncan, 
Newtonville, Mass., consulting expert of 
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the Waltham Watch Co.; J. J. Mahoney 
of the M. S. Page Co., Cambridge, Mass. ; 
J. F. Kahl, Pittsfield, president of the 
Massachusetts Retail Jewelers’ Association ; 
E. F. Lilley, Milford, ex-president of the 
Massachusetts Retail Jewelers’ Association; 
A. G. Mansur, Burlington, Vt., president of 
the Vermont Retail Jewelers’ Association ; 
H. J. Whitcomb, Manchester, N. H., presi- 
dent of the New Hampshire Retail Jewel- 
ers’ Association; F. F. Stearns, Keene, 
N. H., ex-president of the New Hampshire 
Retail Jewelers’ Association. 








WATCH REPAIRERS’ SCHOOL 





Progress Being Made, but Delay Is Encoun- 
tered in Launching Project in 
Chicago 

Cuicaco, June 7—While much progress 
is being made toward the launching of the 
school for watch and clock repair men, 
some delay has been encountered in sev- 
eral respects. While it seems that every- 
thing is ready for the school to start at 
once, investigation shows that some of the 
equipment has not yet been purchased. 
This appears, in fact, to be the chief stum- 
bling block toward the immediate launch- 
ing of the school. Retail jewelers are im- 
patient to get the school started, for the 
need of good watch and clock repair men 
is growing every day. Some criticism has 
been expressed because of the delay in the 
purchase of material. 

A committee composed of members of 
the retail fraternity, the Chicago Board of 
Education, and the Federal Board for Vo- 
cational Training, visited the Washburne 
School at 14th and Union Sts. last week. 
The new school is to be located here. The 
committee was much pleased with the quar- 
ters which have been set aside. The space 
is ample, and a fine northeast light comes 
into the rooms. } 

I. Day Perry, superintendent of the Fed- 
eral Board for Vocational Training assured 
THE JEWELERS’ CircuLaAR this week that the 
board wiil supply the returned soldiers for 
the school. With those overseas heroes 
who have been approached on the matter, 
the idea seems to be taking well. They 
approach the matter of a trade in a much 
more earnest and business-like manner than 
the beardless youths of 17 or thereabouts, 
with whom the retailers sought in vain to 
arouse a spark of interest. The soldiers, 
instead of looking for excitement, have had 
enough to last them the balance of their 
lives, so that the routine of watch and clock 
repair work has a charm which is not vis- 
ible to the lads. 








The Seventh National Foreign Trade 
Convention will be held in San Francisco, 
May 12 to 15, 1920. It will be the first of 
these important conventions to be held on 
the Pacific Coast, previous conventions hav- 
ing been held at Washington, D. C., New 
Orleans, St. Louis, Pittsburgh, Cincinnati, 
and Chicago. In deciding on San Fran- 
cisco for the convention city, the National 

Foreign Trade Council was influenced by 
the growing importance of the Pacific Coast 
in the foreign commerce of the country, 
and by the support which the far west has 
given previous foreign trade gatherings. 
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LAST HONORS PAID 


Funeral of Adolph Goldsmith Held Last 
Thursday with Interment in Mt. Pleas- 
ant Cemetery, White Plains, N. Y. 


Funeral services were held last Thursday 
morning at 10 A. M., at Campbell’s Funeral 
Parlors, 66th St. and Broadway, New York, 
for the late Adolph Goldsmith, head of the 
firm of Adolph Goldsmith & Sons, diamond 
importers, at 68 Nassau St., Manhattan. 
As reported in the last issue of THE JEWEL- 
ERS’ CIRCULAR, he died Monday evening, 
June 2, a victim of arterio sclerosis, from 
which he suffered for about six months. 








THE LATE ADOLPH GOLDSMITH. 


Mr. Goldsmith, though 76 years of age, was 
in excellent health until last December. 

The funeral services were private, Dr. 
Elliott of the Society of Ethical Culture, 
officiating. Mr. Goldsmith had been a mem- 
ber of this Society for the past 42 years. 

The interment was Thursday afternoon 
_ Mt. Pleasant Cemetery, White Plains, 
aNe ap 








Market Prices for Silver Bars 


The following are the quotations of silver 
bars in London and New York as reported 
for the weeks ending June 2 and June 9. 


New York 
Selling Price, 
U.S: 
Date. London. Assay Bars, 
DED Beet ei eceaceecewes 52% 109% 
MN ES oo sheik aca oem 52% 110% 
SSIS 52%4 110% 
WEE (OO wercwus ons enenseue 52% Holiday 
DE MB siiknccnnvewnies 53 111% 
I? Basse laRacaraleers atts 53% 111% 
Selling Price, 
U. 3. 
Date, London. Assay Bars. 
IED a ics aici arcie.araiee hale 533% 111% 
RG: ae os a:5:<cecerreneaies 5314 111% 
POM Re Be cc tbiveedewewie 53% 111% 
FANN G ys. eaeelcweeeens 53% 111% 
| iy Sener CC crc 53% 111% 
SC SOE err Cr Holiday 111% 








Theophile Kosmerchak, of Sioux Falls, 
S, Dak., has purchased the store of E. N. 
Herver, at Garretson, S. Dak. 
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Methods of Selling Jewelry in South America Explained 





By U. S. Trade Commissioner S. W. Rosenthal 














—— 


T is squarely up to the American manu- 
J facturers of jewelry and silverware to 
take advantage of the excellent opportuni- 
ties which exist in Latin-America. “Uncle 
Sam” has done everything possible to facil- 
itate the obtaining of this trade by induc- 
ing American banks to open branches in 
Latin-America, by providing improved 
shipping facilities, enacting the “Webb 
Bill,” and finally by making a thorough in- 
vestigation of the opportunities that exist 
in Latin-America for manufacturers of 
jewelry and silverware. While “Uncle 
Sam” can inform our trade as to where 
there are opportunities for additional busi- 
ness and how to go about getting it, he 
cannot transact the business; that is up 
to the manufacturer. 

The industry is naturally interested in 
how to go about selling this new trade since 
the channels of distribution are different 
from those in home markets. The most 
important ways of selling our wares in- 
clude the following: sales letters and ad- 
vertising, export commission houses in the 
United States, exporting jobbers, local rep- 
resentatives in the territory, exporting 
agents and salesmen. 

The sales problems of individual firms 
vary with their lines and the expense to 
which they are willing to go in developing 
foreign trade. A selling campaign that may 
be logical for the manufacturer of a spe- 
cialty may not be adapted to one making 
a general line of jewelry; while one that 
is ideal for Cuba may not be advisable for 
Peru where commercial conditions are dif- 
ferent. On the whole, traveling salesmen 
with samples furnish the best means of 
selling goods in Latin-America, as they do 
in our own country, but as many as pos- 
sible of the following agencies should also 
be employed: 

SALES LETTERS AND ADVERTISING. 

These can serve a useful purpose in call- 
ing the attention of Latin-American mer- 
chants to the name of the manufacturer 
and his goods, but the amount of trade 
that can directly be obtained in this way is 
necessarily limited. It is difficult by these 
means to establish that confidence between 
buyer and seller which is essential in our 
trade. \Furthermore, while numberless im- 
portant details of design, quality and finish 
can be readily explained during a personal 
interview, it is often exceedingly difficult 
to do so in writing. It should be taken 
into consideration that important firms in 
foreign markets are accustomed to buy 
goods from representatives of manufac- 
turers and they are hardly more willing to 
do business by long distance methods than 
are important firms in our own country. 
To put it briefly, advertising in its various 
forms can be used to good advantage as a 
part of the selling campaign but the ex- 
porter should not depend solely upon this 
means of building up his foreign trade. 

In this connection, after trade relations 
have been established, catalogs in the pre- 
vailing language of the country can serve 


a useful purpose. Elaborate catalogs in 
several languages which have been dis- 
tributed by European firms have been a 
substantial aid in developing trade. 


EXPORT COMMISSION HOUSES. 


While these have been an important fac- 
tor in introducing staple lines of merchan- 
dise throughout Latin-America, they have 
done very little with jewelry. There are 
several reasons for this: 


(1) The commission house usually 
finds it more profitable to sell staple 
goods. 

(2) The furnishing of expensive sam- 
ple lines of jewelry and the payment of 
customs duties on them are problems. 

(3) Jewelry is a highly specialized line 
involving endless important details that 
are confusing to those unaccustomed to 
them. It is therefore probable that until 
we have in the United States commission 
houses that specialize in jewelry, such 
as exist in Europe, that this important 
type of firm will be but of slight impor- 
tance to the industry. 


Some commission houses do have de- 
partments for novelties and notions and 
these are often in a position to sell plated 
jewelry. 

EXPORTING JOBBERS. 

While they are few in number some of 
them have done excellent work in intro- 
ducing American jewelry in Latin-America. 
They buy and sell goods on their own ac- 
count the same as domestic jobbers. They 
usually have representatives who cover the 
foreign territory periodically and it is in- 
teresting to note that in recent years some 
of the domestic wholesale firms have been 
branching out into foreign markets. 


EXPORTING AGENTS. 


The employment of export agents is 
comparatively new in the industry. They 
are still few in number. They include such 
firms as Manufacturing Jewelers Export 
Co., W. R. Williams and Eden Company. 
Briefly stated, the function of this type 
of firm is to take full advantage of the 
foreign-trade of manufacturers they repre- 
sent, in one country or the entire world. 
They usually attend to selling, shipping, 
documenting and other details. They main- 
tain offices in the United States in a con- 
venient location for handling export trade 
and frequently the expenses of maintain- 
ing the organization are divided amongst 
the group of manufacturers whom they 
represent. 

Export agents are extensively employed 
by European firms with excellent results 
and it is likely their number will increase 
in our country as they fill a real want by 
relieving the manufacturer of numberless 
details connected with foreign trade and 
reducing the cost of selling by dividing 
the expense amongst a group of manu- 
facturers. A responsible export agent is 
an excellent means of building up foreign 
trade especially for those whose business 
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is not sufficiently large to warrant the es- 
tablishing of an individual export depart- 
ment. 


LOCAL COMMISSION AGENTS. 


The advantages of having this type of 
representative are many. He is perma- 
nently in the territory and is familiar with 
the market. He can personally call on 
the trade to sell goods. He can obtain first- 
hand credit information and keep it re- 
vised. He can investigate and adjust 
claims that are often made in connection 
with export shipments. He can distribute 
small orders to advantage that are shipped 
under one bill of lading. He is in an ex- 
cellent position to arrange for financing ac- 
counts and to keep the manufacturer ad- 
vised as to the trend of the market. In 
a word, if a capable and responsible agent 
has been appointed he should relieve the 
manufacturer of many worries connected 
with selling and financing the trade in his 
territory. This means of selling jewelry 
and silverware is being employed by many 
American firms in Latin-America today in 
lieu of opening branch offices. 


TRAVELING SALESMEN. 

A firm entering a new foreign market 
will do well to send a salesman, or better 
still one of the firm, with a line of sam- 
ples to personally meet the trade and to 


size up the market for his particular goods. ° 


Whether in the future it will be prefer- 
able for the salesman to cover the market 
or to appoint a local agent to follow up 
the trade can be determined on this first 
trip. More care should be used in choos- 
ing a salesman for foreign markets because 
his problem will be more difficult and the 
nature of the territory necessitates giving 
him more authority. To his judgment 
should be left such important matters as 
credit risks, terms of sales, etc. It should 
be remembered that the firm is judged by 
the type of representative it sends. 

It is much easier to describe the quali- 
ties of a properly equipped salesman for 
Latin-America than to locate the man who 
has them. Men appointed for this work 
should be thorough salesmen, know their 
line, have some experience in foreign trade, 
and if possible should speak the language 
of the country they visit. Spanish is the 
prevailing language of South America with 
the exception of Brazil, where Portuguese 
is spoken. A knowledge of French is 
always useful. Men possessing all these 
qualifications are not numerous. During 
the war American salesmen without com- 
mand of the language have done a con- 
siderable business by using interpreters, 
but the disadvantages of conducting busi- 
ness through a third person must be 
apparent. 

Salesmen who are sent to cover a for- 
eign country should conform with the cus- 
toms of the country and should try to get 
the point of view of the native, which 
both from tradition and training is differ- 
ent from that of the American. Many 
American salesmen seem to take it for 
granted that our way of doing business is 
the only proper one despite the different 
conditions that prevail in the country 
which they are visiting. Perhaps more 
salesmen fail because of lack of sympathy 
for Latin-American customs and _ tradi- 
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tions than from all other causes. For this 
‘reason, experience in Latin-American mar- 
tkets is very desirable as well as for the 
fact that it results in the saving of time 
money. 

gp cnel jewelers might do well to fol- 
‘low their European competitors in organ- 
‘zing groups of firms making kindred but 
-non-competing lines for the purpose of 
-selling the Latin-American trade. This is 
encouraged by the Webb Bill. German 
firms especially have used this method ex- 
tensively for the purpose of reducing sell- 
ing expenses. It must be apparent that 
by dividing expenses proportionately such 
a group is enabled to engage more com- 
petent employes and to considerably re- 
duce the cost to each firm. Another ad- 
-yantage is that Latin-American firms can 
.order from .one salesman a large variety 
.of goods, as they are accustomed to do 
with European firms. In domestic trade 
it is an advantage for American manufac- 
‘turers to specialize in certain lines, but 
in foreign trade this is often a disadvan- 
tage and a partial solution for this lack 
-of versatility may be, for a group of manu- 
facturers ‘to ‘co-operate. IT inuch em- 
:phasis cannot be placed on the importance 
of properly “attending to details in ship- 
ping to Latin-America since considerable 
‘trouble has been caused our foreign cus- 
‘tomers through neglect in this respect. 


SUMMARY. 


To sum up; the situation, the most thor- 
‘ough means of covering the market is to 
‘have a branch office from which traveling 
salesmen ‘cover the territory periodically. 
‘This usually involves considerable expense 
:and as a rule only the largest firms are 
.in a position:to do this. To save expense, 
a local firm may be appointed as the ex- 
‘porter’s exclusive agent. The difficulty is 
‘to find'a firm with the facilities for sell- 
ing jewelry. 

It will be found advisable to employ as 
many means of marketing goods so that 
‘firms who cannot employ a salesman or 
‘maintain a branch office may still obtain 
‘considerable trade through advertising, ex- 
‘port commission houses, exporting jobbers, 
local agents and exporting agents. 

Those not acquainted with Latin-Ameri- 
can markets should obtain information 
about this trade before attempting a sell- 
ing campaign. This information may be 
obtained for the asking by applying to the 
National Jewelers Board of Trade or S. 
W. Rosenthal, Trade Commissioner, Bu- 
reau of Foreign and Domestic Commerce, 
Washington, D. C. 








Early one morning recently two negroes 
visited the store of William H. Eschen- 
bacher, St. Paul, Minn., to get some pen- 
‘nies for a silver piece and asked the value 
of some jewelry they showed. Just after- 
wards, while it was raining very hard, one 
of the negroes broke a show window with 
a brick and grabbed a tray of rings which 
‘he put under his coat. He then ran away. 
The proprietor could not leave the store 
‘to chase him. The negro obtained rings 
valued in all at $1,600. The thief is de- 
scribed as 35 years, five feet, six inches 
‘tall,;and weighing about 145 pounds. 
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Excellent Work of Chicago Jewelers’ Asso- 
ciation Results in Having Undesirable 
Measure Amended So as Not to Af- 
fect Jewelry Trade 


Cuicaco, June 7.—Through the efforts 
of the Chicago Jewelers’ Association a bill, 
which proposed to license tax and regulate 
the jewelry and other industries, has been 
amended. The bill had reached the third 
reading when opposition was started and 
every member of the legislature was writ- 
ten. Secretaries of other trade associa- 
tions were also asked to co-operate in the 
work. As a result the bill received such 
poor support that it was referred back to 
the House Commitee for further considera- 
tion and has now been completely amended 
by striking out, among other things, all of 
the measure affecting the jewelry in- 
dustry. 

The Chicago Jewelers’ Association has 
sent out the following letter to members 
relative to the matter: 

“Some time ago we advised you that a 
bill had been introduced into the legis- 
lature at Springfield to authorize cities and 
villages throughout the State to license, 
tax and regulate jewelers and others. 
When we learned of this bill, we under- 
took a vigorous opposition to the measure 
and since our last letter to you a large 
amount of work has been done to defeat 
the proposed law. We not only took the 
matter up with the individual members of 
the legislature, but also obtained the co- 
operation of trade associations and influ- 
ential houses in the other lines threatened 
with tax and regulation. As a result of 
our efforts, this bill received such poor 
support when it came up for passage that 
it was referred back to the house commit- 
tee for further consideration. We are now 
advised that this committee has completely 
among other things, all that part of the bill 
affecting the jewelry trade. The defeat of 
this tax bill has saved many thousands of 
dollars for our members and other jewel- 
ers throughout the state, a very welcome 
result at this time when our industry is 
already overburdened with taxes and other 
demands upon its resources. 

“F. M. Hickox, Asst. Sec’y.” 

The defeat of this threatening piece of 
legislation was brought about very largely 
by the vigilance of Assistant Secretary 
Hickok, who sounded the alarm at an early 
date, and thus brought pressure to bear 
against the bill even before the politicians 
who were pushing it had time to get their 
machinery running smoothly at Springfield. 
While the bill was designed ostensibly as 
a taxation measure, it carried with it the 
authority to license and regulate any or all 
of said industries, which in themselves are 
legitimate and necessary to the welfare of 
the State. The bill, as a matter of fact, 
sought to open the door to pernicious in- 
terference with and restraint upon trade 
and commerce. The politicians who sought 
the passage of the bill went about their 
work very quietly, and the jewelry indus- 
try was the first to organize against the 
measure, although the bill was directed at 
25 or more other important industries and 
lines of business. 
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When the politicians saw they were dis- 
covered, they made a great hue and cry 
in the daily press and elsewhere about the 
need for increased tax revenue, to take 
the place of revenue lost by the passing of 
the saloons. They tipped their hand, how- 
ever, when the legislators sought enlighten- 
ment on just what was intended by the 
regulation feature of the bill. In fact, the 
politicians lost interest when they saw that 
it would be impossible to get the bill 
through the legislature with the regulation 
feature incorporated. While city officials, 
aldermen and politicians of Chicago have 
made frequent trips to Springfield to doc- 
tor up the bill in the house committee, it 
is believed that they have definitely given 
up the job as impossible of accomplish- 
ment. 

The women’s eight-hour bill, in which 
manufacturing, wholesale and retail jewel- 
ers are all interested to some extent, is 
still in committee in the lower house, after 
having passed the Senate in greatly amend- 
ed form. The labor people are not push- 
ing the measure, it was learned this week, 
because they are so dissatisfied with the 
amending done in the Senate that they are 
indifferent as to whether the bill passes. 








Offices Opened for the Use of Foreign Buy- 
ers of Jewelry, Gold and Silverware 
in Paris 

The Franco-American Board of Com- 
merce. and Industry, 175 Fifth Ave. 
New York, reports that the Chambre syn- 
dicale de la bijouterie, joaillerie, or- 
fevrerie (Jewelers’ Broad of Trade), re- 
cently created in its new building at 58, 
rue du Louvre, Paris, France, a special 
service for the purpose of taking care, as 
far as practicable, of the requirements of 
French and foreign jewelers whose busi- 
ness may warrant their coming to Paris. 

An entire floor in that building is now 
occupied by offices fitted with modern 
equipment which may be rented at the rate 
of 10 francs per day, 50 francs per week, 
or 150 francs per month, Buyers of jewelry 
and kindred lines coming from all parts 
of France or from abroad will find it 
highly convenient to make their appoint- 
ments with manufacturers or brokers at 
such offices. The proper invitations to 
the latter will be taken care of gratuitously 
for its tenants by the organization. The 
buyers will find at the Paris Board of 
Jewelers an index of manufacturers, with 
classification according to _ specialties, 
which will facilitate a prompt selection of 
goods and the gathering of the informa- 
tion they may require on the subject. 

To rent an office in the Board’s build- 
ing one has only to apply to the “Presi- 
dent de la Chambre syndicale de bijouterie, 
joaillerie, orfévrerie,” 58, rue du Louvre, 
Paris, and state how long and from what 
date the rental is to run. The buyers 
may also request the organization to post 
up in advance in the latter’s building their 
date of arrival, in which case they are 
required to indicate precisely in which par- 
ticular lines they are interested. 





S.. O. Mattison has opened a jewelry 
store in the Thompson building, Colfax, 
Wis. 





—— 
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Army of Maiden Lane Salesmen Storm 
Staten Island Outing Resort and Enjoy 
a Day’s Sport 


Staten Island, N. Y., was invaded and 
taken by storm last Saturday when more 
than 80 members and guests of the Maiden 
Lane Outing Club went “over the top.” 
The “offending army” composed of travel- 
ing men of the jewelry trade, gained its 
objective, Eckstein’s Grove, Silver Lake, 
L. I, about 11 o’clock Saturday morning 
without a casualty and celebrated the vic- 
tory by merry-making and feasting. 

The occasion was the annual field day of 
the Maiden Lane Outing Club, and as has 
been the custom in past years, the jewelers 
made this an enjoyable affair. The first 
contingent of merry-makers left the “Lane” 
about 9:45 A. M., and after enjoying a 
pleasant boat trip across the Bay, boarded 
a car to Silver Lake. After a 30-minute 
ride the jewelers alighted and marched in 
a body to the picnic grounds where they 
were met by the committee in charge of the 
affair. 

As soon as the first party arrived 
the baseball enthusiasts began to get busy, 
and in a few minutes had two teams picked. 
After a little preliminary practise the teams, 
captained by Harry McKay and “Bill” Peck 
started playing. 

With Sam Bamberger twirling for 
“Peck’s Bad Boys” it looked as if “Mc- 
Kay’s Maulers” were in for a lacing. Up 
to the sixth inning the “Maulers” had only 
succeeded in scoring one run, while the 
“Bad Boys” had crossed the plate six times. 
Unfortunately, however, Bamberger left the 
box to allow a southpaw to twirl the re- 
mainder of the game. Just as that time 
the “Maulers” got busy, and before the 
third man was retired in the seventh in- 
ning the score was tied. The game finally 
ended with the “Maulers” in the lead by 
one run. The game was sprinkled with 
plenty of brilliant plays. The catching of 
“Little Chief’ Parker for the “Maulers” 
was excellent. 

During the playing of the game “rations” 
in the form of sandwiches, “hot dorgs” 
and liquid refreshments were brought up 
from the rear. With the ending of the 
contest came an influx of perspiring but 
hungry players around the “mess hall.” 
After having their appetites appeased some 
of the pleasure seekers indulged in quoit 
contests, while others found different means 
of whiling away their time. 

There were several excellent quoit con- 
tests, but in the finals the team composed 
of Charles Cashion and William Peck were 
winners. The winning team showed some 
rare pitching and bids fair to hold its 
title for some time to come. 

During the afternoon there was another 
baseball game and a football contest. Both 
games were interesting and exciting. 

About 5:30 p. mM. the program of field 
sports was concluded, and shortly after the 
jewelers retired to the large banquet hall 
of the hotel. Promptly at 6 o’clock the 
salesmen seated themselves around the fes- 
tive board and for two hours discussed an 
enjoyable menu. During the course of the 
banquet there was a silent toast tendered 
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to the departed members of the organiza- 
tion. 

Before the dinner was concluded the fol- 
lowing committee was appointed to take 
charge of the next outing of the organiza- 
tion: George Frey, chairman; Ben Stouffen- 
berg, J. H. Anderson and Carl F. Kees. 
Dinner was concluded about 8 o’clock, and 
it was a tired but happy aggregation that 
finally wended its way homeward. 

Credit for the success of this affair is 
due the committee in charge consisting of 
Harry Ashe, chairman; Fred Hall, Jack 
Roth and George Flemming. 








SAFE BLOWERS AT WORK 


Professional Cracksmen Visit Office of 
Franklin Pen Co. and Steal Gold 
Worth $4,000 


PHILADELPHIA, Pa., June 8—Safe blow- 
ers succeeded early Saturday morning in 
opening an iron safe in the office of the 
Franklin Fountain Pen Co. 51 N. 10th 
St., and stealing gold valued at $4,000. 

The robbery was the work of expert 
cracksmen, according to Detective Richard 
Doyle, who investigated the case. He found 
that the theives, believed by him to be four 
in number, gained entrance by scaling a 
fence and climbing to the second story 
window. Then they made their way 
through the factory to the office in front. 
There are three safes in the offices and the 
key to one was lying on a table. The 
safe blowers tried to fit the key in one 
safe but gave up that as a means of open- 
ing it when they found it would not work. 
They had selected the wrong safe. 

The cracksmen used a heavy charge of 
nitroglycerine which they placed in a hole 
they had drilled for the purpose. The 
door was blown off as neatly as though 
it had been sawed or filed off. 

This is the first case in 15 months in 
which nitroglycerine has been used by safe 
blowers, owing to the scarcity of the ex- 
plosive during the war. Nobody in the 
neighborhood heard the explosion. The 
foreman of the plant found the safe 
wrecked when he entered the place at 7:30 
A. M. He immediately notified the police 
authorities. 

The only clue to the robbers found by 
the police is a black shoe button which 
was found near the safe. Near the button 
was also found a brown, sticky substance, 
believed to have been used in blowing open 
the safe. The safe blowers had collected 
old clothing and cardboard which they 
found scattered through the plant and after 
wetting it stuffed up all the cracks in the 
doors and windows so that the sound of 
the explosion would not penetrate to the 
outside. 











William Beck, Kelso, Wash., has sold his 
jewelry store and business to E. W. Flagg, 
Tenino. The purchaser is a former Kelso 
resident. He has been in the jewelry busi- 
ness in Tenino for a number of years and 
will move his stock to Kelso and add it to 
the stock which he will secure from Mr. 
Beck. Mr. Beck. has enjoyed a large busi- 
ness here, but has not taken a real vaca- 
tion for more than 10 years and needs the 
rest. 
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AN INTERESTING EXHIBIT 


Jewelry and Kindred Articles on Display at 
the Galleries of the Art Alliance of 
of America in New York 

A small but interesting exhibition of 
jewelry and kindred articles was opened 
last Wednesday in the galleries of the 
Art Alliance of America, 10 E. 47th St. 
New York. The display will continue 
until June 21 and will be open to the public 
daily from 10 a. M. to 6 P. M. 

The exhibit of jewelry shows mainly 
articles made in Norway, Sweden, Rus- 
sia and China, as well as a few antiques 
in copper and bronze from Italy and Per- 
sia. Probably the most interesting and 
artistic piece shown is a Swiss goitre buckle’ 
This is designed to be worn about the 
throat, and is made entirely of silver in 
filigree design and elaborately studded with 
semi-precious stones. 

Another interesting article is a Bavarian 
rose made of wrought iron. The work on 
this piece has been most elaborately per- 
formed and shows excellent workmanship. 
Other articles shown include a small Jew- 
ish ceremonial cup of silver, appropriately 
engraved; a Persian lamp in bronze; sev- 
eral Swedish ornaments made of silver and 
a Florentine piece. The Russian. portion 
of the exhibit shows an excellent assort- 
ment of small articles of hammered brass 
and a few elaborate bead headpieces. 

The largest display of jewelry is being 
made by Arthur Frechinger, who was 
formerly in business in New York. All of 
the articles shown by Mr. Frechinger are 
hand made and include several necklaces, 
a large assortment of rings and a few 
brooches. The most notable piece shown 
by this jeweler is a pendant, the center of 
which bears the face of a child modelled 
from life. It is made of gold and mounted 
in a frame of silver. Mr. Frechinger is 
highly reputed for his excellent work in 
modelling figures taken from life on bronze 
and silver. One of his finest pieces of work 
is a facial likeness of the late Theodore 
Roosevelt. This piece was made about 13 
years ago, and has been shown in many 
large cities in this country and abroad. 
It is now on view at Columbia University, 
New York. 

In addition to the jewelry shown at the 
exhibition is also a number of pieces of 
porcelain and articles made of bone. 








Death of L. S. Clark 
Ionta, Mich., June 4.—L. S. Clark, a 
jeweler here for many years, dropped dead 


* in his store Monday morning from heart 


disease. He is believed to have been af- 
fected by the extreme heat of the last few 
days. He had been ill for some time. 

Mr. Clark was born in Ionia 53 years 
ago. The business which he conducted 
was started by Alfred F. Clark in 1884, 
who conducted the business until his death 
in 1914. His estate continued the venture 
for a time, and on April 2, 1914, L. S. 
Clark succeeded to the business, coming 
here from Chicago. 

The deceased leaves a widow. 





James A. Nelson has sold out his busi- 
ness at Decatur, Ala., to the firm of Conn 
& Nender. 
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Don't RisK a Shortage 
in the Stones You Need Most 


Positively, we are NOT “calamity howlers,” but, knowing the Market, 
Trade Requirements, and the Sources of Supply in 


PRECIOUS AND IMITATION STONES 


as we do, WE OWE IT TO YOU to remind you continually of the need of 
FORESIGHT AND PREPAREDNESS in this particular line. 
We can fill your orders NOW,—greatly to your advantage. 


H. NORDLINGER’S SONS 


New York, 15 MaidenLane Paris, 32 Rue Beaurepaire Gablonz, a/N., 16 Steingasse Providence, 63 Washington St. 
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Charles [’ Dougherty Co, lnc 


Manu, acturing Jewelers 


7-11 WEST 45TH STREET NEW: YORK CITY 
Pay ee izes 
ond Jewelry and Mountings: Aecklace 
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Designing, Special Order Work and Repairing Solicited. 

















ELK EET ri na | | Lhe Buyers’ Directory 


All genuine teeth unmounted. After 20 years’ 
handling them I have many good shippers right 
from the fields. Can supply any factory or manu- 
facturing oe gel on short Fone ge ne many 
beautiful pairs of nature-colored tips always on . 

hand, sent on selection to responsible jewelers Price $1.00 
and manufacturers of emblems. When ordering 
name about the sizes and number wanted. As 
low as the lowest at wholesale ~rices. Faceted 
and cabochoin stones of all kinds on memo. All 











the colors in synthetic sapphires .f fine quality. 
Rough gem minerals for cutters. Lion, cat and The Jewelers’ Circular Publishing Company 
eagle claws. Price list free. 11 John St., corner Broadway New York 


L. W. STILWELL 2satpscd 

















A. & 4 ESPOSITER Jobbing Promptly Done at Reasonable Prices. Cutting and Polishing 


27 MAIDEN LANE LA oa [ DA 4 ES Rubies, Sanphires and 


CORNER OF NASSAU ST. Fine Rough Gem Materlal Bought for Cash. Emeralds Especially 
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PRATT INSTITUTE EXHIBIT 





War Time Conditions Handicap Work, but 
Many Excellent Pieces of Jewelry Are 
Shown 


The effects of the war upon the attend- 
ance in the class of jewelry making con- 
ducted at Pratt Institute, Brooklyn, N. Y., 
was plainly shown in the annual exhibit 
held by the students last week. This was 
the 32nd annual exhibition made by the 
institute and despite the small display the 
affair was just as largely attended as in 
previous years. The exhibit opened last 
Thursday at 7 Pp. M. and remained open until 
5 o'clock last Saturday night. 

Of all the exhibits made by students 
of various institutions in and around New 
York, probably none attract as much atten- 
tion or as many visitors as the one made 
annually at Pratt Institute. This is caused 
probably by the excellent work produced by 
the students and the personal interest taken 
by various prominent jewelers in and 
around the Metropolitan districts. For 
many years past it has been the custom 
of the following jewelers to present medals 
for excellency in workmanship, Herpers 
Bros., Newark, N. J.; Ludwig Nissen and 
Theo. A. Kohn & Son, New York. At 
the time THe JEWELERS’ CIRCULAR went to 
press the winners of these medals had not 
been announced. 

Owing to the war and the fact that a 
large part of the institution was taken over 
by the Government, the class in jewelry 
making was not organized until two months 
after the armistice had been signed. On 
Jan. 7, 1919, the class opened with an €n- 
rollment of only nine members. With such 
a small attendance and taking into con- 
sideration the fact that the course closes 
on June 20 it was only possible to have 
the scholars attend from 9 a. m. until 12 
o'clock noon on Monday, Tuesday, Thurs- 
day and Friday. Even in the face of these 
disadvantages, however, the students 
showed an abundance of enthusiasm and 
rare ability, and as a result produced many 
beautiful pieces of jewelry. It is planned 
to open this class again next Fall on 
the old basis, and conduct both day and 
night. courses. 

Carl Hamann for many years instructor 
of jewelry making in Pratt Institute, will 
continue in this capacity. Mr. Hamann is 
widely reputed as an expert jeweler and 
an artist of recognized ability. He has 
been instructor at Pratt Institute for many 
years, and during his regime has turned out 
many experts in jewelry making, designing, 
enamelling and chasing. 

In past years it has been necessary to 
make the display in two large cases, but 
owing to the shortness of the term and 
the small enrollment, the quantity of the 
work produced only warranted the use of 
one case. This case was located in the 
upper end of the workroom on the fourth 
floor of the main building. 

The only graduating scholar this year was 
Mrs. Helen Marx, who has attended the 
School for several years. In her display 
Mrs. Marx showed a beautiful La Valliere 
of apple leaf design, set with corals. The 
chain from which this La Valliere was 
suspended was also studded with coral and 
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the entire piece was made of 18 karat 
gold. The same scholar also showed a 
pendant executed in 18 karat gold, in green 
finish and bearing a grape design. This 
was an exceptionally beautiful piece, the 
leaves and grapes being of the most delicate 
workmanship. 

Another exhibitor was Miss Irene Wuest, 
who displayed a creamer and sugar set. 
This was made of hand-hammered silver 
and appropriately decorated. An unfinished 
oblong locket, designed to be set with a 
small piece of ivory and executed in 18 
karat gold, was also shown by Miss Wuest. 

Mrs. E. Guptili showed a black opal ring 
of plain design with a box setting. L. Gan- 
der also displayed a ring set with a sar- 
donyx. This ring was made of silver and 
is massive in shape. 

Another interesting exhibit was made by 
J. Young, who exhibited two plain silver 
rings with fancy settings, as well as an 
unfinished pendant. This pendant, although 
still in an unfinished condition was set with 
a large black opal and numerous grad- 
uated pearls. It was made of 18 karat gold, 
dull finish and bore a knife edge design. 
Mr. Young also displayed a plain silver 
ring set with a moonstone. 

Miss Laura Otis exhibited a bar pin em- 
bracing a wild rose design, executed in 18 
karat gold of green finish. This piece was 
set with pearls. Another pieee displayed 
by her was a pendant bearing the samé 
kind of design and set with one large dia- 
mond and several small pearls. It was ob- 
long in shape, and from the end was hung 
a baroque pearl. 

A silver brooch of pierced design and 
set with malachite was shown by Miss B. 
DeLacy. Miss Clitheroe Parker displayed a 
silver jewel box with etched and carved 
design cover. 








Jewelers’ Gold Bars Withdrawn and Ex- 
changed in New York 
Week Ended June 7, 1919. 
The U, S. Assay Office reports: 
Gold bars exchanged for gold coins. .$1,225,063.16 
Gold bars paid depositors........... 539,115.61 
ir) ee eee ee me SS ae NER $1,764,178.77 


Of this the gold bars exchanged for gold coin 
are reoprted as follows: 


NRG! > os wrencewsscnemereswemees $276,037.97 
WORE 2 veconmirusowntenssewandn exe 173,131.95 
Te A ancdixwtawenedien end rinweeneie 260,443.90 
VUGO) OF. - ieiawiiewnnesawasrasaoneweners 244,248.80 
EES eT Pe ear a ere ore eo 183,425.57 
ins Ca eRKealns eee es gow He 87,774.97 

DGlabe scuwsimecusoareceweeece = $1,225,063.16 








Collector of Internal Revenue Carter, 
San Diego, Cal., has been informed that 
swindlers are going about the country col- 
lecting money on jewelry in the possession 
of individuals, which they claim is subject 
to the recently levied tax law. No money 
should be paid to such agents, Collector 
Carter says, as there is no tax on jewelry, 
except on that purchased subsequent to 
May 1, and that is paid when the article is 
purchased, and the return is made by the 
vendor. The government sends out no tax 
collection agents, he pointed out, except 
where warrants have been issued for the 
non-payment of any tax, when the property 
of the taxpayer is held for such payment. 
There is no tax on jewelry in possession 
of the individual. 
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HOLD-UP MEN BUSY 


Five Bandits Visit New York Restaurant 


and Rob Diamond Dealers and Other 
Patrons 





What the police say was one of the bold- 
est daylight holdups in many months oc- 
curred last Thursday when five young ban- 
dits entered the coffee house of Abraham 
Nemair, 95 Washington St., New York, 
and succeeded in robbing 20 rich diners of 
money, diamonds and jewelry to the value 
of $15,000. Among the customers pres- 
ent at the time of the holdup was Antonio 
Stephen, a Cuban diamond merchant of 105 
East 14th St.,.who was relieved of a wallet 
containing $6,000 worth of diamonds and 
$110 in cash. 


The holdup took place late in the after- 
noon when the street was crowded with 
shoppers. The bandits entered the store, 
leaving one man at the door as a lookout. 
As they entered all drew revolvers and 
ordered the customers to the rear of the 
store at the point of revolvers. They then 
ordered the diners to deliver their money 
and valuables and anyone not having 
enough loot to satisfy the bandits was 
severely beaten. The robbers were evi- 
dently familiar with the Washington St. 
lace district and seemed to have the diners 
“spotted.” As they reached the rear of the 
restaurant one of the bandits shouted, 
pointing to Mr. Stephen, “Get that man; 
he’s got the diamonds.” Mr. Stephen was 
the first one to be attacked. Next to be 
robbed were Jose Slori, a diamond dealer 
living at the Hotel American in 14th St, 
Elias Rukes, George Foder and Joseph 
Shanny. Joseph Borababy and Affad 
Kawaja, two of the men who only had a 
few dollars on their persons, received se- 
vere beatings with “blackjacks.” 

When the robbers had collected all the 
valuables they rushed to the street pursued 
by the men they had robbed. The thieves 
dodged into hallways nearby and vanished. 
Patrolman Kimme followed one man from 
the scene of the holdup to 69 Washington 
St. Here the man ran to the roof and 
jumped across an airshaft six feet in width 
to an adjoining building and made _ his 
escape. orn 

The arrest of two men early Friday led 
to the arrest of eight others alleged to be 
implicated in the holdup. 

The arrests were made by Detectives 
Thomas Flood and James McCarthy of po- 
lice headquarters. The men were captured 
in a cafe in East 81st St. 

Mr. Nemair is a Syrian and had only 
opened his restaurant two weeks ago after 
being honorably discharged from the 
United States Army, with which he saw 
service in France with the 305th Machine 
Gun Battalion, 77th Division. 








S. T. A. Loftis, president and general 
manager of the Chicago firm of Loftis 
sros. & Co. has been in Atlanta, Ga., for 
the purpose of finding a store on White- 
hall or Peachtree Sts. to accommodate the 
business of the firm’s Atlanta store, which 
is now located at 5 S. Broad St. The 
Loftis store was opened in Atlanta two 
years ago. 
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WE DEAL IN REAL PEARLS ONLY 


We also have the finest collection of all kinds of Precious Stones, including the RAREST GEMS 
IN DIAMONDS, RUBIES, EMERALDS, and SAPPHIRES, and, of course, we have all the 
regular goods in the above lines. Also carry a complete line of Mounted Goods. 

















J. MEHRLUST 


Manufacturer of diamond jewelry of the highest class. | 
Gems and diamonds and precious stones of every description. | 


_ Main Office and Factory Downtown Office 
6 West48th Street 12&14 John S treet | 
TELEPHONE {1337} BRYANT TELEPHONE ( 335} CORTLAND 
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GIVES EMPLOYEES STOCK 





Pittsburgh Concern Incorporates and Sets 
Aside a Certain Amount of Capital 
Stock for Benefit of Employes 


PirrsBuRGH, Pa., June 6.—Announcement 
was made today by Heeren Bros. & Co., that 
they have incorporated their business under 
a Pennsylvania charter, with a capital of 
$600,000 and have set aside a certain amount 
of the capital stock in trust, for the bene- 
fit of all employes who have been in the 
employ of the firm five years or longer and 
who will participate in the earnings. 

It is desired that it be understood that 
the action in setting aside the stock in the 
manner indicated, is not a profit-sharing 
scheme. The dividends paid on the stock 
will be distributed to the employes entitled 
to receive them. These have been divided 
into four classes as follows: First class, 5 
to 10 years’ service; second class, 10 to 15 
years’ service; third class, 15 to 20 years’ 
service, and fourth class, 20 to 25 years’ 
service. The man who has been longest in 
the employ of the company will receive the 
largest proportion of dividends earned on 
the stock. The earnings on the stock will 
be declared from time to time as the board 
of directors decide and all holders includ- 
ing the trust fund, will receive the same 
proportion, in accordance with their hold- 
ings. 

The incorporated company has organ- 
ized by electing the following officers: Wil- 
liam Heeren, chairman of the board; W. F. 
Hofmann, president; Walter Heeren, vice 
president ; William H. Hoffman, secretary ; 
H. H. Hofmann, assistant secretary; Albert 
Heeren, treasurer, and Charles A. Schul- 
dice, assistant treasurer. 


Mr. Schuldice, who has been many years 
with the firm, has been chosen as trustee for 
the employes’ fund. In discussing the plan 
President Hofmann of the company said 
that to the best of his knowledge there was 
nothing just like it in this country and that 
the plan was followed in order to reward 
faithful employes and to give every man 
now in the employ of the company, or who 
may be employed later, an equal chance to 
better himself in the years to come. 

For instance, it was made plain that 
whether it was the errand boy, janitor or 
the highest paid man in the employ of the 
company, it will be length of service that 
counts in participating in the distribution of 
the dividends that will be declared on the 
stock held in trust for the benefit of the 
employes. The arrangement as it stands 
has been made perpetual, so that from now 
on, as the firm grows and prospers, others 
who may in later years step into the man- 
agement of the concern, will continue to 
conduct its affairs on the principles as laid 
down by the founders of the present busi- 
ness. In fact it was indicated that there is 
no limit to what any employe can do if he 
only makes good. Ability, naturally, will 
be the first requisite. 

Of the present employes of the firm, fully 
35 have been with the house five years or 
longer, not including the officers of the com- 
pany. 

In addition to the placing of a stated 
amount of the stock of the company in trust 
for the employes, eight of the employes 
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were presented with Liberty bonds, as a 
mark of appreciation for faithful service 
rendered. This action they were told, was 
a bonus to them. If a man leaves the em- 
ploy of the company, he will forfeit all right 
to participate in the trust set aside for his 
benefit. That will be generally understood 
at all times. 

This house has several men in the serv- 
ice of their country and when they return, 
their positions will be available. The time 
they have served in the army will not be 
counted against them, but the time credited 
to them the same as if they had been work- 
ing for the firm and due credit given them 
in the distribution of their proportion of the 
earnings of the stock set apart in the trust 
funds. 

The amount of the trust fund, however, 
was not made public, but it is understood 
to have been a very creditable sum. The 
announcement of the company’s action 
caused much pleasant comment among the 
employes of the concern, as well As friends 
of the house. 








MORE COINS SEIZED 


Federal Agents Working in Chicago Raid 
Several Establishments and Confiscate 
Imitations of California Gold 
Pieces 


Cuicaco, June 7.—Federal agents here 
continued their activities last week in con- 
nection with suppressing and confiscating 
imitations of California gold coins. Sev- 
eral establishments were raided by officers 
under Capt. Thomas I. Porter, head of the 
local secret service. 

The coins confiscated are imitations of 
the gold pieces of 25, 50, 75 cents and $1, 
denominations used by the California gov- 
ernment in 1849, before that State was part 
of the Union. They still pass as legal 
tender within the borders of the State, 
under special permission of the United 
States Government. 

As explained in last week’s issue of THE 
JEWELERS’ CIRCULAR it has been held in the 
past that the coinage of California was 
not recognized by the United States Gov- 
ernment, and therefore jewelers who have 
been making imitations for sale were not 
amenable to the counterfeiting laws. Jewel- 
ers throughout the country, it has been 
explained by Capt. Porter, have been using 
the spurious coins for insertion in pieces 
of jewelry and as parts of chains and rings. 
They have been using them in such quan- 
tities that the courts of California recently 
rendered decisions holding that the manu- 
facture of such coins of less than 24 karats 
gold (the weight of the gold used in the 
original coinage) was illegal. Evidently 
the federal government construed the court 
decisions in California as a plea for pro- 
tection against imitation all over the coun- 
try. 

‘Captain Porter received his instructions, 
although he is as much in the dark as any- 
body else as to what caused Washington to 
execute the right about face on the sub- 
ject. Manufacturers and dealers received 
no warning whatever from the Govern- 
ment and were not conscious of having 
violated any law governing the use of these 
gold coins. 
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BOLD GEM ROBBERY 


Bandits Hold Up Clerk in San Francisco 
Jewelry Store and Escape with Loot 
Valued at $13,000. 

San Francisco, June 4.—Shortly after 
eight o’clock in the morning of May 24 
three men entered the store of the Gem 
Jewelry Co., 777 Market St., held up the 
clerk who was alone in the establishment 
at the time and escaped with $13,000 in 
diamonds, other jewelry and cash. The 
robbery was carried out with utmost bold- 
ness, the three men working coolly and 
quickly, with apparently no regard for the 
danger of detection while hundreds of 
people were passing in the street a few 
feet away and the robbers were clearly 
visible through the glass front of the 
store. 

Leo Dasteel, the clerk, was the only one 
in the shop at the time. According to 
custom he had opened the place and was 
taking trays of jewelry from the safe to 
the window for display. He had carried 
two trays to the window and had a third 
in his hand when the men entered and 
thrust pistols to Dasteel’s head and body. 

“Turn around or we'll blow your head 
off,” said one of the men. 

Dasteel obeyed and was told to walk to 
the rear of the store where he was placed 
behind the safe and trussed to the floor 
with his wrists lashed to his ankles with a 
piece of cord. 

In the meantime, a third man had en- 
tered, evidently the outside watcher. 
Dasteel said that this man was armed with 
what appeared to be a length of sash- 
weight. As soon as the robbers had 
escaped with the loot, Dasteel worked at 
the rope and finally succeeded in freeing 
his hands. He then hobbled to the street 
and shouted an alarm and telephoned to 
the police, who sent detectives D. J. Dris- 
coll and T. C. Murphy from headquarters. 

Harry Goldstein, the proprietor of the 
store, arrived later in the morning and 
made an inventory of the loss. He said 
the goods taken by the thieves consisted 
of several trays of diamonds, rings, 
watches and other jewelry, $407 in cash 
and two checks of small amounts, the total 
amounting to the value of about $13,000. 
Dasteel was only able to give a description 
of one of the men, whom he described ds 
being about 35 years old, of medium 
height, smooth shaven and wearing a 
brown suit and a fedora hat. 








The “Sturdy Link” is the name of a 
house organ which is now being published 
by J. F. Sturdy’s Sons Co., Attleboro 
Falls, Mass. The June number is neatly 
arranged and contains a number of articles 
of interest to the jewelry trade. The 
home of the Sturdy chains is described 
and illustration shown of the workers 
engaged in the factory. A page is devoted 
to humorous matter, and an article dis- 
cusses the stamping of jewelry, while an- 
other page is given over to an article on 
jewelry fashions. “Merchandising and 
selling” is the title of another article in 
the “Sturdy Link,” while an article on 
interesting slang and phrases used in avia- 
tion are also included. 
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DAYLIGHT SAVING 


Agricultural Appropriation Measure Passed 
Without “Daylight Saving” Rider—Law 
Has Good Fighting Chance of 
Remaining 

WasHINncTON, D. C., June 6—A partial 
victory was gained today by the advocates 
of the Daylight Saving Law when the 
House Interstate Commerce Committee de- 
cided the law should not become void, if 
at all, until the last Sunday of next Oc- 
tober. This is the date when the time goes 
back one hour under the existing law and 
would give time for States that have en- 
acted daylight saving laws to make ready 
for permanent returns to the old time. 

The vote in committee was 10 to 8 for 
repeal. Chairman Esch favored the amend- 
ment preventing a hasty repeal. He said 
continuation of the law for the present 
seemed necessary in view of the action by 
the New York and Pennsylvania legisla- 
tures making State time conform to na- 
tional standard time and in view of the 
great public inconvenience that would 
come with a sudden change of time. 

The bill to be reported will provide for 
the retention of the Interstate Commerce 
Commission’s power to name the standard 
time zones of the country. This is to 
remedy the trouble caused in “twilight” 
sections where much confusion was caused 
under the old railroad time. 

A minority report will be presented by 
Representative Sims, Democrat, Tennessee, 
who wants the law to remain in effect per- 
manently. He thinks the benefits to the 
country warrant the measure for peace 
times. 

The report of the United States Cham- 
ber of Commerce that the law saves 1,250,- 
000 tons of coal at a time when mining 
labor is at a premium and reduces electric 
light bills to a large extent is seriously re- 
garded. Members are hearing from the 
cities and industrial centers, which report 
the change of hours highly beneficial to the 
health of the communities. 

The House passed last Wednesday the 
$31,600,000 Agricultural Appropriation Bill 
without any further efforts by the oppon- 
ents of the Daylight Saving Law to repeal 
it by a legislative “rider.” 

Its members have been studying the ef- 
fects of the Daylight Saving Law since the 
first attempt to repeal it by “gag rule” 
methods. The result points to a majority 
and a minority report to the House, and 
this means that the Daylight Saving Law 
will have a good fighting chance for re- 
maining on the statutes. 

Jewelers throughout the country 
working against the repeal of the law. 





are 





Representatives of the entire medical 
fraternity of the United States and dele- 
gates for 5,000,000 union workers will go 
on record this week at Atlantic City as 
opposed to the repeal of the daylight- 
saving law. 

Assurances to this effect were received 
Monday by Marcus M. Marks, president of 
the National Daylight Saving Associa- 
tion. Leading physicians from all parts 
of the country have assured Mr. Marks 
that statistics will show the physical and 
mental benefits derived by the average 
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urban worker by the extra hour of light 
are many. 

“The reports of the physicians should 
convince Congress,” said Mr. Marks, 
“that the daylight-saving law should not 
be summarily dismissed. We all know 
that it has ended the strain for the great 
majority of those working under artificial 
light during the summer months. It has 
given the shop, factory and store em- 
ploye an opportunity of getting a little 
enjoyment in the daylight after the work- 
ing hours. Its injury to the farmer is 
mostly imaginary and is trivial compared 
with the far-reaching influence for good on 
most of our people.” 

James Duncan, vice-president of the 
American Federation of Labor, which 
convenes Monday at Atlantic City, 
sounded a warning against the repeal. 
He predicted that great unrest might re- 
sult from the repeal of the daylight law. 

“The workingmen of the country want 
this extra hour of light,’ said Mr. Dun- 
can. “The law should remain in force. 
Every one interested in the saving sun- 
light plan should get in touch with his 
representatives in the Senate and House 
and demand the defeat of the proposed 
repeal.” 


EMPIRE STATE CONVENTION 


Plans Nearly Completed for Annual Gather- 
ing of New York State Retail Jewel- 
ers’ Association 

The plans for the New York State Re- 
tail Jewelers’ Convention at Saratoga 
Springs, June 30, July 1 and 2, are grad- 
ually nearing completion. President E. H. 
Hufnagel spent several days last week in 
Saratoga in consultation with the conven- 
tion committee, and reports that this will 
be one of the best conventions ever held. 

The Grand Union Hotel has been selected 
as headquarters where special concessions 
will be granted the delegates. While the 
program is not yet complete, it is in part 
as follows: 

The open session will be held Monday 
at 2 p. mM. Among the important subjects 
will be the president’s address, an address 
on “Store Finance,” by Eugene Tanke of 
Buffalo; “Group Insurance,” by G. F. John- 
son, of the Metropolitan Life Ins. Co.; “The 
Reconstruction of Jewelry,” by Emil Kohn, 
of New York; “Vocational Training,” by 
Chas. C. Ward, of Yonkers, and the “Retail 
Jeweler of Yesterday and Today,” by Chas. 
T. Evans, of New York. In the evening 
there will be an entertainment and dance 
at the “Casino,” Congress Park. 

At the Tuesday morning session, H. Vic- 
tor Wright will explain the “Work of the 
Research Bureau” of the National Associa- 
tion, an address on “Publicity” will be de- 
livered by A. R. Hatmaker, of Schenectady, 
and a questionnaire will be conducted by 
Benj. T. Ash, of Binghamton. 

Tuesday afternoon a trip will be made to 
Lake George in automobiles, and a three- 
hour sail on the lake with a buffet supper 
and dance. 

Wednesday will be consumed with the 
reports of the various committees, reports 
of the secretary and treasurer, election of 
officers and the conduction of such new 
business as may come before the convention. 
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The convention will conclude with a. ban- 
quet and ball in the ball room of the Grand 
Union Hotel. 

Jewelers not only from New York State 
but from all the New England States are 
especially invited to attend this convention, 
which is bound to prove interesting and 
profitable. 








DEATH OF A. C. CHASE 





Salesman for New York Concern Succumbs 
Following an Operation 


A. Clinton Chase, who was employed by 
Jos. H. Meyer Bros., 170 Broadway, New 
York, died Tuesday, June 3, at his home 
in East Orange, N. J., a victim of stomach 
trouble. Mr. Chase, who was 31 years of 
age, had complained of stomach trouble 
two weeks previous to his death. A 
physician examined him and recommended 
that he undergo an operation immediately 
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for the removal of his appendix and also 
for the removal of ulcers of the stomach. 
Mr. Chase underwent this operation and 
was convalescent when he suffered a re- 
lapse. 

A. Clinton Chase was a graduate of the 
Boys’ High School of Brooklyn and be- 
gan his business career with the Guaranty 
Trust Co. with whom he remained for 12 
years. From there he went with Jos. H. 
Meyer Bros., succeeding his father, the 
late Alexander C. Chase, whose death was 
reported in these columns last January. 
He represented the above mentioned firm 
on the road until his death. 

Funeral services were held at his home 
under the auspices of the Masonic Lodge 
of which he was a senior deacon. The 
interment was at Woodlawn Cemetery, 
New Jersey. 

Besides his widow, the deceased is sur- 
vived by one child. 








‘Charles Wolford, Gothenburg, Nebr., has 
sold out his jewelry business to Otto Wie- 
deranders. 
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IRA GODDARD DEAD 





Honorary Secretary and Treasurer of 
Jewelers’ Safety Fund Society and 
Jewelers’ Protective Union, Passes 

Away at His Home in Brooklyn 


When Ira Goddard, member of the firm 
of Ira Goddard & Son, wholesalers in 
diamonds, watches and jewelry, 15 Maiden 
Lane, New York, and honorary secretary 
and treasurer of the Jewelers’ Safety Fund 
Society and the Jewelers’ Protective Union, 
passed away last Wednesday, the trade 
lost one of its oldest and most respected 
members. His death occurred at his home, 
649 Willoughby Ave., Brooklyn, N. Y., at 
1:45 p. M. last Wednesday, and was caused 
by failing strength incident to old age and 
hastened by the hot weather which pre- 
yailed in and around New York for the 
past week or more. Funeral services were 
on Friday evening, at 8:15 o’clock, at the 
Throop Ave. Presbyterian Church, Dr. 
William Carter, pastor, officiating. 

Mr. Goddard had been ailing only for a 
short while and almost up to the time of 
his death was up and about his home. He 
lost his strength several times, but each 
time seemed to recuperate, and after each 
one of these attacks seemed apparently as 
well as before. On Monday, however, he 
became ill and from that time on kept 
steadily failing and finally passed away. 

Ira Goddard was born in the town of 
York, N. Y., on Sept. 24, 1830. At an 
early age the members of the family moved 
to a ranch in Michigan, near Mt. Clemens, 
where they remained for about six months. 
Owing to the poor health of Mr. Goddard 
and his mother they were compelled to 
move to Mt. Clemens, Mich. After spend- 
ing the Winter at Mt. Clemens the family 
moved to Mt. Morris, N. Y., and it was at 
that place that Mr. Goddard spent most of 
his boyhood days and received his early 
education. While still in his teens the 
family moved to Bloomington, III. 

At about the age of 18 years Mr. God- 
dard entered the employ of his uncle, who 
conducted a general store in the town of 
Bloomington. He remained with his uncle 
for a short time, and when about 20 years 
old left home and went to Chicago. For a 
while he was engaged in the railroad and 
lumber business and also worked for the 
city of Chicago. It was in this city that 
he first entered the jewelry trade as an 
employee of Newlin & McElwain. He re- 
mained with this concern for many years, 
and in 1862 became a_ bookkeeper for 
George W. Pratt, who was then in the 
jewelry business in New York. Four years 
later he became a partner with Mr. Pratt 
and thereafter the business was operated 
under the name of George W. Pratt & Co., 
22 John St.. New York. The firm moved 
four years later to 14 John St., and in 1893 
Mr. Goddard bought out Mr. Pratt’s inter- 
est in the firm, continuing the business 
under his own name. In 1896 he moved 
again and located himself at 11 John St, 
New York. Four years later he took into 
his employ his son, Fred L. Goddard, who 
later became a partner in the business. 

He was always public spirited and 
took an active part in organization 
work throughout the trade. He was for 
some time vice-president and afterwards 
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president of the Jobbers’ Association, 
which years ago was an influential organ- 
ization in the industry. For his interest 
in organization work in the trade he was 
made chairman of the committee which or- 
ganized the Jewelers’ Protective Union and 
upon its organization became its first sec- 
retary and treasurer. Six years later he 
also became active in organizing the Jewel- 
ers’ Safety Fund Society and was one of 
its original incorporators. He was also 
made first secretary and treasurer of this 
organization and remained in this capacity 
for both organizations until January, 1916, 
when his advanced years necessitated his 
retiring. Upon his retirement he was 
elected honorary secretary and treasurer 
for both the Jewelers’ Safety Fund So- 
ciety and the Jewelers’ Protective Union 
and still held that office at the time of his 
death. As active secretary and treasurer 
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Mr. Goddard was succeeded by his son, 
Fred L. Goddard, who for 11 years prior 
to his father’s retirement had been the 
more active in managing these organiza- 
tions. 

Mr. Goddard was a religious man, being 
very active in church work in Brooklyn, 
N. Y., where he resided. Shortly after he 
came to live in Brooklyn he became a 
member of Dr. Duryee’s Presbyterian 
Church, and later joined the Greene Ave. 
Presbyterian Church. For many years he 
was ruling Elder and Superintendent of 
the Sunday School of that church, but 
when the family ‘moved to Willoughby 
Ave., 36 years ago, he joined the Throop 
Ave. Church and there he again became 
active in Sunday school work, and for 
many years was superintendent of the 
Sunday School, where he also taught a 
large adult Bible class. He was also senior 
Elder and trustee of the Throop Ave. 
Church at the time of his death. 

He was also interested in the Brooklyn 
Presbyterian Church Extension Com- 
mittee, the purpose of this committee 
being to start new churches in suburban 
districts. He was also a member of the 
board of managers of the Bushwick and 
Eastern Brooklyn Dispensary for about 40 
years, and was for a number of years the 
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president of this organization. At one 
time in his career Mr. Goddard took some 
interest in local politics. This interest, 
however, was not extensive and he soon 
retired from political circles. 

At the time of his death he was a Ma- 
son, past master of his lodge, a Knights 
Templar, Veteran Mason and Patriarch. 

Mr. Goddard enjoyed a wide circle of 
friends in the trade and was highly regard- 
ed by all who knew him. Many jewelers 
were present at the funeral services and 
numerous letters of regret were received 
from the trade by the late Mr. Goddard’s 
son. 

The Jewelers’ Safety Fund Society and 
the Jewelers’ Protective Union were repre- 
sented at the funeral by William T. Gough, 
O. G. Fessenden, C. G. Alford, August 
Oppenheimer, M. Luther Bowden and 
Augustus K. Sloan. In addition to these 
men there was also a large delegation of 
other members of the jewelry trade who 
were all personally and intimately ac- 
quainted with Mr. Goddard. Several large 
floral pieces were received at the home, 
coming from the Jewelers’ Safety Fund 
Society and the Jewelers’ Protective Union 
as well as from the employes of Mr. God- 
dard’s offic eand other associates in the 
trade. 

At a special meeting of both of these 
organizations a set of resolutions were 
drafted expressing sorrow at the loss 
which these organizations had suffered. 
Out of respect to Mr. Goddard the offices 
of the Jewelers’ Safety Fund Society and 
the Jewelers’ Protective Union were closed 
from Friday noon, June 6, to Monday 
morning, June 9. 

Deceased is survived by a widow, three 
daughters, Mrs. Charles H. Hamilton, 
Ruth E. Goddard and Florence M. God- 
dard, and two sons, Fred L. and John B. 
Goddard. 


STATE INCOME TAX LAW 


Employers Need Withhold Only One Per 
Cent of Salaries Under New York 
State Income Tax Law 











Attention has already been called in the 
columns of THr JEWELERS’ CIRCULAR to 
the fact that at the last session of the 
Legislature the Senate and Assembly 
passed an individual tax law of the State 
of New York, and the bill has already 
been signed and has become a law. 

Since the passage of the law Greenbaum, 
Wolff & Ernst, counsel for the National 
Jewelers’ Board of Trade have been ad- 
vised that the Attorney General has ex- 
pressed the opinion that the Comptroller 
may advise withholding agents that 1 
per cent only need be withheld on pay- 
ment of compensation of $10,000 or less, 
for personal services rendered by non- 
residents. 

The law as enacted, calls for the with- 
holding of 2 per cent, but under the 
opinion of the Attorney General employers 
need not withhold more than 1 per cent. 








The window at the store of H. B. Lundh 
& Son, Clinton, Ill., was broken early on 
the morning of June 2 and a small loss 
was sustained, 
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Providence Jewelers Participate in Annual 
Convention of United Commercial 
Travelers of America 


Proviwence, R. I., June 7.—Providence 
has been a lively town for the past three 
days, the Grand Council of New England, 
United Commercial Travelers of America, 
having been in session for its 24th annual 
convention. As it was the occasion of the 
25th anniversary of Providence Council, 
the local committee left no stone unturned 
to furnish something that will linger long 
in the memory of those who attended the 
convention and accompanying fastivities. 

Throughout the business section of the 
city the stores and business houses were 
decorated for the occasion, the national 
colors and the blue and yellow of the or- 
ganiaztion were harmoniously and gener- 
ously intertwined. The delegates held their 
business sessions in the Elks’ Auditorium, 
where on Thursday morning public exer- 
cises were held, at which Governor R. 
Livingston Beeckman, who is a_ stock- 
holder and director of the International 
Silver Co., extended a welcome on behalf 
of the State; Mayor Joseph H. Gainer on 
behalf of the city of Providence, and 
George L. Crooker, as president of the 
Providence Chamber of Commerce for the 
business men. 

A large number of representatives of the 
sales forces of the manufacturing jewelers 
and kindred lines were among the mem- 
bers of Providence Council as well as 
among the delegates to the convention 
from the various New England centers and 
the industry was represented on the gen- 
eral local convention committee by George 
N. Messinger. 

Several resolutions were adopted by the 
convention that are of more than usual 
importance. One urges the director of 
railroads to replace the timetables on the 
walls of the various depots throughout the 
country; another opposes the repeal of the 
daylight saving movement and the entire 
New England delegation in Congress is to 
be urged to vote against any such repeal 
and copies of the resolution will be sent 
to the entire membership in Congress. 
The third resolution protests against mas- 
sacres of the Jews in Poland, a copy of 
which was cabled to the Peace Conference 
at Paris. 

The parade held on Saturday, followed 
by an electric car ride to Rocky Point and 
a shore dinner with games and sports, was 
the culminating feature of the convention 
program and was favorably commented 
upon for the size and excellence of the 
turn-out. The line formed at 10 o’clock 
and after a short march through the busi- 
ness center of the city the members em- 
barked on special electrics for the pleasant 
twelve-mile ride through picturesque sub- 
urban sections overlooking Narragansett 
Bay much of the distance to the shore 
resort. 

Representatives of the manufacturing 
jewlery interests of Providence were 
prominent among the chief actors in the 
parade. A. Leo Kilkenny, treasurer of 
the Strathmore Co., was chief marshal, 
with William G. Lind, president and sec- 
retary of the T. W. Lind Co., as chief of 
staff. John H. Stone, of Markham & 
Stone, was marshal of the Second Divi- 
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sion and had among his aids, Howard B. 
Rice with L. Heller & Sons; Charles W. 
Battey, formerly of Schofield, Battey & 
Co., now of the Kescot Mfg. Co. E. Leon- 
ard Crees was an aid to the Fourth Divi- 
sion Marshal. 

Handsome silver cups were offered by 
Governor R. Livingston Beeckman and the 
Providence Chamber of Commerce for the 
councils having the largest number of 
members in the parade; the council having 
the largest percentage of its membership 
and the council having the best appearance. 
These cups, which were considerably larger 
and more pretentions than usually offered 
on similar occasions, were on exhibition in 
one of the display windows of the Tilden- 
Thurber Corp., corner of Westminster and 
Mathewson Sts., for several days during 
the week and attracted considerable at- 
tention. 








WINS HIGH HONORS 


Distinguished Service Cross Awarded to 
Harold A. Batten, Employe of Boston 
Jewelry Concern 
Boston, Mass., June 6—To Harold A. 
Batten, an engraver in the employ of 
Smith, Patterson Co., belongs the honor 
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of having won the Distinguished Service 
Cross for extraordinary heroism in 
action at Marcheville, France, Sept. 26, 
1918. He is one of the very few in the 
jewelry trade to have achieved this dis- 
tinction, and is naturally proud, although 
he makes no vain boast or display. In fact, 
he was reluctant even to have the publicity 
this account gives him. It seems as if his 
fellow employes are more proud of the dis- 
tinction his conduct brings the house, and 
he naturally was overwhelmed with con- 
gratulations on his return to work. The 
citation reads: 

“Harold A. Batten, Company A, 102nd 
M. G. B. (machine gun battalion).—For 
extraordinary heroism in action at Marche- 
ville, France, Sept. 26, 1918. While the 
squad to which Private Batten belonged 
was proceeding to its objective, all the 
other members were either killed or 
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wounded. After procuring assistance for 
the wounded soldiers, he immediately at- 
tached himself to another squad of his 
section and remained on duty with it 
throughout the day.” 

The jewelry trade is naturally proud of 
the fact that such honor has been brought 
to Boston, and join in congratulating Bat- 
ten on his splendid display of courage. 








VERMONT JEWELERS TO MEET 





Annual Convention of State Association in 
Burlington June 17. 


BuRLINGTON, Vt., June 6—The fourth 
annual convention of the Vermont Retail 
Jewelers’ Association will be held at the 
Hotel Vermont in Burlington on Tuesday, 
June 17. Some 100 odd delegates and 
guests from all over New England will be 
in attendance. 

The program: 

10:00 a. mM. to 1:00 Pp. m—Registration, 

2:00 p. m—Opening of convention with 
President Arthur G. Mansur of Burling- 
ton in the chair. 

2:10 Pp. M.—Report of the secretary, 
George L. Preston, of Burlington. 

2:30 p. M.—Report of the treasurer, A. 
R. Von Dette, of Bennington. 

3:00 p. m.—Address of President Arthur 
G. ‘Mansur. 

3:30 p. M.—Business meeting, election of 
officers, reports of the committee on reso- 
lutions. 

The following speakers are scheduled to 
give addresses of interest to the jewelry 
business: Henry Arnold, of the D. C. 
Percival company of Boston, Mass., speak- 
ing on “The Luxury Tax”; ‘A. E. Garnsey, 
of Sanford, Me., president of the Maine 
association, speaking on “The Maine As- 
sociation Work”; Harry Whitcomb, Lan- 
caster, N. H., president of the New Hamp- 
shire association, speaking on “The New 
Hampshire Association Work”; Ellie Gif- 
ford, Fall River, Mass., an expert account- 
ant, speaking on “Trade Interests,” and 
Harrie E. Duncan, Lowell, Mass., one of 
the officials of the Waltham Watch Co., 
Waltham, Mass., speaking on “Modern 
Watch Departments, Selling and Repair- 
ing.” 

At six o’clock the members will enjoy 
their annual excursion on Lake Cham- 
plain, using the steamer Ticonderoga and 
sailing north. At 6:30 o’clock dinner will 
be served on the steamer. 








Gold Pen or Nib Sold for Replacement in a 
Fountain Pen Not Taxable 

The Jewelers’ War Revenue Tax Com- 
mittee, of which M. D. Rothschild is 
chairman, has received from Deputy Com- 
missioner John E. Walker of the Depart- 
ment of Internal Revenue a ruling rela- 
tive to the sale of a gold pen or nib 
for replacement in a fountain pen which is 
of general interest to jewelers. 

The ruling reads as follows: 

“The sale of a gold pen or nib for 
replacement in a fountain pen is not taxa- 
ble under Section 905.” 

It is assumed that this ruling applies as 
well to gold nibs or pens sold separately 
for replacement in ordinary penholders. 
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Not merely satisfied to sell 
you Rings, but to play a big 
and important part in aid- 
ing you to sell them, is our 
purpose. 








3 This we accomplish with 
s| our dealer helps — unfailing 
| aids that promote swift and 
positive sales of VWV.W.W. 
RINGS. 
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Makers of nationally advertised rings in which the stones do stay 
DUrrAL. N.X. 














June 11, 1919. 





Yi v 1 oe’ : @, . _ 


Mr. and Mrs. H. Anthony Dyer have 
opened their Summer house at Wickford 
for the season. 

M. J. Bonniol has commenced the erec- 
tion of a one-story addition to his workshop 
at 66 Rounds St. . 

Mr. and Mrs. A. Tingley Wall and chil- 
dren went to Watch Hill the past week to 
occupy their villa for the Summer. 

Mr. and Mrs. Thomas A. O’Gorman have 
opened their Summer home, “The Break- 
ers,” at Narragansett Pier, for the season. 

A movement is under way to organize 
all the clerks in the retail stores of Woon- 
socket and affiliate them with the American 
Federation of Labor. 

Plans have been completed for a new 
brick entrance to the factory of Silverman 
Bros., on Public St. It is to be eight feet 
four inches by 10 feet. 

Louis H. Pastore and Filippo Coia are 
the owners of the Welfare Jewelery Co., 
113 Friendship St., according to their state- 
ments filed at City Hall. 

Samuel White of the W. & W. Jewelry 
Co., is about to join the Benedicts and was 
granted a marriage license the past week. 
The bride-to-be is Miss Ida Teath. 

Parks Bros. & Rogers, Inc., of this city, 
have been granted registration at the United 
States Patent Office of a trade-mark con- 
sisting of the word “Jiffy’ used on cuff 
buttons. — 

The Kescot Mfg. Co. has removed from 
86 Page St., to the shop recently vacated at 
67 Clifford St., by the Langlier Mfg. Co., 
where they will have considerable larger 
quarters. 

James C. Doran & Sons, Inc., have in- 
creased their real estate holdings by the 
purchase of a lot and buildings on Elbow 
and Ashcroft Sts., adjoining their other 
property. 

The Continental Bronze Co., 48 Oxford 
St., is being conducted by John J. Ward of 
this city and George P. Stoecker of Paw- 
tucket, according to their statement filed 
with the city clerk’s office. 

William F. Tanner, for the past 29 years 
an employe of the Brown & Sharpe Mfg. 
Co., died at his home, 135 Pearl St., this 
city, Sunday, June 1, after an illness of 
three months. He was in his 72d year. 

Barnett Daniel, a manufacturing jeweler 
of New York, is fitting up a shop at 46 
Chestnut St. in the Waite-Thresher Co. 
building, where facilities are being pre- 
pared for the employment of 100 hands. 

Mr. and Mrs. William L. Mauran and 
children left last Tuesday for an automo- 
bile trip to Sugar Hill, N. H. After spend- 
ing a fortnight at Pickett’s they will return 
to the Manor House, their country place at 
Wakefield, R. I., for the Summer. 

The Rhode Island Ring Co., whose incor- 
porators are Nathan M. Salter, Benjamin 
Salter and Mary T. Fitzpatrick, has been 
granted a charter under the laws of Rhode 
Island. The concern which is capitalized 
at $25,000 will do a general jewelry manu- 
facturing business in this city. 

James E. Essex, foreman for Arnold & 
Steere, manufacturers, 94 Point St, re- 
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ported to the police on Thursday that 240 
gold ring shanks and about the same num- 
ber of pieces of gold scrap have been stolen 
from that factory. The value of the stolen 
property is estimated at about $400. 

Luke Gilleran, for nearly 50 years a resi- 
dent of Woonsocket and for 35 years pro- 
prietor of a men’s furnishing store on 
Main St., that city, died last week, in his 
64th year. He had been in failing health 
for the past four years and had been con- 
fined to his house for about a month. 

A. E. Markoff, retail jeweler and watch- 
maker, in the Telephone building, corner of 
Hope and Bradford Sts., Bristol, has sold 
out his business and will engage in business 
elsewhere as the telephone company wanted 
the entire building and Mr. Markoff was 
unable to get a store in that town. He 
had been in Bristol for eight years. 

Charles P. Backus, who has been man- 
ager of the jewelry department of the 
Bradstreet Co. in this city since 1913, has 
succeeded Frederick S. Sibley as superin- 
tendent in the Providence office. Mr. Sib- 
ley has accepted a position as credit man- 
ager of the Rhode Island Hospital Trust 
Co., and not the Industrial Trust Co., as 
reported in a recent issue. 

The case of A. J. Hague & Co. of New 
York against the Rex Mfg. Co. of this city 
was heard before Justice Doran in the Su- 
perior Court last week, the jury returning 
a verdict for the plaintiff for $5,164, the 
case being the result of a dispute over an 
order for goods. The Rex Mfg. Co. filed 
a counter suit for $10,000 for damages, but 
this was non-suited because of technical 
grounds. They have filed an appeal from 
the decisions of the court. 

At the outing of the First Light Infantry 
Veteran Association to the “Hummucks” 
off Hamilton, R. I., on Tuesday in observ- 
ance of the 50th anniversary of the organi- 
zation Major Leander C. Belcher, of the 
Belcher & Loomis Co., was the dean of the 
gathering. He was one of the charter 
members of the veteran organization and 
has been a member of the F. L. I. V. A. 
since 1855. Others present included Frank 
L. Barrows, George G. Swarts and William 
H. Mason. . 

Among the jewelry buyers reported in 
this city during the past week were the fol- 
lowing: Sol Cerf, of Sol Cerf & Co., Pitts- 


burgh, Pa.; M. Kingsbacher, of Kings- 
bacher Bros., Pittsburgh, Pa.; Messrs. Gus 
and -J. W. Winters, of Winters Bros., 
New York city; Mr. Schriver, of 


Schriver & Smith, Phliadelphia; Mrs. 
Vernon of A. I. Namm & Son, Brooklyn, 
N. Y.; Mr. Meister of the Pittsburgh Dry 
Goods Co., Pittsburgh, Pa.; I. M. Oppen- 
heimer, of Oppenheimer Jewelry Co., Balti- 
more, Md.; Emil Fryer of the S. Weinhaus 
Co., Pittsburgh, Pa. 

The Gorham Mfg. Co. has disposed of 
the extensive plant at Phillipsdale, in East 
Providence, that was built by the firm for 
use in connection with its munitions work 
for the United States Government during 
the Great World War, to Otto V. Kean of 
this city. Mr. Kean, who was formerly 
superintendent of the munitions department 
of the Gorham Mfg. Co., has taken over 
the Phillipsdale property for the Mechani- 
cal Equipment and Chemical Corp., a new 
concern recently organized and incorpo- 
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rated under the laws of Rhode Island. The 
Phillipsdale plant was located on Pawtucket 
Ave., in East Providence at the town line 
into Pawtucket and consisted of more than 
a score of one story wooden buildings. occu- 
pying several acres of land. At this plant 
the Gorham Co. filled hand grenades with 
high explosives during the war. The plants 
have been in constant operation day and 
night for more than a year. 

Raymond P. McCanna, a young attorney- 
at-law of this city, who became well known 
in the jewelry trade through his associations 
with the affairs of Wilhelm and Walter 
Forstner and the F. Speidel Co. at the 
time of the seizure of their chain factories 
about a year ago, died suddenly Saturday 
afternoon at Atlanta, Ga., following an op- 
eration for appendicitis. He was secretary 
of the F. Speidel Co. and the Paul Stierle 
Co. He had been in Atlanta for the past 
five months as manager of the United 
States Federal Board for Vocational Edu- 
cation in that city. Friday he went under 
an operation, and a telegram to a brother 
here stated that the operation was success- 
ful and that Mr. McCanna was doing nicely. 
Later in the day another telegram cafe 
stating that a turn for the worse had oc- 
curred and his family was asked to come 
to his bedside. A sister and two brothers 
immediately left for the South, but Mr. 
McCanna died before their arrival, dying at 
3 o’clock Saturday afternoon. When the F. 
Speidel Co. and later the Paul Stierle Com- 
panies were incorporated, he was elected 
as secretary and counsel and continued in 
those positions until the plants were seized 
by the Department of Justice and held by 
the’ Federal Custodian of Alien Property. 
The Speidel plant was sold several months 
ago and the Stierle plant will be disposed 
of this week. 

An old-fashioned Rhode Island clambake 
was held Saturday afternoon at Emery 
Park by the employes in Department 
No. 1, of the Ostby & Barton Co., 
manufacturing jewelers, 118 Richmond 
St. Sports of all descriptions also were 
part of the program that had been ar- 
ranged for the enjoyment of the annual 
field day. More than 150 employes of this 
department went directly from the factory 
upon its closing at noon, taking electric 
cars to the grounds, where a lunch was 
awaiting them. The married men routed 
the single men in the baseball game by a 
score of 14 to 6, the winners of the various 
contests being as follows: 100-yard dash 
for women, Mrs. Bertha Moran, first, and 
Miss Anna Press, second; three-legged 
race, James Moran and Eli Gardner ; potato 
race for women, Miss Anna Press, first, 
and Mrs. Bertha Moran, second; 100-yard 
dash for men, David Walters, first, James 
Moran, second; 50-yard race for women, 
Miss Anna Press, first, Mrs. Bertha Moran, 
second; sack race for men, David Walters, 
first, and Eli Gardner, second; three-legged 
race for women, Anna McGuertric and I. 
Plant, first, and Miss Anna Press and Mrs. 
Bertha Moran, second; hop, step and jump,’ 
James Moran, first, and George Congdon, 
second. Ice cream, cake and other refresh- 
ments were served, following the bake. 
The committee consisted of. Patrick Dalton, 
George Congdon, J. Brennan and_ T. 
Gannon. 

















Robert J. McConway, formerly with M. 
Sickles & Sons, is now connected with 
Rothman & Meyer, 136 S. 8th St. 

C. F. Bates, who recently resigned his 
position with I. Press & Sons, has accepted 
a position as manager and jewelry buyer 
with the A. J. Schroder Jewelry Co. of this 
city. 

The Philadelphia Sunday Dispatch on 
June 1 published a complimentary note and 
the picture of Hon. Ira D. Garman, who is 
select councilman of the 46th ward. He is 
a retail jeweler at 101 S. 11th St. 

Edward Burr, the oldest jeweler in Ken- 
sington, died at his home, 2450 Frankford 
Ave., recently of a complication of diseases. 
He was 79 years of age, prominent in Ken- 
sington affairs and a Mason. He had been 
engaged in business for 49 years when he 
retired several years ago. 

Federal and local authorities have been 
investigating the bomb explosions that 
partly damaged a Catholic church and the 
home of a Louis Jagielky, jeweler in West 
Philadelphia. The first reports were that 
the bomb which wrecked the home of the 
jeweler was also hurled from an automo- 
bile, but upon investigation it was found to 
have been planted in a fireplace in the 
living room. The interior of the house was 
completely wrecked and the jeweler’s aged 
grandmother, who was sleeping on the 
second floor, was seriously injured. The 
jeweler said he had no enemies and was at 
a loss to understand why his home should 
be selected for destruction. 








Rochester, N. Y. 





S. D. Burritt leaves next week for a va- 
cation trip to the Adirondack Mountains. 

George Schaeffer, of Schaeffer & Hartel, 
has been called for grand jury duty. 

C. E. Sunderlin, of the L. Sunderlin Co., 
will leave here for a business trip to New 
York city June 26. From there he will 
go to Saratoga Springs to attend the State 
jewelers’ convention. Russell Scheer, son 
of E. J. Scheer, will be one of the party 
from this city to the convention. Frank 
Tarrant, S. D. Burritt and James Given 
are also arranging to attend the conven- 
tion. 

About 12 local watchmakers held an in- 
formal meeting at Rudolph Gutfruckts shop 
in the Chamber of Commerce building re- 
cently to discuss business conditions. Ma- 
terial, tools and labor are soaring in cost 
and returns from their monthly business 
balance sheets are not encouraging. It 
seems evident that something must be done 
soon to change this state of affairs. No 
organization was contemplated, but the men 
expect to meet again this month to try and 
solve the problem. 

The Rochester Retail Jewelers’ Associa- 
tion will hold a meeting to-morrow. Presi- 
dent E. J. Scheer plans for an outing to 
Canandaigua and members are requested to 
meet at L. Sunderlin Co.’s jewelry store 
at 4 o’clock. Automobiles will be at the 


service of the association to take the jewel- 
ers to Canandaigua, where they will dine 
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at Flannigan’s popular resort. A campaign 
for membership to the State organization 
is the idea of this trip. Jewelers in neigh- 
boring small towns who are not members 
of the State association will be called on 
and invited to join the New York State 
Retail Jewelers’ Association. 








Harrisburg, Pa. 





Gilbert Rupp, of Jacob Tausig’s Sons, 
has just returned from a trip to New York. 

Harry Hurwitz, formerly with H. C. 
Claster, is now connected with a Wilkes- 
Barre firm. 

Joseph Adlestein, a member of the Motor 


Supply Corps which saw very active ser- 


vice in France, has returned. 

At the Thursday noonday luncheon of 
the Kiwanis Club, Charles K. Boas, oral 
booster for the day, spoke on the mining 
and manufacture of silver. 

A. L. Huber, a graduate of the Ezra F. 
Bowman Technical School, has started in 
business at 1006 Market street. Mr. Huber 
will do watch repairing and engraving for 
the trade. 

L. Kamsky and family were visiting in 
Atlantic City over the week end. Julius 
Kamsky, son of L. Kamsky, after gradu- 
ating from the Technical High School will 
be in business with his father. 

Some interesting flood pictures are be- 
ing shown in the windows of the C. Ross 
Boas jewelry store. They were some of 
a number taken during the great flood of 
June, 1889. These pictures show the Sus- 
quehanna in its wildest state. 

Last evening the jewelers of Harrisburg 
held a meeting for the purpose of effect- 
ing an organization of jewelers on a broader 
scale, and with many more new members 
than the old association which disbanded. 
A temporary meeting was called in the 
Merchant’s Council last Thursday after- 
noon. 

Building operations at the old Board of 
Trade Building, which is to be converted 
by Henry C. Claster, well-known Market 
St. jeweler, into a modern eight-story 
office building, will start in about two 
weeks, it was said this week. Mr. Claster 
has already leased the structure for a 
three-year period to the State. The total 
cost of the alterations and additions to be 
made to the building will be about $200,- 
000. It will be completed by Jan. 1, 1920. 
The interior and front of the present build- 
ing will be torn out. A steel framework 
and reinforced concrete interior will be 
used and a new front of granite, marble 
and tapestry brick will be built. The en- 
tire building will be fire-proof in every 
respect. 








S. W. Rosenthal, who made an extensive 
trip to South America for the United States 
Government, investigating the jewelry and 
silverware markets, has been in attendance 
at the Pan-American Commercial Conven- 
tion at Washington, D. C. Mr. Rosenthal 
went down as a special trade adviser at the 
personal invitation of John Barrett, the 
director of the Pan-American Union. Af- 
ter he completes his services in Washing- 
ton, Mr. Rosenthal visited Providence, 
where a mass meeting of the New England 
manufacturers was held. 
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Messrs. Rosenberg & Birger have re- 
moved their offices from 812 to 302 Wash 
ington building. : 

Ralph A. Brown, New England salesman 
for David Nemser & Co., is on his vaca- 
tion in Maine until July 15. 

F. C. Beckwith, secretary, and Robert 
Miller, son of President Miller, of the Ham- 
ilton Watch Co., were in Boston last week _ 
visiting the trade. 

John Kaufmann, for 18 months in the 
naval service, is now employed by A, Gor- 
don, 62 Hanover St. He was formerly in 
business on his own account in the Jewel- 
ers’ building. j 

The Summer outing of the Boston Jewel- 
ers’ Club will be held at Pemberton Inn 
to-day, more than 100 members and guests 
are expected to attend. A full account will 
appear later. 

Owing to the fact that the office build- 
ing adjoining the Globe is being torn down, 
the Freeman Jewelry Co. has been obliged 
to remove temporarily to its store at 260 
Washington St. 

S. Barber, for 14 vears associated with 
Mr. Fleischer, manufacturing jewelers, in 
the Jewelers’ building, is now conducting 
business on his own account at 617 Wash- 
ington building. 

S. W. Sharmat & Son have engaged in 
the instalment business at 5 Bromfield St. 
Mr. Sharmat was for many years associ- 
ated with Mr. Friedman under the title of 
the Lenox Jewelry Co. 

Miss Blanche Congdon of the Norling & 
Bloom Co., met with a somewhat serious 
automobile accident recently which laid 
her up for a week and necessitated careful 
medical attention. One of her legs and her 
back were injured. She was able, however, 
to return to business June 3. 

Edmund Kirby, manufacturing jeweler, 
has substantially extended his business plant 
by leasing the office next door, the two 
quarters being made into one and renovated 
to. suit the requirements. The plant is 
augmented with new machinery and office 
equipment and makes an appreciable im- 
provement in business capacity. 

Jason Weiler & Son, diamond importers, 
distributed shares in their profits for 1918 
among their employes, at a dinner at 
Young's Hotel, last week. Jason Weiler, 
who is in his 77th year, presided, and 
complimented the employes on their loyalty 
and efficiency. His two sons, Gustavus 
Weiler and William Weiler, also spoke. 

Samuel Learned received a short visit 
from his son, Robert G. Learned last week 
on his return from France, where he had 
been for 18 months with the artillery corps. 
Robert then proceeded to Chicago, where 
he is now employed by the Chicago Title 
& Trust Co. He was in several important 
battles, including Verdun, St. Mihiel, the 
Argonne and Toul. During his service in 
France he received three bonuses and a 
percentage of salary from his employers, 
and was immediately re-employed on his 
release from the army. 
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Samuel Prelutsky, for 14 years at 1406 
Wylie Ave., has moved to 1305 Wylie Ave. 

Sam F. Sipe and Mrs. Sipe motored to 
Bedford Springs last week for the week- 
end. 

Charles O’Brien of Wheeling, W. Va., 
who was in town last week, reports that 
conditions there are very good. 

A number of the retail establishments 
are preparing to close their places of busi- 
ness at 5 p. M. during the remainder of the 
Summer. 

Some of the jeweler-opticians will at- 
tend the annual convention of the Ameri- 
can Optometric Association at Rochester, 
N. Y.,. July 19-25. 

The governor has not as yet signed the 
bulk sales bill, passed unanimously by 
both branches of the State Legislature, but 
the wholesale trade hopes he attaches his 
signature to the bill, for its enactment 
into a law will protect them when stocks 
are sold in bulk. 

Pittsburgh jewelers are opposed to any 
modification in the Daylight Saving Law 
as has been proposed, for the reason that 
moving the hands of the clocks forward 
one hour, gives employes more time for 
daylight recreation and works a hardship 
on no one. The Chamber of Commerce 
is opposed to the repeal of the act. 

Howard A. Straub, manager of Stewart 
& Co., diamond merchants, 326 Fifth Ave., 
recently found a brooch valued at $1,800 in 
a local theatre. Mr. Straub saw an ad- 
vertisement in a Pittsburgh paper to the 
effect that Miss Rachel Mellon had lost 
a platinum brooch, set with diamonds and 
pearls, and he returned Miss Mellon’s 
brooch which she had lost while selling 
Victory Liberty Loan Bonds. 

Quite a number of persons identified with 
the jewelry trade paraded here last Monday 
in silent protest to the slaughter of hun- 
dreds of thousands of Jews in Poland and 
other eastern European countries. About 
10,000 Jews were in the parade here, which 
ended in a mass meeting in Exposition Hall 
where suitable resolutions were adopted. 
Speeches were made by prominent citizens. 

J. O. Ladd, who has been with Sam F. 
Sipe for some time and who is a diamond 
expert, has bought out the business of 
Thomas Orr at Ambridge, Pa., and has 
taken over the establishment. Mr. Orr has 
been engaged in the jewelry business there 
for the last 12 years and made a success of 
it. As it is a lively industrial center, Mr. 
Ladd feels certain that he will be success- 
ful. He has joined the Ambridge Chamber 
of Commerce and has started in well intro- 
duced. Mr. Ladd was with the old house 
of E. P. Roberts & Sons for many years 
and when that concern retired from busi- 
ness went to the Kaufman Department 
Stores, Inc.,, where he had charge of the 
diamond department. He has had many 
years’ experience in the jewelry trade and 
his friends wish him success. 

Most of Pittsburgh’s stores closed last 
Thursday at 4 o’clock and some earlier be- 
cause of the mayor having proclaimed a 
holiday to enable all who wished to wel- 
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come home the 320th Infantry of the 80th 
Division and the 315th Machine Gun 
Battalion of the same division. About 3,000 
men came home that day, principally Pitts- 
burghers, who had seen some lively fighting 
in the Argonne, at St. Mihiel and on the 
Somme. Most of the jewelry establish- 
ments were decorated in honor of the occa- 
sion. There was also another holiday 
period Saturday, when the last of the divi- 
sion arrived home. This cleans up all of 
the large units to come from overseas, 
and some members of the jewelry trade are 
expected to return to their old places as a 
result of the return of a number of jeweler- 
soldiers. 

Attorney S. Leo Ruslander, who ad- 
dressed the members of the Pittsburgh 
Association of Credit Men here last week, 
related the results of a visit to Wash- 
ington, in speaking to Pittsburgh business 
men on “Your Income Tax.” He said 
among other things that the government 
not being satisfied with the way some re- 
turns are being made, will put experts at 
work on books and impose penalties where 
undue advantage has been taken of the 
government. He also called attention to 
the fact that a lot of expert advice was 
being sought these days, that is, not ad- 
vice but simply a means to camouflage to 
save the person seeking such advice and 
to help defraud the government. Where 
unduly large charges are being made with 
the apparent purpose of reducing the in- 
come, some accounting may result. In 
conclusion, the speaker said that what is 
needed these days among business men in 
making out their income tax returns was 
more backbone instead of wishbone. The 
Pittsburgh Association completed. its mem- 
bership campaign by adding 310 new mem- 
bers this year, making it rank third in 
membership in this country. The associa- 
tion went up from fifth to third place with 
1,220 members, many of whom are Pitts- 
burgh jewelers. 








Lancaster, Pa. 


T. Wilson Dubbs has gone to Atlantic 
City for a visit. 

James Roth has gone to Johnsonburg, 
Pa., to a position as engraver with George 
K. Murray. 

Sergeant E. A. Harvey, son of E. A. 
Harvey, of the Lancaster Clock Repairing 
Co., has returned home after two years of 
service in the army overseas. 

The Lancaster Gold and Silver Buying 
Co. has established .an office in Lancaster, 
in the Woolworth building, with L. Muhl- 
berg as manager. It buys old gold, silver, 
platinum and diamonds. 

C. E. Bowman, head watchmaker for the 
Jolly-Wynne Jewelry Co., of Raleigh, 
N. C., a graduate of the Ezra F. Bowman 
Technical School in 1914, has been visiting 
Strasburg, this county, his old home. 

Harry E. Wolpert, with S. Kurtz Zook, 
and Abram L. Barr, with Louis Weber & 
Son, recently attended a big ceremonial of 
Zembo Temple, Mystic Shriners, at Harris- 
burg, when over 500 candidates were initi- 
ated. 

Oscar A. Smith, of Smith Bros., S. Kurtz 
Zook and George R. Weber, of Louis 
Weber & Son, were active members of the 
teams securing subscriptions for the $150,- 
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000 drive for St. Joseph’s Hospital last 
week. 

The employes of the Hamilton ‘Watch 
Co. have organized a baseball team which 
includes some expert local players. Clar- 
ence Rees is captain, and the games sched- 
uled already will be played in the early 
evenings. 

E. R. Kant, of the traveling sales force 
of the Non-Retailing Co., is home from a 
business trip through West Virginia, and 
Fred. A. Wheeling, of the same sales force, 
has gone south on a two months’ trip, 
which will take him as far south as Florida. 

William E. Dupree, head of the adver- 
tising department of the Hamilton Watch 
Co., late a lieutenant in the overseas army, 
having been gassed in action, was married 
June 4 in Atlantic City to Miss Rose 
Beyer, daughter of Director of Finance 
Albert Beyer, of that city. They will re- 
side in Lancaster. 

(C. R. Helms, Rockingham, N. C., for- 
merly in business in Lancaster, while mo- 


- toring to New York with his wife and son, 


spent a couple of days in Lancaster last 
week among old friends. Mrs. Helms con- 
ducted her husband’s business in Lancaster 
when he went to Rockingham in 1912 to 
establish a business there. 

People still persist in handing over their 
property to persons they do not know for 
repairs, instead of going to a reliable 
dealer. A man was arrested here last week 
for getting a clock from Miss Salome Le 
Fevre “to repair,’ and that was the last 
she saw of it. The man, the police say, is 
no new hand at the game, as he is under 
suspended sentence on another charge. . The 
police authorities have lately published 
notices of crooks of various kinds. operat- 
ing here. A 

R. S. Stover, Millheim, Pa., was here last 
week on business. Two other visitors here 
last week were David Greer, head watch- 
maker for Jeweler Yenney, of Pittsburgh, 
and Fred. W. Rex, in business: at Lehigh- 
ton, Pa., both graduates of the Ezra F. 
Bowman Technical School. Mr. Greer 
graduated 27 years ago. J. B. Strickland, 
of Lumberton, N. C.; A. Earl Rohrer, of 
Pottsville, Pa., and Joseph De Angeles, of 
Fall River, Mass., have entered the. school 
as students in engraving. 


Several Lancaster jewelers expect to at- 
tend the annual meeting of the Pennsyl- 
vania Retail Jewelers’ Association at Al- 
lentown on June 26 and 27. The jewelers 
of that place are preparing to give the 
visitors a big time, Herbert C. Keller being 
chairman of the committee of arrange- 
ments. The evening of the first day there 
will be a dinner and dance at Hotel Allen. 
The officers of the association are: Presi- 
dent, Charles Handley, Philadelphia; secre- 
tary, William Sutton, Philadelphia; treas- 
urer, I. A. Deisher, Reading. 





The Deer Lodge Sapphire Co., Butte, 
Mont., has filed articles of incorporation 
with Charles T. Stewart, Secretary of 
State. ‘The directors are J. Bruce Kremer, 
L. P. Sanders and Alf C. Kremer, all of 
Butte, and the purpose of the company in- 
cludes the mining of precious stones and 
metals and engage in any industries inci- 
dental to mining. The capital stock is 
$5,000. 
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Help Stop Fraudu- (.O MPLAINTS 
lent Stamping by from retail jewel- 
Prosecuting Guilty ers that articles pur- 

Ones chased have not 
proven to be up to the karat quality marked 
or represented in the bills have been more 
frequent of late and many of the com- 
plaints relate to novelties in the way of 
pins, badges and military insignia sold by 
firms whose names are not at all familiar to 
the trade at large. In fact, the first com- 
plaints we have had as to the violations of 
the silver statutes have related to the sale of 
pins marked “sterling” that proved to be 
only plated ware. Some of the complain- 
ing firms wish to prosecute the dealer sell- 
ing the article deficient in quality, while 
others simply use this fact to coerce the 
dealer into refunding the money paid out, 
but very few of the complainants are will- 
ing to bring the prosecution themselves or 
even to supply affidavits and direct evidence 
on which it can be brought. 


No doubt there are violations of the 
stamping laws to-day, no doubt many of 
the complaints made to us have been justi- 
fied, but some of them we know are not 
and others we feel sure would be found to 
be exaggerated if a careful investigation 
were made of all the circumstances. 

For instance: a subscriber complained of 
a firm selling 10-karat rings which were 
filled with lead, yet the very ring which 
he sent on as a sample and which he 
ciaimed was lead filled, proved to be a solid- 
gold ring which assayed so nearly 10 karats 
as to make it come within the margin al- 
lowed by the law, yet this man, believing 
he had been swindled, expected us to de- 
nounce the dealer who sold him the rings 
as a fraud and to publish the fact that he 
was selling lead-filled rings for 10-karat 
solid gold. Investigation showed that the 
complainant had not even had an assay 
made of the ring, but had simply taken the 
word of his watchmaker, who had filed the 
ring, that it must be made of lead. 


A case directly opposite was one in which 
an analysis of the sample submitted by the 
subscriber indicated that the article had 
been improperly marked as to quality by a 
margin of some two or three karats, but 
when the firm was called on to supply the 
bills and produce the evidence on which 
action could be taken, it not only refused 
this but insisted that the whole matter was 
a mistake and asked that the sample sub- 
mitted be returned because the claim had 
been settled by the house that had mis- 
branded the merchandise. 

The retail dealer who is stung by a manu- 
facturer should for the sake of himself and 
his fellow jewelers prosecute the manufac- 
turer to the fullest extent of the law and 
not allow the case to drop simply because 
his loss will be made good when the fraud 
is found out. The jeweler who does not 
wish to bother with lawsuits or prosecu- 
tions, however, may save himself trouble 
by confining his purchases to reputable 
houses in the trade whose names and trade 
marks stand as symbols for honesty, and 
assure the purchaser that the quality rep- 
resented is the quality that he gets. These 
houses can be found in every line and 
branch of our industry, both among job- 
bers and among manufacturers, and there is 
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no need to deal with the unknown man 
or the man of “shady” reputation unless 
the jeweler doing so is willing to take a 
chance. 

There seems to be an idea in most cases 
that THE JEWELER’s CircULAR should expose 
the firm complained of simply on the state- 
ment of the subscriber. This journal stands 
ready and willing to publish the charges 
against any firm that violates the law, 
whether the culprit be big or little, rich 
or poor, but we cannot and will not publish 
unverified statements of people who believe 
they are aggrieved and will not and often 
cannot back up their statements by making 
a criminal charge against the accused. 

We are always glad to get information 
as to the violations of the stamping laws 
and turn it over to the proper committees 
for investigation, but we will not be party 
to an attempt to bring pressure to bear on 
a firm either in the way of a criminal 
charge or in any other way, simply for 
the purpose of forcing the collections of a 
claim of an aggrieved customer. 





HE warning pub- 
ae ae T lished bast ar 
Officers Who Are 


: telling of the opera- 
Passing Bogus Checks... of at least two 


and maybe more clever swindlers who are 
posing as ex-lieutenants of the army and 
circulating bogus checks which purport to 
be drawn on the United States sub- 
Treasury at Washington, should be read 
carefully by every jeweler no matter where 
he is located and put in the hands of 
all the clerks and employes in the jewelry 
trade who have the opportunity to wait on 
customers at any time. While these rogues 
have already swindled jewelers in many 
of the principal cities, such as New York, 
Buffalo, Detroit, Kansas City ‘and St. 
Louis, there is no doubt that they plan 
to visit jewelers, hotel keepers and de- 
partment stores in other sections of the 
country, and even the small towns. 

This is not simply an incidental passing 
of a forged check but apparently a plan 
to cover the country over particular routes 
in a way that will give the swindlers an 
opportunity to clean up with a few checks 
in each town and get out before any sus- 
picion has been attached to their action. 
Their stories are plausible and the fact 
that they are apparently ex-army officers 
with a check on a Government institution 
causes little suspicion when the jeweler or 
hotel keeper accepts it in payment for a 
bill for over half the amount and gives 
them the change. 

Undoubtedly the men would have suc- 
ceeded to an even greater extent than they 
have had they not made the mistake of 
having their “checks” drawn on the “sub- 
Treasury at Washington,” because this ex- 
cited suspicion immediately in some cases 
where it was known that there was no 
sub-Treasury in Washington, the Treasury 
being at the capitol and the sub-Treasury 
being in other cities. ; 

It is barely possible that the men may 
remedy this mistake by changing the checks 
used, and therefore it is wise for the jewel- 
ers to caution their clerks and for them- 
selves to be careful in accepting any checks 
presented by unknown army officers or 
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ex-army officers who are not willing to 
have their identity established or the 
validity of the draft determined by havy- 
ing it passed through a bank for collec- 
tion. 

As said before the Secret Service agents 
know at least two men operating in this 
way under a systematic plan to swindle 
merchants in the jewelry trade and in 
other lines. There may be, and there prob- 
ably are more, and the game may be 
worked with variations not heretofore ex- 
posed, but no matter what the tricks may 
be the jeweler can protect himself, as 
have many jewelers, by using the proper 
caution in verifying the genuineness of the 
draft before letting any goods go from his 
shop, and he should be sure to give no 
money in change until he has done so, 








Providence Jewelers Organize for Boy Scout 
Drive and Appoint Committees 


ProvipENcE, R. IL, June 7.—The manu- 
facturing jewelers and others identified with 
kindred industries continue to display con- 
siderable activity in connection with the 
various drives for patriotic, philanthropic 
and charitable purposes. The latest drive 
is that for associate membership in the Boy 
Scouts of America, Rhode Island’s quota 
being 8,333 of the 1,000,000 desired. The 
drive began this morning and will end next 
Saturday. This afternoon there was a 
monster parade, of which Capt. T. Dawson 
Brown, with the Walcott Mfg. Co., was 
marshal. At the mass meeting following 
the parade Governor R. Livingston Beeck- 
man, a stockholder and director of the In- 
ternational Silver ‘Co., was one of the 
speakers. 

In the division of the local field so that 
there would be no duplication of solicita- 
tion, committees were appoi to visit 
the different professions, trades and busi- 
ness concerns. Among these were: De- 
partment stores, Frederic W. Aldred, secre- 
tary-treasurer of B. H. Gladding Dry 
Goods Co.; manufacturing jewelers, T. 
Dawson Brown. 

With more than 300 members enrolled, 
Providence Post, American Legion of 
Rhode Island, was formally organized at 
a mass meeting at the State Armory last 
Wednesday evening, of former service men 
and women. Frederick B. Thurber, super- 
intendent of the Tilden-Thurber Corp., was 
elected treasurer; Harold R. Barker and 
T. Dawson Brown, with the Wolcott Mfg. 
Co., were elected members of the executive 
committee representing the artillery and 
field artillery respectively. Julius A. Saacke 
of the artillery was appointed a member 
of the resolutions committee, and T. Daw- 
son Brown of the field artillery and Paul 
Fletcher of machine gun battery, as mem- 
bers of the welfare committee. 

Col. Harry Cutler, of the Cutler Jewelry 
Co., arrived in this city last Tuesday, hav- 
ing just arrived in this country after at- 
tending the peace conference in France as 
one of the representatives of the Jews in 
America. He is emphatic in declaring that 
the peace conference should immediately 
protest against the further stream of “boy- 
cott and murder” among the Jews in Po- 
land. He states that Poland has the power 
and machinery at her command to put an 
end to these pogroms if she sees fit. 
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James E. Alexander, representing sev- 
eral gold and silversmiths, has opened an 
office and showroom at 14 John St. 

L. E. Rothlein has severed his connection 
with R. Tunkel, manufacturing jeweler at 
71 Nassau St. He has not been represent- 
ing Mr. Tunkel since May 24. 

W. J. McQuillin, with Mount & Wood- 
hull, 2 Maiden Lane, is spending a vacation 
at Salt Air, Suffolk county. Frank Clayton, 
with the same firm, is on a business trip 
through the south. 

Martin Klein, a member of the firm of 
Guggenheim & Klein, 87 Nassau St., re- 
turned Saturday, May 31, on the Rotter- 
dam, after an extended visit at the Eu- 
ropean diamond markets. 

Arthur Johnson, who withdrew from the 
Arthur Mfg. Co., Inc., 14 Church St., is 
now conducting business in the Downing 
building, 106 Fulton St, under the firm 
name of the Johnson Co. 

Raymond Abraham, for nine years with 
S. Brenauer & Sons, 2 Maiden Lane, and 
who is still in Europe with the 22nd 
Evacuation Hospital, expects to return to 
this country before July 1. 

The Monroe Jewelry Co. is the name of 
a concern recently incorporated under the 
New York State laws with a capital of 
$2,000. Incorporators are Harry and 
Lillian Blumberg, and Morris Fink, all of 
853 Southern boulevard, Bronx, N. Y. 

The U. S. Victor Fountain Pen Co. is the 
name of a concern recently incorporated 
under the laws of New York State with a 
capital of $30,000. The incorporators are 
Henri Pressrich, Geo. P. Foulk and 
Nicholas Pecora, all of 38 Park Row. 

The New York office of the Empire Mfg. 
Co. has been moved from its old quarters 
at 54 Maiden Lane to more _ spacious 
quarters at 116 Nassau St., room 504. N. 
B. Blauston, traveling representative for 
the concern, is leaving this week for the 
south and will return on or about July 15. 

At a special meeting of the board of 
directors of F. J. Boesse & Co., Inc., 68 
Nassau St.. Mrs. A. L. Gilliland was 
elected vice-president. Although the new 
Position gives her added duties and re- 
sponsibility, Mrs. Gilliland will continue 


to call on her friends in the trade as 
usual. 

The members of the Greater New York 
Trade Watchmakers’ Association held 


their regular monthly meeting last week 
at their meeting rooms, 175 East Broad- 
way. President J. Greenberg presided. 
A committee was authorized to formulate 
Plans to establish sick and accident bene- 
fits for the members. 

The H. L. Lorentzen Saw Corporation 
was recently incorporated under the laws of 
the State of New York with a capital of 
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$30,000, to deal in and manufacture jewel- 
ers’ and other saws. The incorporators 
are J. A. Bradbury, Hans K. Lorentzen 
and Thomas W. Carroll, all of 369 Edg- 
combe Ave., this city. 

The petition which is being signed by 
those concerns wishing to close their 
places of business over the holiday, from 
Thursday night, July 3, until the follow- 
ing Monday morning, is now to be found 
in the office of the Wightman & Hough 
Co., Room 1901, 15 Maiden Lane. AIl- 
ready a large number of concerns have 
signed the petition. 

The annual outing and Rhode Island 
clambake of the Southern Jewelry Travel- 
ers’ Association, will take place on 
Wednesday, June 18, at Duerr’s White- 
stone Landing, Whitestone, L. I. The 
members will entrain at the Pennsylvania 
Station at 10 a. m. Besides the usual 
games, special features have been arranged 
for this year’s event. 

Albert Lorsch, head of Albert Lorsch 
& Co., 35 Maiden Lane, who has been 
abroad for the past five years spending 
much of his time in Paris and Cannes, 
France, returned to this country on La 
Lorraine May 27, and was in the Maiden 
Lane district last week greeting his many 
friends. Mr. Lorsch expects to remain in 
this country for some time. 

M. S. Garfinkel & Sons, doing business 
under the trade name of “Lawrence,” 417 
Fulton St., Brooklyn, will be located on the 
corner of Fulton St. & Willoughby Ave., 
Brooklyn, from Aug. 1 to Nov. 1. They 
are forced to make use of a double window 
store there as the Schulte Realty Corpora- 
tion has purchased the property for the 
purpose of razing the entire block in which 
the Lawrence firm formerly did business. 
The Schulte corporation is planning to 
build a block of modern buildings, in one 
of which the Lawrence firm will be located. 

At the recent meeting of the Good and 
Welfare Committee of the National Jewel- 
ers’ Broad of Trade in conference with 
S. W. Rosenthal, criticism was made that 
the postal employes in New York city 
were not fully acquainted with the Parcel 
Post requirements in shipments to South 
American countries. Secretary Backus re- 
ports that the postal department is now 
investigating this matter and is asking for 
more detailed information regarding the 
nature of this complaint, together with 
any other facts in connection with the 
criticism so that the matter may be prop- 
erly adjusted. The members of the Board 
who have cause for complaint are re- 
quested to furnish Secretary Backus with 
the necessary information. 

At 9.50 a. m. last Wednesday morning, a 
serious accident, which was witnessed by 
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many jewelers. occurred in the heart of 
the Maiden Lane district. A one horse 
truck belonging to Fishbourne Bros., truck- 
men, 60 Nassau St., was standing in front 
of the building at 21 Maiden Lane, when a 
commercial delivery car collided with the 
truck and threw the horse up on the side- 
walk. Joseph Fishbourne, who was on the 
truck at the time, was hurled to the ground 
beneath the wheels and sustained severe 
injuries. He is now confined to his home, 
76 Clinton Ave., Tompkinsville, Staten 
Island, in a serious condition. Mr. Fish- 
bourne has been well known to the jewelry 
trade for the past 30 years, and has charge 
of all the express deliveries of the Interna- 
tional Silver Co. At the time of the acci- 
dent the streets were wet, and this caused 
the car to swerve to one. side and crash 
into the truck, according to passers-by 
who saw the accident. 

The first tournament of the New York 
Jewelers’ Golf Association, held at the 
Englewood Country Club, recently, was 
voted a wonderful success by all of those 
who attended. Favored by clear skies and 
perfect weather, the tournament got under 
way at an early hour, the first foursome 
leaving the tee at 8:30 a.m. By 10 
o’clock all of the 62 starters were on the 
links. The committee had arranged for 
a 36-hole match; 18 holes in the fore- 
noon and 18 in the afternoon, with Will 
Knapp, of W. G. Knapp, Inc. at the 
board to post the return cards. Follow- 
ing the morning round a delightful lunch 
was served at the club, immediately after 
which, the afternoon round was corn- 
menced. By 5 o’clock all of the cards had 
been turned in, and the majority of the 
players formed a gallery to watch a spe- 
cial match made up of the following play- 
ers: Wm. E. Marcus, Jr., Alfred Morrell, 
Harry Coxe, and Edward Donaldson. Dur- 
ing dinner which was served at 8 o'clock, 
and following an interesting entertain- 
ment provided by the entertainment com- 
mittee, the handicap committee announced 
the winners of the awards, including the 
club trophy, a large silver cup, requiring 
three successive winnings for permanent 
ownership. This cup, including the first 
selective award went to Alfred Morrell. 
The balance of the awards included gold 
watches, cigarette cases, silver cups and 
other valuable pieces, and were given on 
a selective basis in the following order: 
Alfred Morrell, Harry McMann, Will 
Marcus Jr., Will Donaldson, Harry Coxe, 
E. B. Donaldson, Frank Huff, Fred Lap- 
ham, J. Williams, Roy Berth, Will Anton, 
George Wright, Lou Lawton, Rollie Mon- 
roe and Percy Lucas. Following the 
presentations, the committee auctioned off 
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the first ball driven, incidentally the first 
official drive of the New York Jewelers’ 
Golf Association. After spirited bidding 
it was knocked down to Walter Scheer for 
the sum of $30. Plans are being prepared 
for a second tournament, which may be 
held on the Shawnee links, at Delaware 
Water Gap. 

Joseph Fisher, importer of diamonds, 
has removed his office from 95 Nassau 
St. to 68 Nassau St. 

Harry Frank, New York representa- 
tive of Silverman Bros., 9 Maiden Lane, 
left last week on a western trip. 

W. Granger, of the Granger, Hannan, 
Kay Co., Detroit, Mich., is in town on a 
buying trip and is stopping at the Hotel 
Cumberland. 

M. R. Eliassof, of Eliassof Bros. & Co., 
Albany, arrived in town Monday and is 
spending the week at the New York of- 
fice, 9 Maiden Lane. 

James L. Hand recently moved his of- 
fices from the eighth floor of 14 Maiden 
Lane to larger quarters on the second 
floor of the same building. 

Henry B. Goodfriend, son of Jacob 
Goodfriend, of Goodfriend Bros., 9 Maiden 
Lane, was married yesterday to Miss Jane 
Stone, of North Adams, Mass. 

Messrs. Powell and Rich, of S. C. 
Powell & Co., 15 Maiden Lane, left Mon- 
day night to call on their respective 
trade in the west and middle west. 

The regular monthly meeting of the 
Jewelers’ 24-Karat Club will be held next 
Wednesday, June 18, at 3:00 Pp. M., in the 
organization room at 15 Maiden Lane. 

E. S. Feinstein, 9 Maiden Lane, has 
been joined in business by his brother- 
in-law, J. Kovolsky, and business will be 
conducted under the name of E. S. Fein- 
stein & Co. 

W. H. Alger, New York, representa- 
tive of the North American Watch Co., 
15 Maiden Lane, left Monday night to 
call on the trade in Philadelphia, Balti- 
more and Washington. 

Lee Reichman, of Reichman Bros., 170 
Broadway, sails Thursday for the Euro- 
pean diamond markets on the Rotterdam. 
A cable just received reports that prices 
of polished diamonds are advancing. 

Hugo Oppenheim, of Oppenheim & 
Strauss, dealer in diamonds, pearls and 
precious stones, 87 Nassau St., returned 
to this city last week on the Rotterdam 
after visiting the European diamond 
markets. 

The regular monthly meeting of the 
New York Watchmakers’ Society was 
held last Tuesday evening, June 3, after 
THE JEWELERS’ CrrcuLar had gone to press. 
Only the usual business routine was 
transacted. 

The members of the Bronx Retail Jewel- 
ers’ Association attended an enjoyable 
theatre party last Thursday evening held 
at the Bronx Opera House. The affair was 
arranged by the Ladies’ Auxiliary which 
was recently organized. 
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John J. Jacobs, with the Rogers, Lunt 
& Bowlen Co., 15 Maiden Lane, has re- 
turned from overseas where he had seen 
service for the past year with the 79th 
Division. He will shortly resume his 
former duties with the company. 

L. Grusmark, residing at 1005 Lincoln 
Pl., Brooklyn, has decided not to go in 
business for himself as was his intention 
but will again manage the business of Peter 
Korn & Sons, 20 E. 14th St., with whom 
he had been connected for five years. 

Hugo Baer, importer of diamonds, 6 
Maiden Lane, sailed from Europe Saturday 
on the S. S. Nieuw Amsterdam, after a 
visit of about four weeks in the Amster- 
dam and Antwerp diamond markets. He 
will arrive the latter part of this week. 

The Paul Ditisheim Corporation has been 
granted a charter to engage in the jewelry 
business in this city with a capital of 
$20,000. The incorporators are Edward B. 
Harran, 43 Cedar St.; A. C. Travis, 71 
Broadway, both of this city, and B. H. 
Faulkner, Montclair, N. J. 

L. W. Sweet & Co., Inc., 170 Broad- 
way, through their attorney, H. L. 
Schaeffer, recently obtained a judgment 
in the First District Court of Manhattan 
against Solomon Berg for $24.25. The 
company also obtained a judgment 
against Thomas J. Garland for $20.72. 

Comrie & Brokaw, jewelry auctioneers, 
14 Maiden Lane, returned to this city on 
Monday from Waterbury, Conn., where they 
had been engaged for 23 days in closing 
out Davis & Hawley Co., jewelers of that 
city. The auctioneers successfully closed 
out the complete stock and fixtures of the 
Waterbury concern. 

Among the callers at the offices of THE 
JEWELERS’ CIRCULAR during the past week 
was M. Dorenfield, traveling representative 
for Leonard Krower & Son, wholesale 
jewelers and manufacturers, New Orleans, 
La. Mr. Dorenfield has just returned from 
a successful business trip to Porto Rico, 
and after a short rest will start on a trip 
to Texas. 

J. S. Alexander, formerly traveling rep- 
resentative for Harris-Kober Diamond Im- 
porting Co., St. Louis, Mo., has started in 
the diamond business on his own account 
in Room 903, 87 Nassau St., this city. Mr. 
Alexander announces that he has secured 
a large assortment of diamonds and is 
preparing to leave within a few days for an 
extensive trip through the south and south- 
west. 

Arthur T. Wall, president of the firm 
of Wall & Dougherty, Ltd., jewelers, 
Honolulu, was a visitor at the offices of 
THE JEWELERS’ CrrcULAR on Monday. Mr. 
Wall will remain in this city for about 
five days and is stopping at the McAlpin 
Hotel. He will visit Chicago for a short 
time, from which place he will go direct 
to the Coast where he will attend the 
graduation of his daughter on June 23. 

Returns from the sale of the furnishings 
of Sherry’s were brought up to $38,000 last 
week. Contents of the restaurant, summer 
garden, palm room, tapestry ball room, red 
and blue dining rooms, Mr. Sherry’s apart- 
ment, etc., were sold. A magnificent pair 
of crystal and bronze Louis XVI. electric 
chandeliers brought the highest price, going 
for $1,150. An inlaid rosewood Louis XV. 
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library table with leather. and bronze 
mounts went to Lans Curiosity Shop for 
$825. 

In the report of the annual meeting of 
the Jewelers’ Vigilance Committee pub- 
lished in the last issue of THe JEWELERS’ 
CrrcuLaR reference was made to the re- 
marks by Chairman Reichman of the 
Finance Committee. The report stated that 
contributions were being collected owing 
to the fact that the Jewelers’ Vigilance 
Committee had paid the expenses of the 
Jewelers’ War Service Committee amount- 
ing to about $8,000. This was an error, as 
that portion of the article should have 
stated that the Jewelers’ Vigilance Com- 
mittee had paid the expenses of the Jewel- 
ers’ War Revenue Tax Committee. 


An involuntary petition in bankruptcy 
was filed last Wednesday in the United 
States District Court this city against David 
H. Zell, doing business as the North Ameri- 
can Leather Goods Co., 532 Broadway. The 
petitioners are Herman Adlman, who has 
a claim for $500, Isaac Blumberg for $250 
and Abraham Friedman for $400. The 
same day the petition was filed Judge Au- 
gustus N. Hand appointed Morris Frank 
as temporary receiver under a bond of 
$500. The receiver has authority to con- 
tinue the business for five days. According 
to the petition the liabilities are placed at 
$13,000 and the assets consisting of manu- 
factured leather goods, outstanding ac- 
counts, etc., are valued at $2,500. 

With the honorable discharge of Sergt. 
Bertram Kaufman, who has been released 
after having seen service in France for 
over a year, all of the employes of M. 
J. Schuster, 170 Broadway, who have been 
in the government service have returned. 
Mr. Kaufman enlisted in September, 1917, 
and went abroad shortly thereafter. Mr. 
Schuster’s three sons, Irving, Walter and 
Howard also enlisted. Irving enlisted in 
the Navy in the latter part of 1917 and 
was discharged early in 1919 after having 
made five trips across the ocean on the 
cruiser North Carolina. Howard joined 
the aviation service in October, 1917, and 
was stationed at Hampton Roads, Va., 
until he was discharged recently. Walter 
enlisted in the Navy as chief storekegper 
in 1917, and was discharged last April. 
They are all now representing M. J. 
Schuster on the road, 

Some of the New York jewelers last 
week received copies of form 728A, on 
which to make their tax returns to the 
Government, and found that the regular 
form had been sent but that it was stamped 
“March, 1919.” Since the new law was 
not effective in March it is possible that 
the blanks caused some confusion. At the 
Collector’s office at 27th St. and Fifth Ave. 
it was explained that the blanks were sent 
out without making a check as to who had 
and who had not paid taxes and were in- 
tended for use by those who had not made 
a report on March sales under the old law. 
It was explained that the old form blanks 
calling for a 3 per cent. tax on the manu- 
facturer, importer or producer had been 
exhausted and that the new blanks were 
sent out stamped “March, 1919” as a re- 
minder to those who had not paid March 
taxes. 
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Looking Forward 


ANY TRUSTEES remember now the sensation experienced 

M in the latter eighties when from time to time, in the per- 

formance of their duties, they took from the safe deposit 

box certain six and even seven per cent. high grade railroad bonds. 

For many years it was impossible to invest trust funds at better 

than about four per cent. and much of the time at only 35% to 37% 
per cent. 


These high yield securities were a relic of the great Civil War 
—they were historical documents. Such conditions were not ex- 
pected to occur again. 


A warning and a lesson should be taken. In our judgment, as 
sure as rain falls and snow melts, the present rates for capital must 
sooner or later drop. We advise Investors not to consider the pres- 
ent extraordinary rent for capital in a perfunctory manner. Now 
is the time to get capital leases signed up in sound securities for 
long terms. 


The Investor should have as many of these historical docu- 
ments as possible for the next generation to ponder. 


Our experience of over seventy years is available. 


LEE, HICGCINSON & Co. 


Established 1848 


BOSTON NEW YORK CHICAGO 
HICCINSON & CO., LONDON 
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TRADE CONNECTIONS. 


In each of the past two weeks there have been 
but five business days, the jewelry stores, in com- 
mon with all other business houses having been 
closed on two consecutive Fridays, May 30 and 
June 6. A week after Memorial Day the occa- 
sion for the general suspension of business was 
“Red Arrow Day,” in honor of the 32nd_ Di- 
gision’s return. Milwaukee furnished about 5,000 
vf the 16,000 men from Wisconsin National Guard 
regiments making up this unit. Despite these in- 
terruptions of business, jewelers express them- 
selves as well pleased with the condition and 
yolume of business. 





Robert Kiel, representing F. H. Noble 
& Co., Chicago, spent several days here last 
week calling on the manufacturing and 
wholesale jewelry trade. 

Henry S. Hurlbert, Mineral Point, Wis., 
is closing out his stock of jewelry, silver- 
ware, clocks, etc. He intends, however, to 
continue in the repair business in that city. 

The death of Frank Watschun, jeweler 
and watchmaker, 343 Grove St., Milwaukee, 
occurred Saturday, May 31, following a 
long illness. Funeral services were held 
Tuesday, June 3. 

Louis Isnard, expert jeweler, has returned 
to his position with the E. H. Warnke Co., 
509 Enterprise building, after an absence of 
nearly 18 months in the military service. 
He was in France 10 months as a machine 
gunner. 

C. E. Doolittle, one of the leading retail 
jewelers of Stoughton, Wis., has purchased 
the McClelland residence property in that 
city for $5,000. This is regarded as one of 
the handsomest homesteads in Stoughton 
and is located on Prospect Ave. 

M. J. Karst, Racine, Wis., came here last 
week on a buying trip, being accompanied 
by his son, who has just returned home 
after nearly two years of service with Bat- 
tery F, 121st Field Artillery, a Racine com- 
pany, which was a part of the famous 32d 
or “Red Arrow” Division, decorated by the 
French. 

The firm of J. R. Hampel & Co., 506 En- 
terprise building, one of the largest engrav- 
ing houses for the jewelry trade in the 
northwest, has changed its form to a cor- 
poration under the style of J. R. Hampel 
Co. The capital stock is $15,000. Jack R. 
Hampel remains the principal owner of the 
business. 


A. Tobin, a leading jeweler of Ironwood, 
Mich., who was a business caller in this 
city last week, told of the establishment of 
a new store at Bessemer, Mich., which is 
now open for business and making excellent 
progress. The Bessemer store is conducted 
under the style of A. Tobin & Sons. Mr. 
Tobin is continuing in active charge of the 
Ironwood store. 

A new jewelry store is being established 
at 750 Muskego Ave., by Frank Zuehr, 
formerly connected with Edward J. Jensen, 
418 Eleventh Ave. Mr. Zuehr is an expert 
jeweler and watchmaker of many years’ ex- 
perience and is locating in the heart of a 
rapidly growing retail business community 
along one of the oldest trunk thoroughfares 
on the south side of Milwaukee. 

Among the Wisconsin jewelers who 
called on manufacturers and wholesalers 
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here during the week were: Julius Jappe, 
Racine; J. B. Davis, Lake Mills; E. R. 
Estberg, Waukesha; J. B. Kimball, Wau- 
kesha; H. E. Hinners, Racine; B. Panik, 
‘Cudahy; M. Schneider, of Schneider Bros., 
Burlington; M. J. Karst, Racine; A. Tobin, 
Ironwood, Mich.; A, Amidon, of Amidon 
Bros., Hartford; L. F. Stark, Hilbert. 

Joseph Hanson, formerly in business at 
Cashton, Wis., has completed his term of 
active service in the navy and has returned 
to his home in that city. Mr. Hanson called 
on local wholesale houses last week and 
while he has not made a definite decision, 
expects to re-engage in business shortly. 
His last assignment of duty in the Navy 
was as a member of the crew of a ship 
convoying the S. S. George Washington, 
President Wilson’s carrier. 

Archie Tegtmeyer, Grand Ave. and Fourth 
St., has been selected to represent Mil- 
waukee and Wisconsin on a special com- 
mittee of the Y. M. C. A. to establish 
“Hi-Y” club work at the High School Mili- 
tary Camp, Muskegon, Mich., which will 
conduct a series of courses in military train- 
ing during the coming Summer for boys of 
high school age. “The “Hi-Y” work bears 
the same relation to the camp as the general 
“Y” work at cantonments during the war. 

According to reports received by Mil- 
waukee wholesalers, O. C. Boelte, a pioneer 
jeweler of Columbus, Wis., is retiring from 
business and has disposed of his store and 
stock to John A. Jones, jeweler and optom- 
eterist. Mr. Jones plans to continue both 
stores in operation as distinct establish- 
ments. The former Boelte store will be 
managed by Miss Edna Briese and Mrs. 
Mayme Eichberg, who have been assisting 
Mr. Jones for several years. Mr. Boelte 
was engaged in business at Columbus more 
than 36 years. 

Sig. Hoffmann, Jefferson, Wis., one of 
the best known jewelers of southern Wis- 
consin, has disposed of his stock, equipment 
and good will to A. ‘C. Bakken, Waukesha, 
Wis., who took possession June 1. Mr. 
Hoffmann learned the trade under the di- 
rection of his father, Sig Hoffmann, Sr., 
and upon his death 20 years ago assumed 
the ownership and management: of the 
business. He has been ill for some time 
and plans to take a long rest, continuing 
his residence at Jefferson. Mr. Bakken 
formerly was in business at Hartland, Wis., 
going to Waukesha several years ago. 

E. H. Warnke, head of the E. H. Warnke 
Co., 509 Enterprise building, and Arthur C. 
Kuesel, of Kuesel Bros. Co., 209 Enter- 
prise building, were the representatives of 
the wholesale jewelry trade on the 17th 
annual trade promotion excursion con- 
ducted June 2 to 7 by the jobbers’ division 
of the Milwaukee Association of Commerce. 
The trip covered a route of 1,000 miles 
within the borders of Wisconsin and was 
made in a special train. Ninety leading 
wholesalers of Milwaukee participated. It 
was one of the most successful excursions 
yet made by the jobbers’ division, and was 
the first since the Summer of 1916. During 
the last two years the tours were omitted 
because of the war. 

To assist in relieving the acute shortage 
of housing accommodations in Racine, 
members of the Retail Merchants’ Associa- 
tion have organized the Retail Merchants’ 
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Home Building Co., with an authorized 
capital stock of $60,000. Practically the 
entire issue has been absorbed by retail 
business houses, who have launched the 
project with the idea of developing the city 
in a manner calculated to ultimately have a 
favorable and lasting effect upon their 
volume of trade. The corporation plans to 
build homes virtually at cost, the percentage 
of profit to be only sufficient to cover the 
bare cost of operation. As members of the 
Retail Merchants’ Association, the jewelers 
of Racine are taking an active part in the 
develdpment of the project. 

‘The organization of a co-operative sup- 
ply house under the title of Wisconsin Re- 
tail Jewelers’ Supply Co., with headquar- 
ters at Milwaukee, has been announced 
with the filing of articles of incorporation. 
The authorized capital stock is $100,000. 
The incorporators include David Goldman, 
Henry F. Stecher, William H. Upmeyer 
and Henry W. Rank, leading retail 
jewelers of Milwaukee, who have been 
working out the details of the organiza- 
tion for several months. The new 
corporation purposes to establish a gen- 
eral supply house for the Wisconsin retail 
trade, dealing in goods, accessories, repair 
parts and other merchandise at a regular 
profit. The capital stock, nearly all of 
which has been subscribed for, will be sold 
only to Wisconsin retail jewelers of recog- 
nibed standing, and no individual store will 
be permitted to hold in excess of $1,000 
of the shares. 

A handsome bronze medallion was pre- 
sented to each of the 4,000 veterans of the 
famous 32d Division on behalf of the 
mothers of the soldiers, on “Red Arrow 
Day,” Friday, June 6, which all Milwaukee 
celebrated as a civic holiday in honor of the 
men of the unit. The occasion was made 
a home-coming celebration and a memorial 
to the men of the division who made the 
supreme sacrifice. The face of the medal 
consisted of a panel surmounted by the 
military eagle of the United States, contain- 
ing the words: “Veteran World War 
1917-1918.” The eagle was flanked by a 
representation of the seal of the State of 
Wisconsin, and the distinguishing emblem 
of the division, consisting of the numerals, 
“32” and the barred arrow. On the obverse 
side appears the legend: “To , from 
the Mothers of the 32d Division, in Ap- 
preciation of Heroism and Sacrifice, June 6, 
1919.” The city of Milwaukee contributed 
about 5,000 and the State of Wisconsin a 
total of 16,000 men, all members of the 
Wisconsin National Guard, to make up the 
32d Division. A similar number were de- 
rived from the Michigan National Guard. 
A feature of Friday’s celebration was a 
parade consisting exclusively of “Red 
Arrow” men, about 4,000 being in line. At 
the end of the line of march, each soldier 
was presented with one of the medallions. 
Each recipient will have his name engraved 
in the blank space provided thereon. The 
cost of the medallions was borne by the 
general fund raised by voluntary contribu- 
tions among manufacturers, business men 
and individuals, to defray the expenses of 
the celebration, which was one of the most 
inspiring that has ever been held in Mil- 
waukee. The medallion was designed and 
executed by the Bunde & Upmeyer Co. 








112 


THE JEWELERS’ CIRCULAR 





June 11, 1919, 























The increasing demand for the 


SANGAMO SPECIAL 
and 
BUNN SPECIAL 
movements is the best evidence that 


railroad men everywhere are insisting 
on getting watches adjusted to 


SIX POSITIONS 


—an exclusive feature of the 
ILLINOIS-SPRINGFIELD WATCHES 
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Chicago Notes. 





Geo. H. Thomas, just returned from a 
trip through the northwest. 

Frank Dunn, of Dunn & Rodenberg, will 
leave in a few days on a road trip. 

Benj. Furman, importer of diamonds, has 
taken an office in room 302, Heyworth 
building. 

Louis H. Green, representing Chas. E. 
Hancock Co., left last week on his southern 
trip. 

Hugh E. King, Heyworth building, just 
returned from a trip through the south- 
west. 

H. E. Jones, of the Wadsworth Watch 
Case Co., has returned from a short busi- 
ness trip. 

C. P. Stouffer, of the J. H. Stouffer Co., 
has returned from a business trip through 
western territory. 

John H. Hardin, president of F. A. 
Hardy & Co., has returned from an out 
of town business trip. 

Peter Rinkin, buyer of silverware for the 
Boston Store, has returned to the city after 
an eastern business trip. 

Sam Natkin, buyer of silverware for the 
Fair, local department store, is making a 
short eastern business trip. 

Howard C. Rowbotham, Heyworth build- 
ing, has just returned from a successful 
trip through the northwest. 

O. G. Bolte, western representative for 
Handy & Harman, Bridegport, Conn., was 
in Chicago for a few days last week. 

E. A. Kelly, manager of the Chicago of- 
fice of the North American Watch Co., 
was recently a visitor at the factory, at 
Mansfield, O. 

M. Schwartz, of H. Schwartz, Heyworth 
building, will leave soon for a four weeks’ 
trip through Minnesota, Missouri, Iowa, 
Michigan and Ohio. 

H. Schwartz, Heyworth building, has just 
returned from his new New York office, 
which is located at 65 Nassau St., after 
spending four weeks there. 

Among the buyers here last week were: 
Hans Kenizie, of Alsted-Kasten Co., Mil- 
waukee, Wis.; E. L. Thayer, of Elisha L. 
Thayer & Bros., Rockford, Ill, and L. J. 
Yeoman, of Waukegan, III. 

F. B. Tinker, representative of the Anco 
Silver Co., of New York, has returned 
from a road trip. M. D. Tinker, his 
brother, who has just returned from 
France, will be associated with him in the 
business in the future. 

Among the retail jewelers visiting the 
city during the week were Frank Kuscera, 


Little Rock, Ark.; J. H. Goodman, Good- 
man & Markey, Peoria, Ill.; Charles H. 
White, Madison, Wis.; G. H. Winter, 
Grand Rapids, Mich.; T. E. O’Donnell, 
Des Moines, Ia., and W. H. Nelson, of 
Rockport, Ill. 

Albert Pick & Co., who recently pur- 
chased the business of the Burley & Tyr- 
rell Co., will now continue the business of 
the latter concern with the Dayton Co. of 
Minneapolis. The Dayton Co. will assume 
charge of this department, which is one of 
the finest in imported pottery and period 
silverware in the northwest. 

The Federal Board of Vocational Train- 
ing, which was formerly located at 110 S. 
Dearborn St., has moved into the Con- 
sumers’ building at 220 S. State St. The 
Board is actively co-operating with Chi- 
cago retail jewelers with a view to furnish- 
ing returned soldiers as students for the 
school of watch and clock repairing. 

The members of the Chicago district of 
the National Jewelers Board of Trade held 
a special meeting Friday in the Board’s 
new offices in the Garland Building and 
appointed a nominating committee to elect 
officers at the annual meeting to be held 
in January, 1920, in conformity with the 
new bylaws of the Board. Those appoint- 
ed were C. P. Dungan, of the International 
Silver Co.; Fred G. Thearle, of the C. H. 
Knights-Thearle Co., and W. F. Juergens, 
of Juergens & Andersen Co. 

Charles F. Manahan, retail jeweler at 
365 W. 63rd St., has sold his phonograph 
department, which he established four years 
ago, to A. J. Sharpe. Mr. Manahan gave 
up this end of the business with regret, as 
it has proved a very profitable side-line. 
Inability to get help was the main reason 
for abandonment. When he started the de- 
partment he leased large space immediately 
adjacent to his jewelry store, which is the 
largest in Chicago outside of the loop dis- 
trict. 

The case of several smelters and refin- 
ers, who were hailed into court recently 
because of their alleged violation of the 
new second-hand ordinance, will come up 
in the Municipal Court this week. Owing 
to the fact that at least one favorable de- 
cision has been made in the case of alleged 
violators of the second-hand ordinance, it 
is not believed that the smelters and refin- 
ers will be found guilty. A continuance 
of the case, it is understood, may be the 
outcome of the court proceedings this 
week. 

The next regular meeting of the Chicago 
Jewelers’ Association will be an evening 


meeting, it has been decided. The meet- 
ing is the annual session, at which officers 
for the coming year will be elected, as an- 
nounced in last week’s issue of THE 
JEWELERS’ CircuLar. The entertainment 
program is now being worked out, and it 
is understood that the usual fine assort- 
ment of amusements will be presented. 
The place of the meeting has not yet been 
decided. The meeting is the first evening 
session held since the annual banquet at 
the Congress Hotel, Jan. 30. 

A man recently asked for a watch, which 
he said he had left for repairs, at the store 
of E. J. Samuelson, 1122 Bryn Mawr Ave., 
and the daughter of the proprietor attend- 
ed to him. He did not give the name 
clearly when she asked for it, and as she 
was trying to locate the article he came up 
to the rack and took a gold watch and 
told her that that was the one. He paid the 
charges of $4.50 and disappeared. Two 
days later the real owner called for the 
watch. The swindler would not have been 
able to get so close to the repair rack or- 
dinarily, but alterations were being made 
in the store at the time. 

Several members of the Chicago Jewelry 
Credit Men’s Association will go to Detroit 
early this week to attend the annual meet- 
ing of the American Trade Acceptance 
Council, which will be held at the Hotel 
Statler in that city, starting Monday. The 
morning session on Monday will be de- 
voted to bankers’ acceptances, the after- 
noon to addresses dealing with the trade 
acceptance. The evening session will be 
given over to a general discussion of trade 
acceptances. The growth of the trade ac- 
ceptance as an instrument of credit among 
the wholesale jewelry firms of the city has 
been rapid during the past few years. 

Charles F. Manahan, retail jeweler at 
361 W. 63rd St., has received a communi- 
cation from Charles Ward, a jeweler of 
Yonkers, New York, relative to the pro- 
posal to start a school for watch and clock 
repair men in this city. Mr. Ward de- 
scribes a similar shortage of good watch 
and clock repair men in Yonkers. He asks 
Mr. Manahan to outline the plan for start- 
ing the school, which is working out in 
such promising fashion in Chicago. Mr. 
Manahan has also received a letter from an 
official of the Canadian Jewelers’ Associa- 
tion, who has heard of the Chicago activity 
in this direction and is anxious to do the 
same thing in Canada. He believes many 
returned soldiers could be found in the 
Dominion who would be glad to receive 
instruction in such a school. 
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Mecklenborg & Gerhardt 


Manufacturing Jewelers 
Diamond Merchants 


We design and manufacture special articles in 
gold and diamond jewelry—make medals of all 
kinds, Emblem Rings and Pins, Class Rings and 
Pins. Our specialty is better service to the re- 
tail jeweler in all repairing and special order 
work. 


A Trial Will Convince You. 
Miami Bldg. Cincinnati, O. 








Write for our 


900-PAGE 


complete 


Catalogue “J” 





Wallenstein, Mayer & Co. 


Wholesale Dealers in 


Jewelry, Watches, Cut Glass, 
Silverware, Clocks, etc. 


31 TO 39 FOURTH AVE. E., CINCINNATI, O. 

















Special Attention 


given your orders for a selection of 


DIAMONDS 


We invite your careful inspection. 


Sig. Strauss & Co. 


Carew Building 


DIAMONDS EXCLUSIVELY 





THE BUYERS’ 
DIRECTORY 





Price, $1.00 





The Jewelers’ Circular Publishing Co. 
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Charles Swigart returned from a short 
trip Friday, June 6. 

Jonas Wise has left for a trip through 
Indiana, Ohio and Illinois. 

A. Y. Boswell, Tulsa, Okla, spent a few 
days with the trade here last week en route 
to Chicago. 

Mr. and Mrs. B. S. Newman are enjoy- 
ing Atlantic City so well they will prob- 
ably remain until Sept. 1. 

The annual outing of the Cincinnati 
Wholesale Jewelers’ & Manufacturers’ As- 
sociation was held yesterday. 

George H. Newstedt was one of the most 
active members at the annual outing of the 
Rotary Club, Ryland, Ky., on Thursday of 
last week. 

Richter & Phillips received the contract 
to supply the cups awarded the municipal 
tennis champions of 1918. The cups were 
presented Saturday, June 7. 

Wm. P. Kranz, formerly traveler for 
Gebhardt Bros., is now with Greenwald, 
Hirsch & Grift and will represent them in 
the same territory he formerly traveled. 

Maurice Phillips, of Richter & Phillips, 
left Saturday to be best man at the wedding 
of his brother, Harvey J. Phillips, set for 
Monday, June 9, to Miss Fay Mervis, at 
Homestead, Pa. 

M. C. Casey, formerly engaged in the 
showcase manufacturing business, is pre- 
paring to leave Cincinnati for the Pacific 
Coast on account of the health of his son 
Malcolm. He plans to leave July 1. 

The Sterling Jewelry Co., as well as other 
jewelers along 6th St., have been the re- 
cipients of numerous congratulations on 
the decorations put up by merchants of 6th 
St. in honor of the old veterans’ parade on 
Decoration Day. 

Visiting jewelers in the city during the 
week included the following: Ralph Roess- 
ler, Marion, Ind.; F. A. Schweeting, Ox- 
ford; W. E. Higgins, Union, S. C.; E. J. 
Crutcher, Holden, W. Va.; H. G. Roberts, 
Springfield; Mrs. Nora George, Win- 
chester, Ky.; Charles Traxel, Maysville, 
Ky. 

Wagenlander Bros., manufacturing jewel- 
ers, have secured a new location on the 3rd 
floor of the Cambridge building, 5th and 
Race Sts., and will move before June 15 
from their present location, 417 Vine St., 
where they have been for the last 10 years. 
The building they now occupy has been sold 
to a clothing firm. 

Sam Meyers & Co., now located at 503 
Walnut St., have taken a lease on an addi- 
tional ground floor location in the ‘same 
building that will enable an extension in an 
L-shape giving an entrance on 5th St. The 
company will pay approximately $10,000 a 
year for the 800 square feet of floor space 
they will occupy. 

The Herschede Hall Clock Co. has pur- 
chased a lot 80 by 150 feet adjoining their 
present factory at Minnesota Ave. and 
Emporia St. to protect the future growth 
of the company. It is planned to build on 
the lot when business necessitates further 
expansion. Present building plans have 
been held up to await the beginning of a 
new bridge spanning Reading road near 
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their plant. This improvement by the city 
is likewise deferring building plans of the 
Gruen Watch Co. 

Gordon Miller, son of J. C. Miller, has 
been awarded his diploma from Hughes 
High School, although he only attended 
school six weeks during his senior year. 
He entered military service and was given 
his credits just the same as if he had 
remained at school. He was one of the 
Senior Day speakers, telling of his mili- 
tary experiences. 

Wallenstein, Mayer & Co., 31 E. 4th St, 
has purchased the collection of diamonds 
and precious stones of the estate of Frank 
A. Dillingham, the late wealthy patent 
medicine manufacturer. This collection 
contains some of the finest stones ever im- 
ported into the United States and is con- 
sidered by experts as the second to none 
of the finest in the country. 

The members in the Cincinnati district 
of the National Jewelers Board of Trade 
held a special meeting last Friday at the 
Board’s office for the purpose of electing 
a nominating committee to elect officers at 
the annual meeting of the Board in Janu- 
ary, 1920. Those elected were Joseph 
Noterman, of Joseph Noterman & Co., 
this city; Stegman of the Wadsworth 
Watch Case Co. Dayton, Ky., and 
Charles Oskamp, of the Oskamp-Nolting 
Co., of Cincinnati. 








Evansville, Ind. 





TRADE CONDITIONS. 


Business with both the wholesale and retail 
jewelers of this city has been very good during 
the past week, and in fact trade for the month of 
June is going to show a larger volume than the 
corresponding month of last year. Many June 
weddings are scheduled, and a large number of 
school commencements also are on the program, 
and these two items alone will add considerably 
to the volume of the local business. Collections 
are good. In fact general trade conditions are 
much better than they were this time last year. 
The various manufacturing plants in Evansville 
are being operated on steady time, and the work- 
ers are receiving pre-war wages. The outlook for 
Summer and Fall trade is excellent at this time. 





Local jewelers report that the demand 
for wrist jewelry continues brisk, as it has 
for the past year, and it is a hard proposi- 
tion to keep enough of this jewelry on 
hand. 

Alden Heuring, editor of the Dispatch at 
Winslow, Ind., and for many years en- 
gaged in the retail jewelry business at 
Monroe City, Ind., was a business visitor 
in Evansville a few days ago. 

Plans have been completed by local 
architects for a new $10,000 bungalow for 
J. M. Boner, 225 Main St., retail jeweler. 
The new home will be built on Adams 
Ave., and work will start within a short 
time. Mr. Boner recently sold his hand- 
some home on Parrett St. 

T. C. Basye, retail jeweler at Rockport, 
Ind., who is president of the Spencer 
County Fair Association, was a business 
visitor in Evansville a few days ago and 
announced that the fair this year will be 
held in August at Rockport and “will be 
bigger and better than ever.” 

Burglars a few nights ago entered the 
Mace Second Hand store at Mt. Carmel, 
Ill., and several gold watches and revolvers 
were among the articles taken by the 
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thieves. The police in neighboring cities 
have been notified of the robbery, but as 
yet no clue has been obtained. 

Chris Hewig, traveling salesman for A. 
Bitterman & Son, wholesale jewelers of 
204 Main St. and who is traveling 
through the Southern States, has written 
to friends here saying that his trade for 
this year has been much larger than it 
was during the first half of last year. 

Charles Smith, a retail jeweler at Mt. 
Carmel, Ill., a few miles west of Evans- 
ville, purchased a 12 grain pearl a few 
days+ago that was found recently in the 
Wabash River, and it is said to be one of 
the finest pearls ever picked up in that 
river. The price paid for the gem was not 
made public by Mr. Smith, 

The campaign in Evansville to raise 
money for the Boy Scouts started on Sun- 
day, June 8, and will continue for one 
week. Charles F. Artes, of the Charles F. 
Artes, Inc., 321 Main St., is captain of one 
of the teams. Moses Gans, of I. Gans Co., 
and George Ridgway, of the Ridgway Op- 
tical Co., are among others who are on 
the local teams. 

George Ridgway, of the Ridgway Optical 
Co., and William B. Carleton, former State 
senator, and local correspondent of THE 
JEWELERS’ CIRCULAR, were among those 
from Evansville who left on Sunday, June 
8, on the “Shrine Special” for Indianapo- 
lis to attend the imperial council of 
Shriners that was scheduled there Monday, 
Tuesday and Wednesday of this week. 
Both are members of Hadji Temple of 
Evansville. 


Oscar Esslinger, of Esslinger & Salm, . 


retail jewelers, and George Ridgway, of 
the Ridgway Optical Co., were on the 
teams appointed by Edward Henning, 
exalted ruler of the Evansville Lodge of 
Elks, that had charge of the recent cam- 
paign to raise money for the Salvation 
Army. The teams raised $17,000 in three 
days’ time, this being more than $2,000 
over the quota for the city of Evansville 
and Vanderburg county. 








Canada Notes. 


A. Ansell, jeweler, of Edmonton, Alberta. 
has discontinued business. 

L. Richstone, wholesale and retail jeweler, 
has commenced business in Montreal. 

Among out-of-town buyers calling on the 
Toronto trade recently, were L. Atkinson, 
Newmarket; T. Fox, London, and G. C. 
Redmond, Sydenham, all of Ontario. 

The large department store of Murray- 
Kay, Ltd., King St., East Toronto, has 
established an optical department with Dr. 
L. L. Plavt in charge. Dr. Plant was with 
the T. Easton Co., Ltd., for a number of 
years. 

Ryrie Bros., Ltd., of Toronto, were rep- 
resented in the Canadian forces overseas by 
22 of their employees, or about one-third 
of their staff. Two of these met their 
deaths abroad and 18 have now returned, 
the majority of whom have resumed their 
old positions, the firm allowing them the 
increase in salaries they would have had if 
remaining at work. Robert Friend, George 
Riley and John A. Dobbs, representing this 
house, leave next week on a buying trip to 
New York. 
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D. Pailet has established a watch repair 
and jewelry manufacturing establishment 
at 642 Baronne St. 

W. F. Stedman, Mercedes, Texas, was a 


visitor in New Orleans recently. He con- 
ducts a jewelry store at that place. 

G. M. Churchill, who recently was of the 
firm of Churchill & Dowling, is now in 
business for himself at 421 Royal St. 

R. M. Tusch was seriously ill recently 
and threatened with appendicitis. He has 
recovered, however, and is back at his desk 
again. 

Reports from the bedside of Captain 
William J. Young, watchmaker for B. Bar- 
nett, are that he is very sick and his re- 
covery is doubtful. 

Fred Bleuer, of Bleuer & Son, Pasca- 
goula, Miss., was in New Orleans for a few 
days recently buying stock and greeting 
his many friends. He returned Thursday. 

Frank Williams, formerly with Solomon 
E. Sallan, Detroit, Mich., is now located 
in New Orleans with William and Charles 
Fine in the Fine’s Jewelry Shop on Canal 
St. 

Alfred j. Krower made the prediction 
recently that the Fall business in the jewelry 
trade will be very good this year. He says 
that the good prospects are indicated by the 
inquiries and purchases in his establishment 
and the general prosperous condition of the 
country. 

Notwithstanding that the Summer season 
is on, the jewelers are reporting business 
as being fairly good. June was ushered 
in with a noticeable increase in the mar- 
riage licenses issued, and the indications 
are that the trade in that direction will 
be good. 

Morris Fitzgerald, of Fitzgerald Bros., 
returned last week from a long visit to 
New. York and the eastern markets. John 
Fitzgerald will leave today for Salt Lake 
City to attend_the Rotarians’ convention. 
He was recently elected registrar of the 
New Orleans ® €lub. 

J. .Itzkovitch, proprietor of the Eagle 
Loan Office &' “Jewels Store, is selling at 
auction . this week ‘his handsome “$15,000 
residetice ® in, Milan“ _ ‘Mrs. Itzkovitch, 
who was’ in bred by an “atitotnobile’ truck 
Some” months ago, nae never ‘entirely re- 
covered: b 
selling “the hime? 

Saleh, ‘Bernheim, ° of "the, Care ite 
Jeyrel Ty, Cou returned. secently from Meri- 

. Miss, While there: hé attended ‘the 
weeting of the’ Mississippi ‘Retail. Jewel- 
ers’ Reon ion, whi T was held “there _ te- 
cently. A. ‘J. Morais, of the ‘coricerh, ‘ré- 
turned recently, from New, York, and 
ras “in the. jewelry. centers. % 

~ Coleman ‘Adler’ récenitly iikiae? an ar 

ti “addition | to fils big! ‘Cana? St.’ storé. 

€ watch tep Pairing department ‘was’tioved 
Ra a ¥' oflt’ “ie “tte builditig to’ the* frént of 
ti thé tefl facing 2’ Targa by. 

Tt fH" n dae eae ‘the’ ‘shop 48 -ehtiPely 

Away fin t re? 
esate ts of “ine 


arid’ jaf “of the’ other 
Pest MGdipATeHe obta 


tory. Phe “ast 
ble‘ ha¥ Been seh gnetatien 
anes iS HOw? pete té 

By renovating and rearranging’ the 


bre” ron 
Offices 
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and sales department the Leonard Krower 
& Son establishment has been recently much 
improved. More room was found neces- 
sary for the increasing business and a re- 
arrangement of the entire second floor was 
found to be the only solution by Alfred J. 
Krower who planned it. J. T. Kirtland, of 
the Krower establishment, returned recently 
from an extended trip. Messrs. Goodman 
and Wiley have also been back in the office 
for a while. 

Col. J. L. Shepherd spent a week in New 
Orleans recently, and as a result of his visit 
the New Orleans jewelers may organize in 
the Fall. Mr. Shepherd was not here to 
organize an association but was attending 
the Mississippi convention at Meridian, 
Miss. He took occasion to question the 
New Orleans jewelers on organization and 
20 of the local dealers promised to attend 
a meeting in October when Colonel Shep- 
herd and a representative of the American 
National Retail Jewelers’ Association, will 
be in the city. 











Henry Castelberg, Eutaw and Lexington 


Sts., has returned from a tour of the New 
England States. Mr. Castelberg was one 
of the local delegates to the convention of 
the American Hebrew Congregations held 
recently in Boston. 

Every effort is being made by local jewel- 
ers to have repealed the luxury tax. The 
representatives in Congress from Maryland 
have been deluged with protests and a 
strong argument is being advanced by mem- 
bers of the trade. This protest is not 
only confined to Baltimore but letters have 
been sent to Washington by jewelers 
throughout the State. 

Among the local jewelers contributing 
funds for the erection of a new home for 
the Hebrew Orphan Asylum were Jacob 
Engel, head of J. Engel & Co., and S. & N. 
Katz. Mr. Engel gave $500 to the project 
and the Katz brothers contributed $200. 
Many smaller contributions were reported. 

S. Judson Mealy, a former ensign in the 
United States Navy, and son of John W. 
Mealy, the well-known 18 W. Lexington 
St. jeweler, was married June 3 to Miss 
Helen Virginia Foster, daughter of Mr. 
and Mrs. Charles T. Foster, of Roland 
Park. The ceremony was performed at St. 
David’s Episcopal church, Roland Park, 
by,,;the. Rev. Dr. T. C. Foote. The 
bride’senly,attendant was her cousin, Miss 

elyn-R..Foster. The ushers were John 
cat and. Joseph W. Foster. 

Charles, E., Markham, a widely known 
mapufacturing jeweler of Providence, R. I., 
whose one diversion is owning and racing 
Date won., his suit for $5,587.96 in the 

of. ‘Common Pleas here, June 3, 
rise Jesse W.., Hedrick, a promoter of 
oy FACIng, “The suit attracted consider- 
Phi attel tion .. among Mr. Markham’s 
riends and: the « case was fought to a finish 

y his attorneys, ~The suit was to recover 
a, balance, alleged | 9. abs due Mr. Markham 
on accou: of purses won by his horses on 
Oierent tacks At ‘this, country and Cuba 
¥ om, N ov. f7* ele and which were under 


1 Hedhttes mandvement. The verdict 
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included interest on Mr. Markham’s claim, 
The suit was brought in the local court 
because of Mr. Hedrick’s residence in this 
State. 











L. Huber & Son. have moved pee store 
from Fourth and Jefferson Sts., where they 
were on the Jefferson St. side, to 4th St, 
near Broadway, where they have a much 


more fashionable location. Just a few 
weeks ago the Letzler-Lorch Co. located 
on the same block, almost directly across 
the street from the new Huber store. 

A burglar alarm at the store of James 
K. Lemon & Son recently gave the protec- 
tion company some trouble before the cause 
for repeated false alarms was located, It 
was discovered after 24 hours that a fasten- 
ing on a transom over the main entrance 
was not fast, resulting in contact being 
broken whenever a Fourth Ave. car hap- 
pened to strike a weak rail hard. Several 
alarms had been turned in, and a man was 
specially detailed to locate the trouble be- 
fore it was found. 

George P. Osterholt, a local jeweler, re- 
cently suffered a gash in the head in a 
peculiar automobile accident. Mr. Oster- 
holt had just stepped into his automobile 
in front of his store, 422 S. 3rd St., when 
an interurban car came out on the wrong 
track and hit an automobile belonging to 
N. J. Fritzon, of a plumbing supply house. 
The automobile was jammed against the 
car of Mr. Osterholt, and both men were 
injured, while both cars were wrecked. 
Mr. Osterholt had not even started his 
engine at the time of the crash. 








Notes from the South. 


The store of the P. P. Booth Co., Inc., 
Danville, Va., was destroyed by fire which 
swept the Dudley block there recently. 

The Richmond Optical Co. has been in- 
corporated. The maximum capital is $25, 
000, and minimum $2,000. Bernard V. 
McCray is president and John J. Wicker, 
Jr., secretary. 

Acting in behalf of the North Carolina 
Jewelers’ Association, of which he is secre- 
tary, R. C. Bernau, of Greensboro, has 
written to Senators Simmons and Over- 
man and members of the lower house of 
Congress from this State, urging that they 
make every reasonable effort to bring about 
the early repeal of the federal tax on luxu- 
ries and semi-luxuries. Following these 
protests, Mr. Bernau has received encour- 
aging communications from North Carolina 
members of Congress. 

The commission appointed by the State 
of North Carolina to select a design for 
medals to be given soldiers who served in 
the European War has chosen the artistic 
conception of H. Mahler & Sons, of H. 
Mahler’s Sons, Raleigh, N. C. The Rob- 
bins Company, Inc., of New York, will fur- 
nish the medals, but the Raleigh jewelers 
did all the planning. The medals will have 
the great seal of the State, oak leaves 
symbolizing strength, a wreath, an inscrip- 
tion giving name, organization and county 
of the soldier who is thus rewarded. 
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A. G. Pilcher, Glendale, Ariz., recently 
paid a hurried visit to Los Angeles on busi- 
ness. 

Wm. Baird, Yuma, Ariz., expects to 
start soon on an extended automobile trip 
through California, Oregon and Washing- 
ton. He will be accompanied by his wife. 

Word has reached here that Nate Feder, 
formerly in business here, has been doing 
a very successful business in El Paso, Tex., 
and has acquired a whole floor of the Little 
Caples building. 

E. H. Heck, formerly treasurer of the 
Adams & Abel Co., wholesalers, is back in 
Los Angeles after several weeks spent 
in Oklahoma looking after a number of 
large oil properties there. 

F. L. Cooper, of Holmes & Cooper, man- 
ufacturing jewelers, Long Beach, has sold 
his interest in the firm to Mr. Holmes, 
and is starting in business for himself in 
the Brack Shops building on W. 7th St., 
this city. 

The Meyer & Talbott Co., a wholesale 
concern, have secured the services of two 
additional traveling salesmen. The new 
men are Milt Kohner, formerly of Balti- 
more, Md., and C. H. Heider, formerly with 
Weinstock-Lubin & Co., Sacramento. 

Geo. A. Brock, not enjoying the best of 
health and feeling the need of rest after 
the extra work falling upon him in con- 
nection with the recent meeting of the Cali- 
fornia Gold & Silversmiths’ Association, 
has been spending several days at Catalina 
Island. 

L. B. Spielman, of the watch depart- 
ment of S. Nordlinger & Sons, who has 
been in the east for about four weeks, has 
telegraphed for an extension of his leave 
of absence, and will remain two weeks 
longer. He is at his old home at Hagers- 
town, Md. 

Louis G. Sherman, window dresser for 
S. Nordlinger & Sons, who was in a hos- 
pital for several weeks and later at his 
home following an operation on one of his 
knees, is now able to visit the store for 
a short time every morning and attend to 
the dressing of the windows. 

W. B. Marble, representative of the Bug- 
bee & Niles Co., Attleboro, has arrived 
here and expects to spend the Summer on 
this Coast. He will go to the Yosemite, 
and from there into the mountains beyond 
to enjoy his favorite sport fishing in what 
is perhaps one of the best trout regions on 
this side of the Rocky Mountains. 

L. H. Driver, of the Paul D. Walsh Co., 
has returned from an extended business 
trip through Arizona, New Mexico and 
Texas. He found great excitement in 
Texas over the oil development there. 
Many of the jewelers are becominy in- 
terested financially in the movement. Mr. 
Driver found business good everywhere. 

H. Hartman, who has conducted a jewelry 
and watchmaking business in Van Nuys, 
San Fernando Valley, has sold out to Chas. 
E. Miller, a young man recently with O. 
L. Wuerker on Broadway, this city. Mr. 
Hartman has built up a good business, and 
his store has a valuable reputation. Mr. 
Miller is held in high esteem by many 
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friends and acquaintances, and his success 
in his venture is predicted by all. 

Milton P. Kinney, father of Wm. M. 
Kinney, and associated with the latter in 
his store, 615 S. Broadway, took a week- 
end outing May 31 and June 1, and went 
with a friend by automobile up into the 
San Bernardino Mountains over 100 miles 
from Los Angeles, going by way of the 
new City Creek road just opened. Mr. 
Kinney was the first guest to register at 
the hotel in Fredalba, at the end of the 
new road, and he was with the first party 
from Los Angeles to go over the City 
Creek road. He is 73 years old, and is a 
veteran of the Civil War. He stood the 
severe trip without serious fatigue. 


E. W. Reynolds has arrived home from 
his trip east, where he attended the annual 
convention of the National Wholesale 
Jewelers’ Association at Atlantic City. His 
employes and many other friends are grati- 
fied at the action of the association in 
electing him one of its vice-presidents. 
While east, he visited St. Paul, Minneapo- 
lis, Chicago, New York, and other cities. 
He enjoyed the pleasure, he says, of meet- 
ing the man from whom he bought his tools 
when he began to learn the watchmaker’s 
trade 40 years ago, as well as some people 
with whom he has been doing business for 
a long time, but had never met before. 

Armer & Brown, the new material and 
jewelers’ supplies concern, have begun to 
move into their new quarters, Room 503 
Title Guarantee building, and expect to be 
fully opened and ready for business there 
by or before July 1. The new firm, as 
heretofore announced, bought out the ma- 
terial department of the Meyer & Talbott 
Co., Inc., of which Mr. Brown was for- 
merly manager, but new lines of first class 
goods have been added, and the whole 
stock largely increased and improved. Spe- 
cially large lines of clocks and silver-plated 
ware will be carried. It is proposed also to 
carry a full line of boxes. The services 
of R. H. Gilmore, as traveling salesman 
have been secured. Mr. Gilmore is ex- 
perienced in the jewelry material business 
and is well acquainted with the trade of this 
section. 

The Meyer & Talbot Co., a wholesale 
concern, which has occupied the fourth 
floor at 512 S. Broadway for the past 10 
years, have secured new quarters on the 
fifth floor of the Title Guarantee building, 
and expect to be moved and doing business 
there by July 1. As previously noticed, this 
firm recently sold its material department 
to the new firm of Armer & Brown, and 
its rooms will be on the same floor in the 
same building. The Meyer & Talbot Co. 
will have rooms facing on Broadway, and 
Armer & Brown will be near them. Mr. 
Meyer has been in business in Los Angeles 
for 21 years, and Mr. Talbot also for many 
years. They intend to confine their at- 
tention entirely to watches, jewelry and 
diamonds. They have secured a floor 
space 50 by 35 feet, and will be well pre- 
pared to accommodate their growing busi- 
ness. 

A burglar gained entrance to the store 
of Montgomery Bros., Inc., last Saturday 
night or early Sunday morning in.a man- 
ner not yet positively determined. The de- 
tectives believe that access to the store was 
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gained through a transom: window in the 
front, and that the visitor was either a boy 
or a small man, as entrance in this manner 
would have been scarcely possible for a 
full-grown man on account of the small 
size of the window. But whoever it was, 
man or boy, he seems to have been a judge 
of watches, as only those of the best class 
were taken. The total value of the goods 
taken is not yet positively known, as the 
stock has not been fully checked up. So 
far, however, nothing of any considerable 
value except a few watches has been dis- 
covered missing. The doors of several 
show cases were found open and a num- 


_ber of articles of minor value had been 


knocked over, but nothing was found miss- 
ing. No fingerprints or other marks by 
which the robber might be identified have 
been found. The doors had not been tam- 
pered with apparently. 








Pacific Northwest. 





A. A. Symons, Cashmere, Wash., ar- 
rived in Bend, Ore., a few days ago and 
was so favorably impressed with the place 
that he secured a lease upon a residence 
there and has declared his intention of 
moving permanently to Bend, and in all 


probability will engage in the jewelry 
business. 
An interesting collection of antique 


jewelry of Italian design was held at Cor- 
vallis, Ore., not long ago. Miss Edna M. 
Flarida secured the jewelry from James 
Cini & Co., Portland, Ore., for use in lec- 
ture work. Among the collection was an 
ancient Roman ring, a tortoise shell neck- 
lace which was said to have been worn in 
the time of the Caesars, an antique belt pin 
and cameo brooches carved from lava from 
Mt. Vesuvius. 

F, W. Bertram, prominent jeweler of 
Oregon, has sold his store at North Bend 
to James H. Mills, who was associated 
with Mr. Bertram prior,to his enlistment 
in the service. Mr, Mills received his dis- 
charge as first lieutenant in the Coast Ar- 
tillery a short time ago. From now on Mr. 
Bertram will devote his entire attention to 
his store at Marshfield, Ore., and will have 
with him Chester Ensign, who managed 
the North Bend establishment when. Mr. 
Bertram was the owner. Mr, Mills is also 
a graduate optician and will maintain an 
optical department with the business. 








The annual meeting of the Tennessee 
Retail Jewelers’ Association will be held at 
Hotel Gayoso, Memphis, on July 9 and 10. 
Two of the most prominent speakers will 
be H. Victor Wright, Los Angeles, and Col. 
John L. Shepherd, New York. President 
James D. Hope will preside. A large dele- 
gation from Chattanooga, Knoxville and 
Nashville will attend. Julius Goodman, of 
Memphis, who is vice-president of the State 
body and president of the local association, 
suggests that jewelers from small towns 
join one of these delegations and come in 
a body. W. C. Jensen is chairman of the 
Nashville delegation, O. K. LeBron, of the 
Chattanooga delegation, and Charles Mas- 
kall, chairman of the Knoxville delegation. 
It is requested that jewelers communicate 
with the nearest chairman and arrange ta 
attend in a body. 
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FTER the stress, and perplexing prob- a 
lems of the day’s work, the most = pf | 
restful relief in all the world is a | 0 

cool, smooth spin through the evening on rs} 
tires you know will bring you back home 
without mishap. 


The thing that makes an evening ride on 
Silvertown Cord Tires wipe out the troubles 
of the day is yorr complete trust in Silver- 
towns—a trust founded upon your long ex- 
perience. with Silvertown dependability. 





But Silvertown dependability is founded on 
a thing so real, so definite you can put your 
hand on it, and feel it. It is Silvertown cable 
cord, and the special method of wrapping 
it into the Silvertown body. 








Silvertown’s easy riding comfort, unequalled 
in any other tires, is due to the flexibility of 
its rubber saturated cable cord. 





In its specially wrapped body, it takes up 
the jolt and jar of rough roads much as a 
coil spring absorbs a blow. 


Silvertowns —the trim, smart tires you see 
with the Twin Red Diamonds on the side- 
wall— add hours and hours of perfect ease 
f and comfort after the day’s work. And f 
“3 they last, rendering you matchless mileage. Mee 





tae 





ee Buy Goodrich Tires from a Dealer. ae 
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That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with Tue 
JEWELERS’ CircuLaR regarding any advantageous 
device or plan which they are utilizing in con- 





nection with their business. 

















A System of Records That Makes | for 
Better Business and Larger Profits 


Written Expressly for The Jewelers’ Circular by W. Engard 























(Continued from issue of June 4.) 


THE next step in this system is to pro- 

vide a method of recording all sales, 
whether they are cash or charge. One of 
the main causes for failure among retail 
merchants is the loose methods of handling 
cash and accounts. The large city stores 
realize the importance of recording each 
and every transaction, and they require 
their employes to make a record of every 
transaction whether it is for ten cents or 
ten dollars, and if it pays the big city stores 
to take time and trouble to make a record 
of each of its many thousand transactions, 
surely it will be of some benefit to the aver- 
age jeweler who will make perhaps 25 to 50 
sales per day. 

Therefore, the jeweler should first pro- 
vide suitable sales slips upon which his 
clerks can record every sale. This is the 
only safe method, and you must not allow 
the question of the extra time it takes to 
deter you from making out a slip for every 
sale, for the few moments spent on these 
will help you to increase your profits. 

These sales slips come in booklets of 100 
each, 50 sheets for the original copy and 50 
for the carbon copy, providing for the 50 
separate transactions. They are numbered 
consecutively from 1 to 50, having two of 
each number. The company from which 
you purchase your sales slips will gladly 
furnish you with metal covers for them, 
and each clerk should have a cover in which 
to carry ih sales book. After securing the 
sales book covers you should letter them 
as ad yg “_” <—" a tg —* etc. One to 
be given to each clerk and the clerk re- 
ceiving cover lettered “A’ will be clerk “A,” 
and the clerk with sales book “B,” will be 
clerk “B.” When the clerk makes out a 
sales slip he’ should always enter his letter 
and thereby receive credit for the sale. In 
making out the sales slip the clerk will 
enter the date, the article sold, the price 
received, also the cost mark as mentioned 
in the fore part of this article, and then 
in the space provided on the sales slip for 
. that purpose he should enter his letter. If 


the sale was cash, then he will mark the 
slip “Paid,” and if charge, he will enter the 
word “Charge,” always entering the name 
and address of the purchaser, which should 
always be retained by the store for its mail- 
ing list. All sales slips should be deposited 
in the register and gathered up each even- 
ing. At the close of the day the clerks 
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should turn in their sales books to have 
the slips checked against them. For in- 
stance, if clerk “A” hands in his sales slip 
with 14 slips missing, the merchant will 
know immediately that clerk “A” had 14 
sales for the day and he should find 14 
sales slips in the register with the letter 
“A” on them, numbered consecutively from 
1 to 14. The clerk must account for every 
slip in his book, and if for any reason he 
should spoil one, he will mark it “Void” 
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and turn it in to the proprietor or book- 
keeper in the same manner as he does the 
good ones, in order that it can be checked 
against his book. Each transaction should 
be made in duplicate and the carbon copy 


given to the customer and the original re- 


tained for records at the store. 

Now the next step will be to provide a 
suitable register through which all sales 
will be run. I cannot conceive of an up- 


PURCHASE RECO 


to-date jewelry store being without a reg- 
ister. The method of handling the cash 
and charge slips is of little importance, 
whether they are handled through a cashier 
or whether the clerks make their own 
change and do their own registering, just 
so long as the method safeguards the store’s 
cash and removes temptation from the 


Month. of 19 
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clerks. If the cashier system is used, then 
I would recommend a multiple drawer reg- 
ister with a separate drawer for each de- 
partment. With the use of such a system 
the clerk will make a separate sales slip 
for articles sold in the various depart- 
ments, as for instance, a clerk sells a cer- 
tain customer a cut glass dish from the 
cut glass department, a set of silver spoons 
from the silverware department, and a ring 
from the jewelry department, he will make 







4 


out three separate sales slips, one sales 
slip for each separate department, entering 
the letter of the department on the sales 
slip, and then when these slips are handed 
to the cashier she will register them in their 
correct departments. 

If each clerk handles his own cash, then 
I would recommend a multiple drawer reg- 
ister, providing each clerk with a separate 
drawer, and hold each clerk responsible for 
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Stores using a complete N. C. R. System 
can give the public good service 








HEN a customer goes into a store and 

sees an up-to-date National Cash Reg- 
ister on the counter, he knows at once that 
he is going to get quick, accurate service. 


If the proprietor of that store is asked why he 
uses a National Cash Register he will reply 
that it is a labor-saving device that helps him 
just the same as labor-saving machinery helps 
the manufacturer, railroad man, farmer, and 
mechanic. 


When a customer makes a purchase in a store 
using an up-to-date National, he can not help 
but notice how quickly the clerks hand out 
parcel and change. He notices how careful 
they are—the smart, modern appearance of 
the store—the good service and prompt atten- 
tion that he gets. 


Customers are also quick to notice the good 
values that such stores are able to offer; the 
accurate printed cash register figures; the 
freedom from disputes; the absence of errors. 








Without a cash register 


Keeping store rec- 
ords by hand is as 
out of date as trav- 
eling by stage or 
fighting with bows 
and arrows. 








aN. 
INE 


The most progres- 
sive stores all over 
the world are using 
and endorsing 
National Cash 
Registers. 


Machine-made records 


National Cash Reg- 
ister records are 
printed and accu- 
rate. They protect 
merchant, clerk, and 
customer. 





Cash Register serv- 
ice is the fastest in 
the world. It makes 
shopping quick, 
pleasant, and con- 
venient. 








WE THANK YOU FOR YOUR PATRONAGE 
PLEASE CALL AGAIN 


Dx-1.00 -0001 sanis-19 
tJ Amount = Oate 


Harley & McMahon 
General Merchandise 








An up-to-date 
N. C. R. System is 
a powerful force in 
training clerks to 
be careful, accurate, 
and quick. 








A modern N. C. R. System is a business necessity because it 
does so much to increase business and reduce expenses 


The National Cash Register Company, Dayton, Ohio 


Offices in all the principal cities of the world 
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the cash in his own drawer. Each drawer 
on the register will be lettered the same as 
the sales book covers, and the clerk “A” 
will use drawer “A” on the register, and 
clerk “B” will use drawer “B,” etc. 

Every transaction should be run through 
the register, whether it be a cash or charge 
sale or a C.O. D. The merchant should re- 
quire that the clerks give the customer the 
printed receipt which the register prints, 
showing the amount of the sale and the 
kind; that is, whether cash, charge, or 
c. O. D. This absolutely removes all 
temptations from the clerk because the 
printed receipt which is handed the cus- 
tomer must correspond with the amount 
of the sale, and in order for it to correspond 
the clerk must register the correct amount, 
and as he is held responsible for the cash 
that is or should be in his drawer, he must 
deposit the correct amount. 


No “Paid-Outs” nor “Received on Ac- 
counts” should be handled by the clerks. 
All received on accounts should be handled 
by the bookkeeper or the proprietor. All 
paid-outs should be handled in the same 
manner. Each day the bookkeeper should 
have a box of change for the purpose of 
making petit paid-outs. All large paid-outs 
should be made by check. 

The register accurately records all trans- 
actions between the clerk and the cus- 
tomer. It also saves time in totaling fig- 
ures, as the register shows the total amount 
of all sales, etc. 


To operate the register the clerk will use 
the various keys on the register to properly 
register the sale, showing the clerk making 
the sale, the amount of the sale, and the 
kind of sale. If clerk “A” makes a cash 
sale of $12.35, he will first make out a sales 
slip for the, sale, entering the article, the 
cost mark and the price received, also his 
letter. He will then go to the register and 
press the keys totaling $12.35, which will 
register the amount of the sale, then he 
will press the key bearing his letter, which 
will throw open the drawer bearing that 
letter when the register is operated, and 
then he will press the “Cash” key, which 
will register a cash sale, and then placing 
‘his sales slip under the printing space he 
will operate the register, and this will reg- 
ister a cash sale of $12.35 against drawer 
“A” and at the same time print on the sales 
slip the amount of the sale and the letter 
of the clerk making the sale and the kind 
of sale. He will then deposit the $12.35, 
also the original sales slip in the register. 

If the sale was a charge sale, he would 
go through the same operation, only instead 
of pressing the “Cash” key he would press 
the “Charge” key, which would register a 
charge sale instead of a cash sale against 
his drawer, and in this case he would only 
deposit the sales slip. If a C. O. D. sale, 
he would press the C. O. D. key. 

Now at the close of the day the mer- 
chant would go to the register and, open- 
ing the front of the register, he would 
find there a row of counter adders show- 
ing the amount of cash sales, amount of 
charge sales and C. O. D. sales in each 
drawer, as well as the number of each. 
These figures he would record in a book 
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which is furnished him by the company 
from which he buys his register. Then he 
would count the money in each drawer 
and subtracting the amount of change 
which he had put in each he would have 
the amount which is shown by the register 
should be there. Let me state here that 
all money returned to the store for C. O. D. 
sales should be turned in to the book- 
keeper and she will make a record of them, 
and when the sales slip bearing this record 
comes to her from the register she will 
mark paid. 

The merchant should find in each 
drawer the same number of paid sales 
slips as is indicated by the register where 
it states the number of cash sales. He 
should also find the same number of charge 
slips as is indicated by the register, also 
of C. O. D. slips. These various slips 
when totaled should equal the amounts as 
shown by the register. 

From the sales slips the bookkeeper will 
distribute the sales to the various depart- 
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partment will be taken at the close of 
each day and the bookkeeper should draw 
a line under the figures showing that they 
have been counted. Now turning back 
to the “Perpetual Stock Record,” sheet 
No. 2, you will enter the amount of pur- 
chases for the day for each department 
under the department headings in the col- 
umns headed “Purchases,” and the cost 
of goods sold that day in the columns 
headed “Cost of Sales.” Adding the 
amount of purchases to the balance stock 
on hand for the preceding day, and sub- 
tracting the cost of the sales you have the 
balance stock on hand in each department. 

With this record the merchant can gauge 
his rate of turnover in each department. 
The best method of speeding turnover is 
to set the rate of turnover you wish to 
secure in each department at the beginning 
of the year, and then dividing this rate 
into the volume of sales minus the per- 
centage of mark-on, you get the average 
amount of stock you should have on hand, 


Month of zg 


Office 
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ments from which they were made, also 
taking off the cost of each article sold and 
totaling these amounts she will enter them 
upon the “Daily Summary of Sales” sheet, 
which is form No. 3, under their correct 
heading; that is, all sales from department 
“A” will be entered under the heading 
department “A,” in the column headed 
“Sales,” and in the column headed “Cost” 
she will enter the cost of those sales. The 
last two columns on this form provides 
for entering the total sales and cost for the 
entire store. This sheet keeps these rec- 
ords for one month, and each month a 
new sheet must be used. 

The next form of this system of records 
is known as the “Purchase Record” and is 
used to keep an account of all purchases 
and provides for the distribution of all 
purchases to the various departments. 
This form is sheet No. 4. When an in- 
voice is received for goods purchased, but 
not yet received, the invoice will be held 
until the goods arrive, and then it should 
be checked and O. K’ed, and then entered 
upon this record, entering the date and 
number of the invoice, the name of the 
firm from whom purchased, the terms and 
the amount of the entire invoice. The to- 
tal amount should then be distributed to 
the vario.s departments, charging each de- 
partment with its share of the goods billed. 
To the extreme right hand side of this 
form are provided three columns for en- 
tering the discount date, the date upon 
whith the invoice must be paid to take 
advantage of the cash discount, the amount 
of the discount and the date upon which 
the invoice is paid. 

This gives you a complete record of all 
purchases, when due, and terms, etc. Each 
day the bookkeeper can run over this sheet 
and note what invoices should be paid 
that day in order to take the discount. 

A total of the purchases for each de- 


rather than the amount you should not 
allow your stock to exceed, unless sales are 
larger than before. For instance, let us 
say that your sales in the silverware de- 
partment last year was $21,000, and you 
had an average mark-on of 33% per cent., 
therefore the cost of those sales was $21,- 
000 minus 33% pre cent., which would be 
$14,000. Now if you wanted to turnover 
of six times, you would divide $14,000 by 
six and you get $2,333.33, and this figure 
represents the average amount that you 
should not let your stock exceed at any 
time during the year if you wish to main- 
tain your turnover of six times a year in 
the silverware department. Now with this 
record you can see each day what your 
stock in each department is running, and 
by keeping close watch you can speed 
your turnover, which means more profit. 

The progressive merchant appreciates the 
importance of turnover. He realizes that 
profits lie in rapid turnovers, and he is 
constantly trying to speed his turnover. 
He knows that rapid turnover lessens the 
amount of capital tied up in the business, 
leaving extra capital with which he can 
add new lines and thereby increase the 
stores sales as well as profits. It also 
places him in a position to discount all his 
bills, which means added profits to the 
store. 

Form No. 5 of this system is known as 
the “Daily Expense Summary” sheet and 
provides for keeping an itemized account 
of all expenses. The failure on the part 
of the retailer to keep an accurate record 
of all expenses has been the direct cause 
of a large number of failures. No mer- 
chant can intelligently mark his goods un- 
less he knows to a penny just what his 
costs of doing business are; it is there- 
fore, necessary to know your costs if you 
are to figure your mark-on correctly. You 
may have all the other fundamentals of 
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HAW KES 


Hawkes Crystal Mayonnaise Ladle 


How Many Can YOU Sell? 


Don’t estimate the quantity too low. —_ 
This pretty, sparkling bit of crystal is surprisingly practical—it does not tarnish when Engraved Glass 
used with mayonnaise or the relishes that discolor silver. Just about every woman who Rock Crystal 
sees it in your window at the low price of $1.00 will want one. (And $1.00 leaves Glass 

you a very pleasant profit. ) _——, — 


E ac : Decorated Gold 
ngrave rystal 

Mayonnaise Ladle ial Glass 

5% inches long. - Decorated 


Only 80 cents net. : : Enameled Glass 
“SS Auto Vases 
Desk Sets 


Cigarette Boxes 
Monograms 

Just send in your order without Engraved and 

preliminaries. We can ship any Gold Decorated 


quantity at once. The complete 
catalog of Hawkes Crystal (every Colored Glass 


piece a sales producer) will follow Old English and 
on the next mail. Ixtch Glass 


T. G. Hawkes & Company | Qhgticd Glass 


Corning, N. Y. Inventors and Paten- 

Pacific Coast Office tees of Hawkes Fa- 
140 Geary St., San Francisco, Cal. mous French Dressing 
Mixing Bottle. 
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TELLS TIME IN THE DARK 


When You Need— |x| £ SK A 


—a perfect 5 Carat stone; LUMINOUS DIAL 


—a paper of perfect melee; 


—diamond and _ platinum 
jewelry ; 
—up-to-the minute novelties ; 


‘ . Hends and num- 
—better jewelry service; erails treated with 


or any thing in stock orders. gg : ~ > @ radio-lumineus 
“Ii — material. Stands 


Just “Leave It to The jj “/ WN six inches high. 
° t/ yA ckel case. 
Kiger Boys” | tf a, bell in the wall 


loud and clear. 
and be assured of absolute 


satisfaction. ; | in Fully Guaranteed 


€.A.KigerCo. || ||| Wey %22° 


Republic Bldg., Kansas City, Mo. 





ESKA MFC. CO., BALTIMORE, MD. 


For the convenience of dealers In Greater New York, we 
maintain an office at 9 Malden Lane. 
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success—good location, good service, qual- 
ity merchandise, courteous employes, etc., 
but unless you know your costs and how 
to figure mark-on, your chances for mak- 
ing money are slim. . 

Before the merchant can intelligently set 
his mark-on percentage he must first know 
what it is costing him to do business, and 
in order to know he must keep an accurate 
record of all items of expense. This form 
is for that purpose and accommodates the 
recording of all expenses incurred in the 
operating of the average business. This 
record provides for one month’s records. 
At the close of the month you will total 
the various expenses and by dividing the 
totals by the total volume of sales for the 
month you find the percentage ratio they 
bear to the sales. It is well for the mer- 
chant to make out a chart showing the 
percentage he would like to hold his vari- 
ous expenses to in their relation to his 








sales. For instance: 
Sols ie iad sl ssiuied vera eoummee ete we Ges 
TRIE oon oop aoa Ga ase Sia esei wie etna ere 5. % 
Breight and eExpress.......cccecsccsscccces 4% 
Baie a5. 5 siclein ee sine s avsiaii vais 51s e101 5 .25% 
ESSA eer not Moo coer oer 5 % 
Telephone and telegraph...........s..e00 2% 
RT SIREN 5556.4. 630157056 4.6 'A0sie ea) 6's si@ase 6 1.5 % 
BE, ug b960060604 5 00000008 Senseereecees 4. % 
AGVETHGING 0.00. cccccvsscecsvesevesccce 3. & 
Heat and light....... eieiete GisjeNOs: ale/eieisiavsie'ets 5 % 
Insurance, taxes and interest............. 3 % 
MNINEEONS ois 6:4 014 aia is ies: .0i0i¥e,4j0l0.6,0\0:0-41 1 % 
ME 5. 52 15 otig Via ab iN Od waves eiclae eee 1.5 % 
PO One ee 28.35% 


(Figures used are for illustration only and 
should not be used as representative costs which 
can be applied to your business.) 

By having a chart showing what the va- 
rious expenses should run, the merchant 
is in better shape to control his expenses. 
When he sees that salaries are exceeding 
the percentage set by him, he knows he 
must do something to correct it, either by 
reducing the number of clerks or speeding 
sales. 

Taking the total of all expenses and di- 
viding it by the total sales, you get your 
percentage of costs. This percentage will 
only be as accurate as the figures which 
produce it. That is, if you have failed to 
charge in all expenses it cannot be ac- 
curate, because the figures used to produce 
are not accurate. All expenses will come 
out of the gross profits of the business, 
whether they have all been charged into the 
expenses or not. What your expense ac- 
counts does not show, your bank balance 
will. As just stated, your cost of doing 
business will be just the same whether 
you have charged in all items or not. That 
is, by leaving out some item which totals 
$500 during the year from your expense 
account will not lower your costs, because 
it was left out. If all items have not been 
charged in, however, may lead the mer- 
chant to believe he can set a lower price 
than he can afford. He does not realize 
that his margin of profit will be imme- 
diately absorbed by the extra expense 
which he failed to charge into his cost. 
This extra may not show on his expense 
account, but, nevertheless, it is there and 
will come out of his profits. For example, 
let us suppose a merchant doing a busi- 
ness of $50,000 has figured his cost of do- 


(Continued on page 125.) 
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Window Cards 

WY HETHER the jeweler should always 

display the price on all goods in the 
show window is still a question upon which 
jewelers differ. Some hold that the average 
person is unable to distinguish values and if 
one jeweler displays a ring upon which he 
has a price of $12.50, a competing jeweler 
down the street may display a similar ring 
priced at $8.50 and the average person will 
not be able to distinguish the difference. 
Hence he will gain the impression that the 
first jeweler is high-priced. Yet all jewel- 
ers realize that the price of the article is 
very pertinent to a real sales-winning dis- 
play, but they hesitate to display the price 
for the reason just given. A very promi- 
nent northern Ohio jeweler, instead of put- 
ting the price tickets on the goods dis- 
played in his windows, makes out a type- 
written price list of the goods displayed 
and along with the price dwells to some 
length upon the quality of the article. This 
list is pasted upon a large cardboard and 
hung just inside of the door. In the win- 
dow he uses a large window card reading 
something like this :— 


The Price 


YW ELL, you will be surprised at the re- 

markably low price we are selling 
these articles—considering the high quality. 
We guarantee both the price and the qual- 
ity of each article. 


Prices on Card Just Inside of Door 
Seeing Is Believing. 











Another idea used by this jeweler to get 
people to examine his price list is to have 
a card reading :— 





Confidential Prices on All Articles 
in This Window 





From this card he has a ribbon running 
to the price list, which is pasted to the 
back of the window on the inside of the 
store. Everybody has some degree of curi- 
osity and this card excites the lookers’ curi- 
and they will come in and read over the 
price list. 

This jeweler claims the results are far 
better than if prices were displayed with 
the goods and claims further that the 
number of actual sales resulting from the 
window displays are far greater than any 
method he has yet used. 


Promoting the Sale of Birth Stones 
yw enterprising Ohio jeweler has stimu- 
lated sales of birth stones by having a 
special “Birth Stone” window trim each 
month. Each month this jeweler displays 
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the birth stone for that particular month, 
set in rings, stick pins, etc. Each display 
is accompanied with window cards calling 
attention to the display. These cards are 
changed for each display. Here are a few 
samples :— 





IS JUNE YOUR BIRTH MONTH? 
Here Is Your Birth Stone. 
Wear One for Good Luck. 


DON’T FORGET YOUR WIFE’S 
BIRTHDAY 
Why Not Give Her a Ring or One of 
These Beautiful Necklaces 
Set With Her Birth-Stone? 


YOUR DAUGHTER WILL 
APPRECIATE 
One of These Beautiful Birth-Stones 
on Her Birthday. 


HERE’S A SUGGESTION FOR 
GRADUATION GIFTS. 
Why Not a Birth-Stone? 
We Have One for Every Month. 











The local newspapers have commented 
upon this idea in their columns and this 
jeweler reports splendid sales are resulting 
from these displays. 


Collecting Conversation 

“Bits of street conversation,” admitted 

; the proprietor of a growing jewelry 
Store in a small-cized city, “are easy to col- 
lect and yet ofttimes can be applied to sales 
with good effect. I don’t mean witticisms 
or just small talk, but good points that one 
just naturally overhears in cars and other 
places. 

“Let me quote you a little example. Two 
men were going home in a car, after shop- 
ping. One man expressed the opinion that 
the gift he had purchased would probably 
please his wife, but he was quite afraid it 
would displease others. His companion 
averred that if the gift fully satisfied the 
man’s wife his concern should end, for all 
people would not agree on its séléction. In 
fact he went on to say that it was impos- 
sible to do one thing that met with every- 
one’s approval. Snails, he said, were still 
being debated by scientists as to their use- 
fulness as food, while the wisdom of the 
trip of President Wilson to France is still 
disputed by many. As a matter of fact the 
one and only thing all people would agree 
on entirely, he claimed, was the reality that 
each of us should be getting more money! 

“A few days after I tried to solve the 
selection of some pieces of white ivory for 
a customer, but neither could agree on the 
design desired. Then I used bits of this 
collected conversation and the sale was 
closed. Much to my surprise, I learned 
that the purchaser, a lady, used the same 
argument in convincing her husband of 
the wisdom of the selection!” 

This jeweler carries a special note-book 
in which he jots down bits of stray talk 
which in his mind will fit his selling plans 
later on. In fact he also builds advertise- 
ments about them. Enterprising jewelry 
salesmen could practice this plan with suc- 
cess. It’s so simple. 
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Y it is important for any jeweler to know the latest and . 
most satisfactory way of keeping track of his stock and High Grade 
its turnover. 

The method of stock registry herein described is simple, 
practical, thorough, and is in successful use in scores of 
retail jewelry stores throughout the country from the 
smallest to the largest. 


COFFIN Jewelry Record 


Keeps Accurate Tab on Your Stock 


Benjamin F. Coffin, for many years a practical sys- 


Write for pamphlet 
showing consistory and 








other emblem ring designs. 
tematizer for retail jewelers, has installed in many repre- 
sentative stores, big and little, this efficient method of 











registering and departmentizing the jeweler’s stock. . His 


stock registry, which is in loose-leaf form, shows you in- NOR -TARNISHABLE FLANNEL 


stantly what stock you have on hand; what it cost you; 








what profit sold articles brought; shows the fast sellers For Silverware, Watch Cases, Cutlery, Bags and Rolls 
and the stickers; enables you to quickly reckon your WHITE AND ALL COLORS 
turnover. It yields at a moment’s notice information ee ; " 

that is vitally necessary for the successful conduct of Deliveries: Stock Shades—lmmediate; Special Shades—3 to 4 Weeks. 
— It is not costly to install nor to keep up- Myron B. Levy Co., Inc., 112- 114 Bleecker 8 Street 











It costs you nothing—puts you under no obligation— 








* at find out about the operation of this jeweler’s stock 


pr sd Teng The Protection Ring Guard 
B. F. Coffin Jewelry System Co. mayan bravo 


EASY TO PUT ON 















(Not Inc.) ® ~—" In Yellow Gold 14K $4.50 Dozen 
725-733 South La Salle Street, Chicago, Illinois White Gold 14K $5.90 Dozen 
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Mr. Cofi th author of the Keystone series, “Foundation of Intelli 
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advisor to leading jewelers. Pat. Pending Nassau St., N. Y. Pat, Pending 





























ANNOUNCEMENT 


We are now located at our New Premises 
47-49 MAIDEN LANE, NEW YORK 


J. GOTTLIEB 


Importer of Watches 
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Turning the Vacation Into Money 





Written Expressly for The Jewelers’ Circular. 

















NLESS the circumstances are very 
exceptional, every man ought to 
plan to take a suitable vacation in the 
Summer-time. Just how long this should 
be depends on governing conditions, such 
as the location of the business, the cli- 
entele to whom the store appeals, and 
the sort of help the proprietor is able to 
leave behind. 

In some localities so many of the pa- 
trons go away themselves, or are un- 
usually busy with their own affairs, that 
warm weather is a slack time; in other 
places the business reaches its maximum 
in the Summer and must be attended to; 
in still others, it just drifts along in a 
leisurely way, sales keeping up fairly well 
if a reasonable amount of advertising is 
done. 

Some proprietors find it expedient to 
take a full month, making careful ar- 
rangements to leave affairs in competent 
hands during their absence; others pre- 
fer to divide the period, taking a week 
now and again as it may be convenient 
to go away. Whatever is best for you, 
Mr. Business Man, pla nto do that thing, 
but some way or other, have a vacation 
during the out-of-door months of the 
year, and leave business behind. 

Taking Business Along 

It really does not do a man very much 
good if he determines to take a vacation 
and carries his business along with him, 
—that is to say, if he worries every min- 
ute of the time for fear this, that, or the 
other will go wrong, and never gets away 
from the weight of the care. Vacation 
times are the best sort of training periods 
for under-studies. They are a good time 
to try people out and to train them, and 
it is astonishing how well many will do 
when they feel that the responsibility is 
actually upon their shoulders. 

Some de not feel that they can make it 
possible to take a month, or even a week 
at a time, and yet manage to get a great 
deal of out-of-door recreation while the 
grass is green and the trees in full leaf. 
They usually plan to do this by shorten- 
ing their regular business hours, or tak- 
ing a day off now and again to make 
some motoring trip, or to do some piece 
of work about the home property which 
they feel they would enjoy personally 
supervising. 

The shorter vacation periods have a 
value, of course, but there is nothing 
like getting away from one’s familiar en- 
vironment, to be really benefited. Many 
a man has broken down physically, has 
grown humdrum and out-of-date in a 
business way, simply because he never 
wandered from the same streets or lo- 
cality. In fact, he ceased to know how 
other men conducted their affairs who 
were especially successful. 

It is strange, but true, that men in a 
certain town are very likely to do busi- 





ness along the same lines. The power 
of imitation is strong, and each man 
keeps his eye on his neighbor’s advertis- 
ing, his methods of delivery, his prices, 
the kind of window displays he puts in, 
and the sort of goods he carries. Some, 
of course, will be more systematic and 
will prove better financiers than others. 
Nevertheless, a few of the best business 
men in every territory practically set 
the pace. That’s why it is a good scheme 
to wander over into another territory 
frequently, to discover what others in 
the same line and in other lines are doing. 
Many times a single good idea put to 
work, will produce remarkable results, 
and it helps us all to see different places 
and scenes, and to become mentally and 
physically refreshed. 
Gaining in Health 

We may not realize the advantage of 
a leisurely vacation,—period to rest, to 
travel, to read, to think, or to meet people. 
Just the same, if we go on year after year, 
or even a couple of years, without such 
breathing spells, we soon begin to feel 
heavy and depressed, and our nerves to 
grow jumpy and irritable. A vacation 
taken in such a manner as one can afford, 
is a business investment and not an ex- 


pense. 
Sometimes it is possible to pay the ex- 
penses of somewhat pretentious  out- 


ing in unexpected ways. One man whom 
I knew was singularly enthusiastic over 
a type of roofing for which he was an 
agent, and in going back to a locality of 
friends and relatives, sold enough of this 
roofing without the least effort, to pay 
the expenses of several vacations. 

Another man who was engaged in the 
drug business, called in the course of 
his travels upon several of his friends 
who were in the same line. In every 
place, the conversation sooner or later 
came back to drugs, and our vacation 
friend picked up formulas, methods, and 
market tips enough to double his profits 
‘in a single year. 

A retail stationer and bookseller really 
supposed that he was a close buyer and 
a good advertiser, but a Summer trip 
opened his eyes to the fact that he was 
neither. He learned enough in a three 
weeks’ trip to make him open his eyes 
very wide. He was no longer contént to 
put his order in to a single jobber with 
out investigating comparative prices. Be- 
sides that, he learned to appreciate the 
advertising value of a timely and at- 
tractive window display. 

It is true that a pair of shoes or a 
horse will last much longer in proportion 
if allowed to rest periodically, and hu- 
man beings are no exception to the rule. 
That is why an all-wise Creator made 
provision for one day’s rest in seven, and 
anyone who violates this law, pays the 
penalty sooner or later. We are only 
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going through the world once, and we 
owe it to ourselves and those dependent 
upon us, to mix business and pleasure in 
the right proportions. All pleasure 
makes us selfish, thoughtless, and inclined 
to be impractical and trifling, All work 
makes us over-serious and narrow. Be- 
fore we know it, we get into a rut, and 
ruts are fatal. But blend work and play 
and we are better busines men, because 
of enlarged vision; we are stronger, be- 
cause of contact with the great out-of- 
doors and the vital affairs of Nature; 
we are richer in resourcefulness, in 
earnestness and enthusiasm, and in ac- 
tual cash for a well-spent vacation made 
to pay us something on account. 

This is the day when much is said 
about thrift, and rightly too. It is wise to 
save needless expense and time and money, 
but with all our saving, let us not 
forget that we cannot afford. to be 
wasteful and extravagant of ourselves. 
If we would improve the business with 
which we are connected, we must im- 
prove the man behind the business,—that 
is, make him more alert, better informed, 
and more highly efficient. Going with- 
out a vacation will not do this, but plan- 
ning for a pleasant holiday is a long 
step in the right direction. 





The Jewelry Display 





GOOD display of jewelry should have 
these three objects: 

(1) To attract possible customers. 

(2) To impress them. 

(3) To help them decide to buy. 

The following are some of the best ways 
of attaining the three objects: 

(1) To attract by the beauty and har- 
mony of arrangement and surroundings. 

(2) By the beauty and apparent worth 
of goods. 

(3) By attractive sales people. 

(4) Good placards. 

To impress: 

(1) By uncomplicated, uncrowded ar- 
rangement. 

(2) *By having only a few pieces to- 
gether. 

(3) By good lights. 

(4) Efficient sales people. 

The beauty of the arrangement will stop 
people and the uncrowded order will let 
them really see the goods and make it easy 
to decide to buy. 





A System of Records That Makes for 


Better Business 





(Continued from page 123.) 
ing business at 25 per cent., as based on 
the figures given by his expense account, 
but he has failed to charge $1,000 of mis- 
cellaneous expenses into his expense ac- 
count, and he used a mark-on percentage of 
30 per cent., and when the year rolls 
around he finds his net profit to be only 
$1,500 instead of $2,500 as he had figured, 
because the extra expense of $1,000 which 
he failed to charge into his costs had to 
come out of his net profits, and instead of 
a net profit of five per cent. he has a net 
profit of only three per cent. 

(To be continued.) 
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or MAN wrote us the other day: 


“T was thoroughly satisfied with 
my old ‘turnip’ until I saw your 
beautiful Bascine Case in the Satur- 
day Evening Post the other day. 
Now I’m ashamed to look at the 
time on my clumsy, old-fashioned 
watch. I must certainly get a new 
one and be in style.” 











This is but one instance of the 
way Wadsworth’s national advertis- 
ing is creating a new watch market 
for every jeweler in the country. 


THE WapswortH WATCH CASE Co. 
DAYTON, Ky. 








New Yorxk OFFICE Curcaco OFFICE 
17 MamweEN LANE 31 N. State St. 
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“Loaners” 















Written Expressly for The Jewelers’ Circular by N. H. O. 














MAN comes in to have his watch re- 

paired. He’s “lost” without it. He 
wants to know if you can loan him a watch 
to carry. ; 

Ths is a form of service that imposes 
on the jeweler’s good nature and like many 
privileges, is abused. 

Let’s compare the loaning of a watch 
with similar conditions in other lines of 
trade. Would you think of asking your 
tailor or cleaner to loan you a suit to wear 
while yours is being cleaned and pressed? 
You're really much worse off without the 
suit than you are without the watch, for a 
man can appear in public without a watch. 
He can get the time from public clocks, 
but few of us would have the courage to 
appear in public without a suit. Most of 
us have an extra suit for such emergencies. 

If you own a car, you feel lost without 
it, yet there are few garage men who are 
liberal minded enough to loan their patrons 
cars to drive while theirs are being over- 
hauled. 

Many opticians have greatly increased 
their sales, and consequently their profits, 
by suggesting to a person that he buy two 
pairs of glasses instead of one. One pair 
may be expensive. These are the steady 
wear glasses. Then they suggest another 
pair, less expensive, for emergencies. In 
case the regular pair is broken, he has the 


others to put on and wear until the good 


ones are fixed. 

The jeweler should be salesman enough 
to sell his watch repair customer a low 
priced watch, not only for emergencies, but 
for rough usage, to wear while doing out- 
door work, to wear on camping trips or 
vacations, or any place where the good 
watch is apt to be damaged. 

If a jeweler carries a line of second 
hand watches for loaning purposes, those 
watches represent some investment. They 
may be watches that he has taken in on 
trade. In that case he made some allow- 
ance on them. He may have bought them 
outright. Under any circumstances, they 
represent some money cost to him. 

As long as he lends them without return, 
they’re earning him no interest, and every 
investment should pay some profit, either 
directly or indirectly. 


One very nice way out of the loaning 
problem would be to charge rent on a 
“loaner.” Then show the watch repair 
customer that it would be cheaper for him 
to pay a few dollars and own an emer- 
gency watch, than to pay rent for a week 
or so, which would practically amount to 
the same thing. 

Privileges are often abused, and the 
loaner privilege is abused by many men. 
Some men will leave their watch for repair, 
borrow one to carry, and then carry the 
loaner until it’s out of order, call for their 
own watch, and object to paying repairs 
on the loaner which they have damaged. 


This means that the watchmaker must 
put in his time repairing the loaner, thus 
spending time which otherwise could be 
profitably used. 


Loaning watches places too much re- 
sponsibility on the jeweler. As long as 
the customer’s watch is in the hands of the 
jeweler, the jeweler is responsible for it. 
If the watch should be lost or damaged, 
through fire or burglary, it would be prac- 
tically impossible for the jeweler to come 
to a satisfactory understanding with the 
owner. 


When the customer has one of your 
watches in his pocket that is giving satis- 
faction, he’s likely to leave his watch a 
good deal longer than he would otherwise. 
That lengthens the time of your respon- 
sibility for his watch. 

You pay your watchmaker every week. 
The chief item of expense in repair work 
is labor, which to you is a cash item. The 
sooner you collect the repair charge, the 
better for you. Loaners increase the 
length of time you must wait for your 
profit. : 

Loaning watches is a trade custom which 
is not necessary. Other lines of trade do 
not follow the same plan, and their cus- 
tomers think no less of them. 

It’s merely a question of your deciding 
that you cannot afford to lose money by 
lending watches when you might as well 
make money by selling another watch, by 
collecting your profits sooner, by saving 
your watchmaker’s time, and by stopping a 
losing game. 


of A. Litch, Picher, Okla., was broken and 
a loss of $75 was sustained. 


The Watchmakers’ Page 


“Both Sides Partly Wrong”’ 


Greenville, Tex., June 4, 1919. 
Editor of THE JEWELERS’ CIRCULAR: 
After having read the St. Louis jewel- 
ers’ article regarding his experience with 
watchmakers and also the articles in last 
week’s CIRCULAR by two watchmakers—] 
I am from experience, satisfied that they’ 
are partly wrong and partly right. I 
too am an American—have been at bench 
32 years. In 1892 I left my home in 
Kentucky to work for a jeweler at 
Kokomo, Ind., at $15 a week. After) 
having been there about six months, a 
drummer talked me into taking a job) 
at Washington, Ind., at $18 a week.) 
Even in those days of ten cents a dozen! 
eggs, three dollars a week more pay 
was essential to a young man with a) 
family. Well, I went to Washington 
and struck, no doubt, what would be 
called a hard nut. After having been) 
there three weeks, the jeweler told m 
one Thursday that he would not need) 
me after Saturday. Think of that notice} 
to a man with a family! ; 
A young single man who worked for a} 
competitor of the “hard nut” in Wash- 
ington offered to work for less and 
board with the jeweler, and I was let 
go. 
Now as to the St. Louis man prob 
ably he has been so unfortunate as to} 
get a three months’ school graduate on! 
his hands. If so, he has just grounds) 
for complaint. 
As to the watchmakers organizing, IJ 
think it a good plan. However, the 
watch bunglers might be excluded. It} 
seems that most anyone can buy a saw) 
and hatchet, get a card and demand) 
$6.80 a day as a carpenter. Naturall 
anyone objects to paying a price fo 
first-class work when he gets a wood: 
butcher on a job. On the other hand, 
if a tinner can get $48 a week, a watch-) 
maker should be paid better than in the! 
past. Most assuredly the route of the 
watchmaker has been a rocky one, and) 
I hope to see some arrangement where 
by he can fare better. . 





































































T. P. FLAIG. | 
P. S—Too many jewelers expect a) 
man to work at the bench 10 or 12 hours) 
and then growl because the day is not 
longer. 








A short time ago a window of the store! 
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_ Arrived! 


Victory brings to the U. S. A. 


W. B. & CIE 


WATCH GLASSES 


IN PRE-WAR INSTALMENTS 
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MADE IN LORRAINE, FRANCE, SINCE 1721, THIS BRAND 
HAS SURVIVED MANY WARS AND EMERGES EVERY TIME 
THE WATCH CLASS PAR EXCELLENCE. 


THE PRESENT LARGE STOCK WITH IMPORTATIONS 
COMING REGULARLY WILL BE A SOURCE OF DELIGHT 
TO ALL WHO VALUE A GOOD WATCH GLASS. 


CARRIED BY ALL LEADING JOBBERS 





ALBERT BERGER & CO. 


MANUFACTURERS AND IMPORTERS 
NEW YORK 
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Boston Jeweler’s Suggestions for Reg- 
ulating the Watchmaker’s Wage 





T a banquet of the New England 
A Watchmakers Club, held recently in 
Boston, Mass., C. Ellis Gifford, Fall 
River, gave an interesting address on 
“Commercializing of Watch Repairing.” 
He spoke as follows: 

“One of the first principles of modern 
successful factory management is the divi- 
sion of an operation into its component 
parts and assigning each part to a workman 
who can do that part best. In a watch re- 
pair bench most stores do not even separ- 
ate the manufacturing from the selling, and 
pookkeeping ends. 

“In taking up the operations of quoting 
a price it is first absolutely necessary to 
take the watch all down and examine it 
thoroughly. With a practical man taking in 
the work there is always the tendency to 
take it down and give a hurried judgment 
which is almost sure to err in favor of the 
customer and a loss by the store. By re- 
quiring that a watch be sent to the work- 
shop for careful examination this haste and 
loss is largely avoided. I believe that a 
price should be agreed on beforehand for 
every job, getting the customer’s signed ac- 
ceptance, if possible. 

“With an inexperienced man or girl tak- 
ing in the work a customer will not ask 
embarrassing questions about what is neces- 
sary to do to the watch. It is almost im- 
possible for a workman to describe the 
work that is to be done or has been done 
on a watch in such a manner but that it 
is apt to seem small and insignificant. It 
is difficult to make a repair job seem 
worth the price when a workman tries to 
explain it. Another feature to be avoided 
to some extent are the free jobs done as 
favors to customers. A workman cannot 
well ask a price for a simple job done right 
before customers’ eyes. The customer al- 
ways has the feeling that he could do it 
himself if he only had the tools. Seeing 
it done shows how simple it is. When 
the work has to be sent to the invisible 
workman free work is avoided; you get 
rid of a competitive price because you put 
work on a basis of putting the watch in 
order; you give dignity to the job so that 
you can command a more just price; you 
secure an added value to the work be- 
cause it is impersonal, it then becomes the 
product of an institution with the guar- 
antee of that institution, in place of a 
Picayune insignificent tinker’s job. The 
position of the bench away from the con- 
fusion and interruption and out of touch 
with customers makes for better work; 
makes for more efficient work, makes for 
better prices, takes work away from a com- 
petitive basis, keeps you from diagnosing 
troubles for another workman; and best 
of all allows you to get at just what each 
job costs you to do. 

“A workman jumping up from a delicate 
job is not in the frame of mind to meet a 
customer. Very few mechanical men, with- 
out any idea of underestimating the me- 
chanical man’s ability, are fitted for sales- 
men or are salesmen usually good mechani- 
can men or salesmen good bookkeepers. 
A repair bench needs all three types. 
Where there is work enough there are 
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three distinct jobs. When we can admit 
that there are three distinct operations in- 
volved we will pick the men to do them 
to better advantage for everyone. 

“Mere knowledge of how to do the work 
is not what makes it profitable. The 
large watch companies very likely do 
not have a practical watchmaker price 
their watches. It does not require mechan- 
ical ability to figure costs and _ selling 
prices. The mechanical man makes pos- 
sible the need for a salesman and cost 
accountamt. The mechanical man is the 
basis of a% industry. Without him the 
others could never exjst. He could exist 
without them. Bet they help him to live 
better. He is like the inventor who can 
make no money. Very few men can be 
successful in all these phases of the work. 
Each requires an entirely different view 
point. 

“To insure a better wage for good work- 
men capable of doing fine work a watch- 
maker sheuld specialize on fine work and 
not spend a great part of his time doing 
work like putting in a crystal that a girl 
could do better, or arguing with customers 
over a price. Let a boy do the work that 
a boy can do and each of you good work- 
men e€an command higher wages. 

“In speaking of the wage scale for 
watchmakers, I would make the following 
points: 

“A profession is respected by the public, 
not by the amount of skill required, but 
by the social seale in which a man working 
in that profession is able to place himself. 
This, of course, depends on the amount 
of money he can get from that occupation 
or profession. I do not say that this judg- 
ment is as it should be. I believe that an 
author’s books should be judged on their 
merits, not on their salability. But the 
world judges differently, in most cases. A 
great author or a great watchmaker will 
come into his own eventually. People will 
sometime honor his work. But it is of 
small satisfaction to the author or watch- 
maker if the acknowledgment comes after 
he has passed away. What we must do is 
to put our profession, I advisedly call it 
a profession, on a financial basis where we 
can live in a comfortable social position, 
with assured income. If we can place our 
profession on such a basis we will have 
no fear of a shortage in skilled watch- 
makers. 


“To my mind the first step in putting 
watchmakers on a suitable wage scale is to 
eliminate the waste work of a skilled man 
in doing unekilled labor. I contend that 
this can be done even in the smallest shops, 
unless the work in a shop is not sufficient 
to keep one man busy all the time. 

“The next step in getting a fairer wage 
for watchmakers and making the repair 
business profitable for the jewelers is to 
know the cost of the work and to include 
in this cost sufficient overhead to cover 
study for improvement in methods, suffi- 
cient for a liberal guarantee, enough for 
depreciation, and certainly enough to give 
a substantial wage. 

“Any successful professional man does 
not stop studying when he leaves medical 
or law school. I will venture to say that 
such successful men as Mr. Brown and 
Mr. Fitch of the Waltham Watch Co., 
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spend a great part of their time in study- 
ing. Being financial men their problems 
would not necessarily be your problems. 
They would spend hours over Babson’s 
reports and such matters or keeping up to 
date on all developments of factory and 
office management. This is necessary for 
any man if he wishes to be a successful 
manufacturer. To be a successful repair- 
man you must live on same _ principle. 
Watch the development of your trade. 
You can learn something every day. There 
is no agency in this country today which 
can assist you so much in this making your 
foundation strong as the New England 
Watchmakers’ Club. 

“After a man has learned the manual 
part of a job getting the principles gives 
him a firm foundation and the finish of a 
master workman. 

“The basis of any surely profitable sell- 
ing price for any commodity is a knowledge 
of what the commodity costs. 

“The cost of doing repair work is con- 
stantly changing. Get cost of each job. 
Scientific knowledge of costs makes for 
safe investment. A safe business is a good 
business for the watch repairman to work 
in. 


“In figuring costs we must consider our 
own overhead but we must also be sure to 
place the scale of wages on a fair basis 
in relation to other trades and professions, 
taking into consideration necessary living 
conditions, social scale, and the time and 
expense necessary to become a _ skillful 
watchmaker. 

“Sometimes by increasing the overhead 
and giving better and more businesslike 
service business is increased and what is 
secured gives more profit. Too little over- 
head is often just as bad as too much to a 
jeweler or repairman who wishes to ex- 
pand. 

“IT do not pretend to be a great success 
at running a repair shop. I do know that 
I have taken a repair shop that was losing 
money and put it on a money making basis. 
But others are making far more than ‘I 
am at repairing. I am not satisfyed yet with 
what our repair bench is doing. First, it 
does not pay a wage scale I am satisfied 
with to the workman and second it does 
not pay a profit I am satisfied with to me. 
By continuing the principles outlined here 
such an improvement will soon come. Ap- 
plication of these principles will vary. 


“Now I hope I have not got away from 
what is really the foundation stone of a 
good repair bench. First and foremost in 
importance in any repair department is a 
workman that knows his trade. And there 
is no agency in this country doing so much 
to promote mechanical efficiency in watch- 
making as the New England Jewelers’ Club. 
You are working on the kernel of the nut. 
You have established a standard for first 
class watchmakers in your diploma. Now 
it seems to me you have a wonderful op- 
portunity to exploit it by publicity. Let 
the public know that there are watchmakers 
in this country that have passed examina- 
tions and are master craftsmen. You are 
the leaders of your profession in this hem- 
isphere. Do not be bashful. Take ad- 
vantage of the condition that you have 
created and get the public to respect your 
work. 
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This splendid selling 
case is FREE with 
a trial carton. 







Read below. 





Ingersotlite 









a. 
Locaters 

















Let This Display Be You 


obstructions, light chains, 


r Salesman! 
key- 





window—it will sell 


put it on your counter, in your 


Inger- 













sollite Locaters for you on sight— 
because every customer of yours 
needs these little glow-at-nights. 


Ingersollite Locaters come in 
three Styles—Pendant, Tack and 
Adhesive. The same luminous ma- 
terial that is used on Ingersoll 
Radiolite Watch dials makes them 
glow at night like little balls of fire. 


Ingersollite Locaters sell easy— 
and repeat still easier. Because 
once a customer has tried them, he 
comes back for enough “light- 
houses” to chart every room in his 
house. He puts them on furniture 


holes, match safes, poison bottles, 
etc. He’s through with arm-wav- 
ing, shin-barking, groping, stum- 
bling and colliding! 

Locaters are being extensively 
advertised this month, in maga- 
zines and in rotogravure and news 
sections of the 32 most influential 
city newspapers. With every order 
for a trial carton, we’ll send proofs 
of this advertising and window 
cards in colors. The trial carton 
carries with it 3 dozen each of 
Pendants, Tacks and Adhesives— 
and a sure profit on a quick turn- 
over. Order the No. 3 E assortment 
today. 





ROBT. H. INGERSOLL & BRO., 315 Fourth Avenue, New York City 
Montreal 


Chicago San Francisco 
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[In Which Is Contained a List of the Latest 
Patents Granted by the United States and 


Great Britain. The United States Patents 
Expired and the Registered 














te 281,556. Term of patent 3% years. 
: 53,297. BADGE. Frep Grzsennaus, Muscatine, 
UNITED STATES PATENTS. 
Issue of May 13, 1919. 
1,303,530. METHOD OF MAKING FINGER 
RINGS. Kart Zin, Bathbeach, N. Y. Filed 
Feb. 2, 1917. Serial 146,210. Renewed 
March 21, 1919. Serial 284,178. Ia. Filed Jan. 29, 1919. Serial 273,921. 


Term of patent 3% years. 
53,298. FLAG, PENNANT, SIGN, EMBLEM 
OR ARTICLE OF A SIMILAR NATURE. 


Method of making a finger ring, which consists 
in forming two dished platinum sections, joining 
said sections edgewise tc each other under com- 


paratively high heat to form a grooved platinum 
shell, forming two gold lining sections, dividing 
each of said sections crosswise whereby the same 
‘s made contractile, springing the contractile lin- 
ing sections into the shell, and joining the lining 
sections to each other and also to said shell under 
relatively low heat. 
Designs 
53,281. BANNER, FLAG, PENNANT, SIGN, 
EMBLEM OR ARTICLE OF A SIMILAR 
NATURE. Louris Annin Ames, New York, 





ApotpH GraMLicu, New York. Filed Sept. 


16, 1918, Serial 254,365. Term of patent 
3% years. 
53,307, CANDELABRUM. Seto Howarp Leav- 


ENWORTH, Rochester, N. Y., assignor to The 





assignor to Annin & Co., New York. Filed 
Dec. 10, 1918. Serial 266,126. Term of 
patent 3% years. 











53,296. SPOON, FORK OR SIMILAR ARTI- 
CLE, James E. Fraser, New York, assignor 
to Joseph Fahys & Co., New York. Filed 
Van Bergh Silver Plate Co., Rochester, N. Y. 
Filed Feb. 20, 1919. Serial 278,305. Term 
of patent 7 years. 
53,308. CANDELABRUM. Setu Howarp Leav- 
Feb. 15, 1919. Serial 277,373. Term of 


patent 14 years. 
53,290. PIN, BADGE, CHARM OR ARTICLE 
OF SIMILAR NATURE. Geneva Ctay, 





ENWORTH, Rochester, N. Y., assignor to The 
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Van Bergh Silver Plate Co., Rochester, N. Y, 
Filed Feb. 20, 1919. Serial 278,306. Term 
of patent 7 years. 


53,311. BADGE. Louis Markowitz, New York. 





Filed Nov. 14, 19:8. Serial 262,609. Term 


of patent 7 years. 
53,312. BADGE. Oscar D. May, Oak Park, and 
Joun H. Matong, Chicago. Filed Jan. 29, 





1919, Term of patent 7 
years. 

53,321. BADGE OR BUTTON. Lewis D. Starx 
and Joun R. Suepparp, Detroit, Mich. Filed 


Serial 273,923, 


A 





Jan. 27, 1919. Serial 273,492. Term of 


patent 7 years. 


53,322. BADGE OR BUTTON. Lewis D. Starx 
and Joun R. SHeEpparD, Detroit, Mich. Filed 





Jan. 27, 1919. Serial 273,493. Term of 
patent 7 years, 
53,326. BUTTON OR EMBLEM. Georce S., 





Wueat, New York. Filed Dec. 14, 1918, 
Serial 266,824. Term of patent 3% years. 


Issue of May 20, 1919. 


1,303,888. WRIST-WATCH. Frepericr S. Gruen, 
Cincinnati, O., assignor to the D. Gruen Watch 
Co., Cincinnati, O. Filed May 29, 1918. 
Serial No. 237,189. 

A waterproof military wrist watch comprising 
an outer case having a flange with a notch and 
an aperture at diametrically opposite points, 
and inner case with a winding stem and dia- 








~ 
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metrically opposite the stem a hook adapted 
detachably to engage the aperture of the 
flange, and a bezel having a crystal therein; 


adapted hermetically to seal the outer case and to 

retain the inner case therein. 

1,304,421. WATCH-CRYSTAL. Lovis E. F. Wacu- 
TER, New York. Filed Nov. 13, 1918. Serial 
No. 262,408. 

A crystal formed of two portions secured to- 


3 a 


gether, the outer portion being of hard, mar-regist- 
ing transparent material, and the under portion 
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To Manufacturers of 


Watches and Clocks 


The great volume of work handled by our various 
factories involves a breadth of dial painting 
experience that warrants consideration of our 
service from the standpoint of both technique 
and economy. 


We use only Luma, the world’s best Radium 
luminous material. 


Estimates and full information upon request. 


GENERAL OFFICES- PITTSBURGH, PA. 
LITTLE BLDG., BOSTON - MARSHALL-FIELD ANNEX BLDG., CHICAGO 
501 FIFTH AVE. NEW YORK. 








Dust Collector =2.<5* 


With Powerful Suction at Each Hood— —— 


a Complete Self-Contained Outfit Makes your sup- 


Pea ag to melt‘ with, to 


You. use with the 


G et blowpipe. 4 

Your pf I Takes UP 
cold | nl 
Back | «=.» ges 

From | <-« 

The 


Dust 
LEIMAN BROS. &8 sounst. NEW YORK 
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being of transparent, flexible, substantially non- 


preakable material. 
Designs 


BUTTON. Witiam F. Sonny, New 


York. Filed Jan. 16, 1919. Serial No. 





971,527. Term of patent 3% years. 
53,345. BUTTON. Wit1am F. Sonny, New 





York, Filed Jan. 16, 1919. Serial No. 
271,528. Term of patent 3% years. 


NORTH aTTLEEO. le) 


Phillip Ouilette has opened a repair shop 
in the Company buildings. 

The T. G. Frothingham Co. has taken 
temporary space in A. H. Bliss & Co.’s 
building. 

Frank B. Kennedy, salesman for the 
Bugbee & Niles Co., has returned from an 
extended business thip. 

F. I. Gorton, who is the district deputy 
of the Masons in this district, is busy mak- 
ing his annual visitation to the various 
lodges. 

Alpin Chisholm, of the Bugbee & Niles 
Co, presented the North Attleboro Ex- 
Service Men’s Association with a handsome 
silk American flag recently. 

Theron I. Curtis and Harold Bishop, 
two of the younger manufacturing jewel- 
ers, attended the convention of the Amer- 
ican Legion held in Worcester last Friday. 

Over $2,100 were raised during the Sal- 
vation Army drive. This entire amount 
with the exception of $100 was subscribed 
by the jewelry workers and manufacturers. 

Several of the jewelry employes were 
overcome by the heat last week during the 
hot period. Many of the manufactufers 
are having their plants equipped with elec- 
tric fans. 

The ice houses in the rear of the Whit- 
ing building caught fire last Thursday 
evening and for some time it was thought 
that the fire might spread to the jewelry 
buildings. 

H. Alton Hall, of Scofield, Melcher & 
Scofield, is a member of the committee 
which is endeavoring to purchase ice for 
the town in order to save the town from 
an ice shortage. 

The engagement of Randolph Bell, of 
W. H. Bell & Co., to Miss Irma B.. In- 
graham, daughter of A. S. Ingraham, a 
well known Attleboro jeweler, has been 
announced. 

The séven cent fare for the South Attle- 
boro jewelery workers who are employed 
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in North Attleboro will go into effect june 
15, according to an announcement made 
last Friday by Supt. Hunnewell. 

Harry P. Kent, for 30 years a faithful 
employe of the Whiting & Davis Co., died 
recently at his home in Plainville. The 
deceased was the fahter of Harry P. Kent, 
of Attleboro, who is interested in several 
jewelry enterprises. 

An expanding business. has made it nec- 
essary for the Whiting & Davis Co. to 
build another addition to the Plainville 
factory. The new addition will be 40 x 40 
and will be used as a shipping room. The 
Plainville concern is building up a large 
foreign business, especially with South 
American countries. 











The the: State Optical Co.’s ball team 
is still in first place in the Twilight League. 

Thomas E. McCaffery who has been con- 
nected with several jewelry shops was 
elected an assessor last week. 

Harold Sweet, of the R. F. Simmons Co., 
is the district superintendent of the Boy 
Scout drive which is being held during 
the week of June 8 to 14. 

Ralph Hoxie, salesman for the Harvey 
Clap & Co., scored a big hit with the office 
help last week when he took them all to a 
theatre party in Providence and gave them 
a dinner. 

Edward A..Sweeney is a member of the 
committee in charge of the reception to be 
tendered Peter Monohan this week. Mono- 
han was the first Attleboro man to enlist 
in the war. 

The local manufacturing plants continue 
to be swamped with orders and this year 
the usual vacation period will be omitted if 
possible. Business is now the best it has 
been in 12 years. 

Michael Jedlinski, of North Attleboro, 
was in the Fourth District Court last Wed- 
nesday on the charge of larceny of $68 
worth of gold scrap from the Geo. L. Paine 
Co. of North Attleboro. The trial was 
continued until this week. It is alleged 
that Jedlinski has been stealing gold for 
some time and last Tuesday evening he 
was called into the office as he was about 
to leave the factory and when searched by 
Deputy Sheriff A. W. Reed and Detective 
Goldowsky of the National Detective 
Agency, it is alleged $18 worth of gold was 
found. 








Consul General George H. Murphy, Cape 
Town, South Africa, has submitted a re- 
port to the Bureau of Foreign and Do- 
mestic Commerce, Washington, D. C., i 
which he lists the value of the principal im- 
ports of 1918 compared with that of 1917. 
Among the articles listed are the follow- 
ing: Clocks and watches, $561,000 as com- 
pared with $410,000 in 1917. Plate, silver 
and plated ware, $457,000 as compared with 
$329,000 in 1917. The list of the leading 
exports of the Union in South Africa in 
1918, compared with 1917, includes the ex- 
ports of diamonds, which in 1917 totaled 
$29,674,000 as compared with $34,372,000 in 
1918. 
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Connecticut Notes. 

The Wallingford Lodge of Elks has 
placed an order with R. Wallace & Sons 
Mig. Co. for 3,000 souvenir spoons to be 
presented to visiting Elks today when the 
Wallingford lodge will be instituted. 

Papers of incorporation for Taber & 
Co., Ine., Wallingford, have been filed in 
the office of Secretary of State. The con- 
cern will deal in sterling silver, metal 
goods, etc. The capital stock is $25,000, 
divided into 250 shares of $100 each. The 
business starts with $12,000. The incor- 
porators are R. Hershal Taber, E. T. 
Taber and Chas. P. Hadley, all of Wall- 
ingford. 

The funeral of John Loeffler, who died in 
Niagara Falls, N. Y., following a brief ill- 
ness of typhoid pneumonia, was held June 
3 at Wallingford. Interment was in Walnut 
Grove Cemetery. Mr. Loeffler was 51 years 
of age and leaves a widow. He was for- 
merly employed in the factory of R. 
Wallace & Sons Mfg. Co., Factory L of the 
International Silver Co., and resided in 
Wallingford for many years. 

Many friends will regret the death of 
Arthur Sims, who passed away Tuesday, 
June 3, at his home, 22 Maltby Pl. He 
was born in Bath, England,, on Jan. 10, 
1852, and came to New Haven as a child, 
where he had since resided, having been 
connected with the New Haven Clock Co. 
for 54 years as a private contractor and 
foreman of the movement department. Sur- 
viving him are his widow, Eva M. Sims, 
and two daughters, Minnie, wife of Henry 


“A. Marshall, and Grace, wife of Frank H. 


Mason. Burial was last Friday. 

The case of four men of New Haven 
charged with the theft of about $1,000 
worth of silverware from the R. Wallace 
& Sons Mfg. Co., has been on trial dur- 
ing the past week in Wallingford. The 
prisoners were released under $500 bail 
bonds each. One of the men was ar- 
rested following an investigation of a clue 
which pointed to him as being responsible 
for the theft of silverware from the fac- 
tory. When he was first visited by the 
police he would give no information which 
would incriminate him in the theft of 


_ $50 worth of silver found in his house. 


He refused to tell much of value to the 
police until a small memorandum book 
with the names and addresses of some 
New Haven people were found upon him. 
After much persuasion he told the whole 
story. Accompanied by the man the chief 
of police went to New Haven where the 
prisoner identified the persons who had 
bought silverware from him. 








L. M. Beck, who has conducted a jewelry 
and photographic supply house at 918 Cal- 
houn street, Ft. Wayne, Ind., announced his 
retirement from business last week. Mr. 
Beck, who has been in business in Fort 
Wayne for about 22 years, is succeeded by 
his son, Leon C. Beck, who has been asso- 
ciated with him for the last 10 years. The 
junior Mr. Beck intends to increase the 
stock and develop the business, while his 
father will now devote his time to his in- 
terests outside the jewelry trade which 
will practically require all his attention. 
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By Day, 
By Night 
The 
“ Handylite ’ 


Tells You 
the Time 


And Tells 
You Right! 





Here is something your customers want! ‘The “HANDY- 
LITE” is a twenty-four hour clock! Real service all day 
long. Has real radium dial—unusually bright and guaran- 
teed for the life of the clock. 


The fastest selling radium dial alarm clock on the market. 
Handsome—well made—6 inches high—long alarm—big 
back bell—heavily nickeled—built for service. 


The “HANDYLITE” has our patented Shut-Off for the 
alarm—a feature-which*no other~clock possesses. - Just 
push the button to stop the alarm!--- 


Jobbers—-Write for our big discounts. Retail price, $3.00. 


It’s a seller! 


The Bartlett Manufacturing Co. 


332 Broadway New York City 
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HANDY & HARMAN 


Refiners 


Gold 
Silver 
Platinum 








31 Gold St., New York City Bridgeport, Conn. 
SHIP TO EITHER PLANT 














HINTS FROM HERPERS 





THE ABOVE DESIGN PRODUCED WITH 
OUR MATERIAL 


AN INQUIRY BRINGS FULL INFORMATION 


HERPERS BROS. 


SETTING MAKERS 
EST. 1865 


18 CRAWFORD ST. NEWARK, N. J. 








CONCORD WATCH CO.. Inc, 


15 Maiden Lane, New York 


BRACELET WATCHES 


Strap—Ribbon—Extension | 
14 Kt—Cold Filled—Silver | 
Plain and Radium Dial 




















Mr. Jeweler 


are you getting your share of our large business? 
Every Store, Factory, Office and School in your 
city are in need of a clock that requires no atten- 
tion whatever, not even WINDING. Think of 
it, an absolute, accurate, dependable, KEYLESS, 
ELECTRIC SELF-WINDING CLOCK, at a 
reasonable price. Write for descriptive matter. 


SOHM ELECTRIC CO. 


143-149 W. Austin Ave. CHICAGO, ILL. 









































edie 11, 1919. 


THE JEWELERS’ 


CIRCULAR 135 





"They add to the Beauty 
and enhance the Value 


of fine jewelry 


Seamless platinum and platinum fridium tubing 
round, square, with square or round hole, 
rectangular, octagon and other shapes. 


American Platinum 


Galleries and Bracelet Boxes 


Solid and Flexible One Piece—Patented 


We use only the finest metals and the quality of 
workmanship and design match the best. For 
economy and satisfaction you can depend on our 
goods. If youare behind with orders or short of 
skilled workmen, make use of our ability to 
serve you. 


AMERICAN PLATINUM WORKS 


Send for Bulletin 
510A 


NEWARK N. J. 


N. Y. OFFICE 
30 Church St. 





oe ACCURACY iia 


\, GEORGE M. BAKER 


GOLD, SILVER AND PLATINUM REFINERS = 
% 91 Page St., Providence, R. I. © 
A Our Modern Methods & 
Produce Greatest ay 
2 Results I<] 
C 30 Years os 
% © 


Experience 











Jewelers’ Saws | 


Made in U. S. A. 
“Equal to the best ever imported” 


Size 8/0 6/0 4/0 2/0 1 2 4 6 
We guarantee quality and will replace any if found — 
unsatisfactory. 
JEWELERS’ TOOLS AND SUPPLIES 


WORTHINGTON & RAYMOND, INC. 
71-73 MURRAY ST.. 
NEW YORK 




















Inquire of your jobber 



































BLACK SHIELD PRODUCTS 


are sure to please; give them 
a trial! 

Black Shield Mainsprings 
Black Shield Watch Glasses 


Black Shield Oils 
Tools, Materials, Supplies of all kinds. 





Select them 
from our supplement—sent free to the legitimate trade. 
If you have not received one, write for it. 


SWARTCHILD & COMPANY 


World’s Largest Jewelers’ Supply House 


29 E. Madison Street CHICAGO, ILLINOIS 











Eagle Torch and Resin Works 


MANUFACTURERS OF 


TORCHES and REGULATORS 





For melting, welding and soldering 
PLATINUM and other Metals 


74 CORTLANDT STREET 
NEW YORK 











Phone Cortlandt 3520 
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F. & S. SSitver” SOLDERS / | 





ARE THE BEST 


50-56 John Street, 








““Ask the Man Who Uses It’’ 


A TRIAL WILL CONVINCE YOU OR MONEY REFUNDED FOR SALE BY ALL JOBBERS OR ORDER DIRECT 


N. J. FELIX & SONS 


WATCH CASE REPAIRERS—ALSO, WATCH MATERIALS—TOOLS—JEWELERS’ SUPPLIES 
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New York 




















LEES & SANDERS. 


SWEEP SMELTERS. 
BIRMINGHAM ,ENc. 


Leading Manufacturers Now Send to Us 
and Are Well Satisfied 








74-76 CLIFFORD STREET PROVIDENCE, R. I. 


Established 1862 


JOHN AUSTIN & SON 


Gold and Silver 
Refiners, Assayers and Smelters 











Can You Get Better Prices Than These for Your 


20 ¥ 
22 oo o'e83C. ; AnnS ,», NEW YORK CITY 
Ei. 6100 oer = a Cc. SONTHALL, a ee and William Sts. 


gee OLD GOLD and SILVER? 


+++ -4Sc. per dwt. We have been serving our customers satisfactorily for over 61 years. 
We pay special attention to mail and express orders; we pay_ the 
te per dwt. bullion assay price for same, and solicit a trial order. Ore assays a 
- ++ -64c. per dwt. specialty. eturns on express orders will be made within 24 hours. 
+eee7&c, per dwt. ur reputation is our strongest guarantee. 





Assayer, Smelter and Refiner Successor to L. DURR & BROS. 





The Buyers’ 
Directory 


Price, $1.00 





The Jewelers’ Circular 
Publishing Company 
11 John Steeet New York 
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Special Notices. 


Payable invariably in advance. 

Rates under all headings except “‘Situa- 
tions Wanted” 3c. a word; minimum 
charge, 75c. 

SITUATIONS WANTED ic. a word for 
Grst 25 words. Additional words, 3c. per 
word. 

Heavy type, 5c. a word; minimum 
charge, $1.25. 

Name, address, initials and abbreviations 
count as words, and are charged for as 
part of the advertisement. 

Display cards, $4.00 per inch. 

In all cases, if answers are to be for- 
warded, 15c. extra to cover postage must 
be enclosed. 

Advertisers who are not subscribers 
should send 15c. if they desire a copy of 
the paper containing their advertisement. 


All forms (Special Notice advertisements) 
close Monday, 4 P. M. 

Unless the advertiser especially instructs 
us to publish his name and address, all 
answers will be directed care The Jewelers’ 
Circular. 


SALESMAN, having established trade in New 
York City and vicinity, seeks connections with 
reliable watch or jewelry concern. Address 
“LL. K., 4057,” care Jewelers’ Circular. 





POSITION WANTED by young man as sales- 
man; thoroughly acquainted with jewelry line 
and jewelry trade of New York City. Address 
“B., 4016,” care Jewelers’ Circular. 





YOUNG MAN, 25, desires position; ten years’ 
experience jewelry line; can take charge of or- 
ders and assist foreman; salary $35. Address 
“A. F., 4139,” care Jewelers’ Circular. 





WANTED, POSITION, as engraver, 
salesman, window trimmer; good all around 
man; New England States preferred. Address 
“Wishbone, 4084,”’ care Jewelers’ Circular. 


jeweler, 





JEWELRY ESTIMATOR, young man, 22, re- 
fined convincing talker, now employed, desires 
a change for sound reason; retail store. Ad- 
dress “‘A,, 4019,” care Jewelers’ Circular. 





YOUNG MAN with 12 years’ experience as Al 
diamond and watch salesman, wishes a position 
in a strictly high class retail jewelry store. 
Address “U., 3490,” care Jewelers’ Circular. 





WATCHMAKER AND MANAGER of wide ex- 
perience and ability desires managership of 
watch repair department of a large high class 





store. Gress “D., 3457,” care Jewelers’ Cir- 
cular. 
YOUNG MAN, 23, experienced in watch and 


jewelry line, would like to connect with reliable 
concern where there is a chance for advance- 
a Address “X., 3740,” care Jewelers’ Cir- 
cular. 








Situations Wanted. 


Under this heading, only 1c. a word for 
first 25 words, 3c. for each additional 
word; minimum charge, 25c. 








JEWELER AND STONE SETTER, competent 
workman, desires to change position. Address 
“D., 4124,” care Jewelers’ Circular. 





YOUNG WOMAN, double me | bookkeeper, un- 
derstands jewelry business thoroughly, wishes 
position. Address “T., 4126,” care Jewelers’ 
Circular, 





ASSISTANT BOOKKEEPER, stenographer, fa- 
miliar with all office duties; five years’ experi- 
ence in the jewelry line. Address ‘Z., 4093,” 
care Jewelers’ Circular. 





EXPERT WATCHMAKER wishes position in 
New York or vicinity; piece work or $1 per 
hour; best tools and references. Address “A., 
4135,” care Jewelers’ Circular. 





DISCHARGED SOLDIER recently returned from 
France, desires position as jewelry salesman; 
can assist at watch and clock jobbing. Twomey, 
713 Fulton St., Brooklyn, 





EXPERT watchmaker and jeweler, fair engraver, 
15 years’ experience, bracelet watches specialty, 
wishes quick change; wages, commission or both. 
2017 W. 8th St., Texarkana, Tex. 





SALESMAN, experienced on silverware, cut glass 
and clocks, wishes position; retail or wholesale 
house; city or out of town. Address E. Berk- 
man, 105 Rodney St., Brooklyn, N. Y. 





SALESMAN having long acquaintance with retail 
jewelry and department store buyers, Pittsburgh 
to Denver, wishes to connect with a manufac- 
turer. Address “Circular, 155,” 302 Heyworth 
Bldg., Chicago, IIl. 





BOOKKEEPER, double entry, can take entire 
charge of a complete set of books; trial bal- 
ances, controlling accounts; also familiar with 
all office work. Address “Y., 4094,” care 
Jewelers’ Circular. 





WATCHMAKER, thorough, competent, 30 years’ 
experience specially on high grade American 
watches, desires good position; state fully 

working conditions. ‘‘Watchmaker,” 107 Lennox 

Bidg., Cleveland, O. 





YOUNG LADY, thoroughly experienced in all 
details of silverware, jewelry lines, desires . 
sition with well established house; best refer- 


ences, Address “X., 4048,” care Jewelers’ 
Circular. 4 





ACCOUNTANT desires engagement to make 
weekly or monthly audits, financial statements, 
bookkeeping arrangements for firms without 
bookkeepers. Address “E., 3990,” care Jewel- 
ers’ Circular. 





MANUFACTURING JEWELER, 25 years’ ex- 
perience, with best New York firms, wishes to 
make change; West preferred; can furnish best 
of refererfce. Address “U., 4018,” care Jewel- 
ers’ Circular. 





EXPERIENCED ROAD SALESMAN, A1 man 
with ability to sell merchandise, desires to cqn- 
nect with manufacturer or jobber; will travei 
any territory. Address “E., 4115,” care Jewel- 
ers’ Circular. 





WATCHMAKER, engraver and jeweler, 12 years 
at the bench; best of references; salary $50 
per week or 50-50 basis; prefer Pacific coast. 
Address R. G. Warren, care Y. M. C. A,, 
Billings, Mont. 





YOUNG MAN, 23, seven years’ experience in 
jewelry line, discharged soldier, desires position 
with wholesale or manufacturing jewelry con- 
cern; excellent references. Address “Q., 4096,” 
care Jewelers’ Circular. 





YOUNG MAN, three years’ experience, desires 
position with wholesale jewelry or stone house 
in a selling or other capacity that will offer 
advancement; best references. Address “P., 
4108,” care Jewelers’ Circular. 





YOUNG LADY, seven years’ experience, desires 
position with diamond mounting manufacturer; 
complete knowledge as to figuring costs and fill- 





ing orders; highest recommendation. Address 
“H., 4137,” care Jewelers’ Circular. 
WATCHMAKER AND ENGRAVER, with 19 


years’ experience, desires permanent position; 
capable of having charge of repair department; 
no shop job; married, age 35; references; New 
York State preferred. N. A. Mauren, 60 Fair, 
Norwich, N. Y. 





WATCHMAKER desires steady position; 25 years’ 
practical experience at bench; all grades Ameri- 
can watches; no engraving or cylinders; have 
tools; take charge bench and wait on trade; $30 
per week and 50-50 on repair work over $50 
per week. Address ‘‘G., 4083,’’ care Jewelers’ 
Circular. 








YOUNG MAN, 19, three years’ experience in gj]. 
verware, clocks, ivory goods, at present in 
charge of these departments, desires position jn 
same capacity or_ something similar. Address 
“E., 4129,”’ care Jewelers’ Circular. 





MAN, 30, just back, from France, seven years’ 
experience in running a one-man jewelry store 
in small town; am plain watchmaker, Yd light 

jewelry repairs and clock work; now in New 

Washes have_ good habits. Address “Y, M, 

3998,” care Jewelers’ Circular. 





RELEASED NAVY MAN, 23, desires first class 
and reliable business connection; thorough 
knowledge of jewelry line; formerly six years 
with well known manufacturer of platinum 
mountings; excellent references. I. Marks, 
101 West 126th St., New York. 





HIGH GRADE MAN will be open for position 
late this Summer or earlier, as head watch- 
maker in first class reliable store; expert work- 
man and judge of condition of watches; fully 
equipped; Gruen agent preferred. Address 
“Experience, 4042,” care Jewelers’ Circular. 





EXPERT WATCHMAKER on railroad, American 
and high grade Swiss watches; capable taking 
over repair department; understands taking in 
work and giving estimates, etc.; two years’ ex- 
perience managing a store; age 28; desire to 
make change; salary $40 per week. Address 





“Watchmaker,” O’Keefe Jewelry Co., Fonda, 
Iowa. 
SALESMAN, South and Pacific coast, 


open for position; large following; very 
popular; highest possible references as 
to ability and character; hard earnest 
worker; results assured. Address “U., 
4066,” care Jewelers’ Circular. 





SALESMAN OF ABILITY and ten years’ expe- 
rience on watches, clocks and silverware, for 
the last four years with one of New York’s 
leading jobbers calling on the trade in the city 
and vicinity; capable to take charge of each 
department and attend to all business details, 
desires connection with first class concern as 
inside man. Address “Q., 4056,”’ care Jewel- 
ers’ Circular. 





RETAIL JEWELRY assistant manager, 
and buyer open for position; just dis- 
charged from army service in France, 
ist Lieutenant; seeks position of trust 
and responsibility in high class retail 
store; many years of experience; fine 
salesman; earnest, conscientious; high- 
est references. Address “P., 4067.” 
care Jewelers’ Circular. 





WATCHMAKER, engraver and jeweler, 20 years 
in the business, with wunapproachable ability, 
wishing to take full charge of repair business 
of some reputable retail jewelry store, furnish- 
ing all tools and materials, paying the store 25 
to 30 per cent of gross receipts pening on loca- 
tion; will buy all store’s material if they so 
wish; my aim is to do the best work along with 
prompt delivery and build up a_ large repair 
business; have a good system of advertising and 
am not afraid of competition; will furnish extra 
help when business demands it and will stand 
responsible for all work in my department; now 
I am out for money so is the store and I think 
I have divided profits about equal; can furnish 
best of references. Address Box 242, Minoc- 
qua, Wis. 








Zines Wanted. 


3c. a word; minimum charge, 75c. 








SALESMAN selling 115 successful ac- 
counts in Middle, Central and South- 
west, desires high grade line of jewelry, 
mounted diamonds preferred. Address 
“A,, 3940,” care Jewelers’ Circular. 





PLATINUM MOUNTINGS for Chicago and Cen- 
tral West on commission basis; prefer line with 
some diamond mounted goods; must be snappy 
and up-to-date; I have office in Chicago and 
have traveled territory for eight years; splendid 
acquaintance and trade; best of references. Ad- 

y dress “Circular, 154,’? 302 Heyworth Bldg., 
Chicago, III. 
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LINES WANTED—Ccentinued. 








—— 


VING FOR A TRIP South and South- 

yg ee June 20, and desire a small snappy 

ring line, a pearl necklace line and mounted 

cameo line in conjunction with my own diamond 

and platinum line to the retail trade. {; 

‘Alexander, Room 903, 87 Nassau St., New ork. 
Cortlandt 3554. 





SALESMAN, successful following in middle and 
southwest, desires connection with high grade 
line. Address Allen F. Meade, 4124 Old York 
Road, Philadelphia, Pa. 








Side Lines. 


3c. a word; minimum charge, 75c. 








WATCH SALESMAN; a proposition that will 
bring you a good side income, and of interest 
to jewelers. Lurge System, 535 Brisbane Bldg., 
Buffalo, N. Y. 





SALESMAN calling on manufacturers, etc., who 
is interested in export and wants a side line, 
may hear of something to his advantage by 
writing, stating territory covered and references, 
to P. O. Box 1165, New York. 





WANTED, SALESMEN_ covering _ territories 
throughout the United States to handle a line 
of watch crystals as a side line; very liberal 
commission. Write with full particulars to F. 
J. Bernard & Co., 50 West 22nd St., New York. 





WANTED, SALESMEN covering all territories 
throughout the United States of America, to 
carry as a side line, a glass fountain pen, espe- 
cially adaptable for manifold. work; liberal_com- 
mission; also a line of watch glasses. F. J. 
Bernard & Co., Inc., 73 5th Ave., New York. 





WANTED, SALESMEN covering all territories 
in the United States to handle, as_a_ side line 
a glass pointed fountain pen, especially adapted 
for manifold work; this article sells at sight 
and a liberal commission will be paid. Write 
with full particulars to F. J. Bernard & Co., 
Inc., 50 West 22nd St., New York. 





WANTED, SALESMEN on commission 
basis to carry Madonna wrist rosaries 
as a side line; only men with a wide 
acquaintance in the jewelry trade and 
who can furnish good references as to 
character and ability need apply; give 
full details in first letter. Eisenstadt 
Mfg. Co., St. Louis, Mo. 





WANTED, experienced jewelry salesmen 
to carry as a side line, an article of 
wonderful merit and attraction having 
no competition; all territories open; 
only salesmen intimately connected 
with jewelry trade need apply; refer- 
ences required. Address “H. W. W.,” 
2964 Main St., Buffalo, N. Y. 








Help Wanted. 


3c. a word; minimum charge, 75c. 








WANTED, A1 polisher, plater and lapper. Ad- 


dress “‘A., 4052,” care Jewelers’ Circular, 





WATCHMAKER, one that can engrave preferred; 
steady position. F. A. Walker & Co., Miami, Fla. 





WATCHMAKER, must be first class; send refer- 
ences. Jaccard Jewelry Co., Kansas City, Mo. 





WANTED, first class jeweler and diamond setter 
with references. Jacob Bennett, Inc., Norfolk, 
a. 





ASSISTANT watchmaker and clockmaker wanted, 
Apply A. Greenland, Inc., 80 Main St., White 
Plains, N. Y. 





WATCHMAKER WANTED; permanent position; 
$35 per week. Martin Jewelry Co., Walla 
Walla, Wash. 





WANTED, first class watchmaker and engraver; 
$35 per week; steady position, J. C. McKelvey, 
Bellaire, Ohio. 





WANTED, first class all around jewelry repairer 
and stone setter. Address “Y., 3079,’ care 
Jewelers’ Circular. 





JEWELER, RING MAKER 
mountings. Address “H. W. 
Jewelers’ Circular. 


on fine diamond 
M., 4106,” care 





WANTED, watchmaker and engraver; references 
and salary first letter; permanent position. W. 
M. Reed, Montpelier, Vt. 





WANTED, good reliable watchmaker; will pay 
best of wages to right man. Address “Y., 4086,” 
care Jewelers’ Circular. 








WANTED, optician and engraver, or optician 
and jeweler; good pay to good man. Johnson, 
jeweler, Independence, Kans. 

WANTED, a first class watchmaker for a first 


class store; send detailed infcrmation in first 





letter. E. D. Jordan, Franklin, Pa. 
JEWELRY FOREMAN WANTED on platinum 
work; good cunditions for right party. Address 


“K., 4029,” care Jewelers’ Circular. 





WATCHMAKER WANTED on railroad 
light, airy workroom; New York City. 
“H, F., 4172,” care Jewelers’ Circular. 


watches; 
Address 





MATERIAL AND TOOL MAN, experienced; 
state age and salary expected. 5S. ta. Clausin 
& Co., 17 S. 6th St., Minneapolis, Minn. 





WANTED, A GOOD WATCHMAKER; age 
about 3U; good position for a good man. H. 
rest, 9 Olneyville 5Sq., Providence, R. I. 


WATCHMAKER WANTED; first class man with 
best references; American; one hour from New 
York. Address “K., 3929,” care Jewelers’ 
Circular. 





WANTED, all around jeweler; one who can en- 
grave preferred; state salary aud all particulars 
in reply. Address “J., 4038,” care Jewelers’ 
Circular. 





EXPERIENCED retail credit jewelry man to man- 
age store within 100 miles of New York; salary 
and profit sharing. Address “‘W., 3894,” care 
Jewelers’ Circular. 





WANTED, plain engraver, jewelry and clock 
repairer, at once; miles from New York 
City on the Hudson River. V. Ackerman & 
Co., Nyack, N. Y. 





FIRST CLASS watchmaker and engraver or 
jeweler and engraver; send references and sam- 
ple of engraving and state salary. Leach Bros., 
Beaumont, Texas. 





WANTED, a first class engraver, one who can 
assist on small jewelry repairing; steady posi- 
tion, good wages. 
Birmingham, Ala. 


Answer W. Bromberg, 





WANTED, SALESMAN, young man, by Middle 
West stone house, with some experience in semi- 
precious stones and beads. Address ‘‘C., 4104,” 
care Jewelers’ Circular. 





WANTED, WATCHMAKER, competent to take 
charge of store; excellent opportunity. Byrne- 
Duff Jewelry Co., 1212 First National Bank 
Blidg., Omaha, Nebr. 





MEDAL AND PIN MANUFACTURER desires 
the services of a bright young man who is fa- 
miliar .with the business. Address “V., 4072,” 
care Jewelers’ Circular. 





WANTED, COMBINATION MAN, watchmaker, 
jeweler, engraver and salesman; state salary 
wanted and full particulars in first letter. Jos. 
Gumm, Jackson, Mich. 





WANTED, SECOND WATCHMAKER; state 
salary, experience and give reference in hist 
letter. Schofield & Wetzel, Norfolk, Nebr. 





EXPERIENCED AND COMPETENT young lady 
tor otnce in manutacturing jewelry house. Ad- 
dress “)3., 4030,” care Jewelers’ Circular. 





WANTED, clockmaker and plain jewelry repairer; 
good salary, permanent position; references _re- 
quired. L. de la Reussille, Red Bank, N, J. 





WANTED, first class watchmaker, to take com- 
plete charge of watch department; references 
required. C. C. Fried & Son, Springfield, O. 





WANTED, A GOOD WATCHMAKER, one who 
can handle bracelet watches; salary $4U per week. 
Address *U., 2689,” care Jewelers’ Circular. 





WANTED, WATCHMAKER, one who can assist 
with jewelry repairs preferred; permanent posi- 
tion. Apply A. H. Baiden, Georgetown, S. C. 





WANTED, COMPETENT MAN, watchmaker, 
at once; state salary and full particulars in frst 
letter. Address E. C. Amos, West Point, Va. 





WANTED, jewelers, platinum workers, diamond 
setters; job men; good pay, 44 hours. L. D. 
Markowitz & Co., 647 Euclid Ave., Cleveland, O. 





WANTED, good watchmaker and engraver with 
experience; state salary and send references in 
first letter. Jacob Bennett, Inc., Norfolk, Va. 





PERMANENT POSITION for first class jeweler; 
must be gvod platinum worker and diamond 
— Address G. W. Haltom, Fort Worth, 

ex. a 





WATCHMAKER WANTED, American preferred; 
steady position with privilege to buy part or 
all of business. A. Greenland, White Plains, 





WANTED, GOOD WATCHMAKER; | straight 
salary or saldry and commission; all particulars 
first letter. Address “‘W., 4040,” care Jewelers’ 
Circular. 





WANTED, first class clockmaker and second 
watchmaker; steady sition and good salary. 
Js De Tobin, 522 South Side Square, Spring- 
held, . 








WANTED, a good engraver that can help out on 
watch work; best store in the State, and -per- 
manent position; must be fine engraver. W. C, 
Bryant, Bangor, Me. 





WANTED, TWO WATCHMAKERS, one for 
watch work only, one willing to repair clocks 
and jewelry; $30 to $50 week. Furtwangler & 
Rhea, Greensburg, Pa. 





PERMANENT JEWELER and railroad watch 
repairer who engraves; good wages; employ 
only one man; write fully, first letter. J. A, 
Stewart, Gladstone, Mich. 





GOOD watchmaker and salesman; if optometrist, 
so much the better; state age, experience and 
salary wanted in first letter. Boyson Jewelry 
Co., Cedar Rapids, lowa. 





AT ONCE, first class watchmaker and engraver; 
permanent position, $35 per week; fine piace to 
work; good town; give references. DL. W. 
O’Connor, Monmouth, Lil, 





WANTED, SALESMAN; middle aged man with 
some experience in semi-precious and imitation 
stones, tor Chicago and vicinity. Address “‘K., 
4103,” care Jewelers’ Circular. 





WANTED, one experienced watchmaker; must 
furnish best of references; steady position and 
good salary to right pert, Paul-Gale-Green- 
wood Co., Inc., Norfolk, Va. 





WANTED; we are in need of a first class jeweler 
and engraver; position permanent; give all par- 
ticulars as to salary and ability in first letter. 
Kinsel & Petri, Columbus, Ga. 





WANTED, first class watchmaker; salary $25 to 
) see per week; eight hours a day, Saturday half 
ay off; references; New York. Address “N., 
3989,” care Jewelers’ Circular. 





A YOUNG LADY to take charge and make her- 
self generally useful in office; must have experi- 
ence and come well recommended. Charles 
Kahn, 9 Maiden Lane, New York. 





WANTED, first class retail salesman; one who 
can engrave preferred; state salary and other 
necessary information first letter. Add.ess “S. 
E., 4039,” care Jewelers’ Circular, 





(Special Notices continued on page 140.) 
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(Continued from page 139.) 


WANTED, YOUNG LADY with experience, for 
retail jewelry store and take care of repair 
department; good salary and pleasant working 
conditions. Bolt & Co., Inc., 183 Broadway, 
New York. 


——e, 


WANTED, a first class all around 
maker, engraver, clock and jewelry repitce 
good wages and permanent job to party the: 
can fill bill; send reference in first let 4 
Address F, E, Alder, Brunswick, Md. [ter 








HELP WANT ED—Centinued. 








WANTED, ENGRAVER, for jewelry shop; must 
be a good man on all kinds of work; state age, 
experience and salary expected. “H. W. P.,” 
Drawer 1127, Kansas City, Mo. 





ENERGETIC YOUNG MAN with knowledge of 
watch business; excellent opportunity; state ref 
erences. experience and salary expected. Ad- 
dress “W., 4074,”’ care Jewelers’ Circular. 





WANTED, a competent jeweler, stone setter and 

engraver; one that can do some clock work 

referred; a good position for a competent man. 
erry & Stone, Inc., New London, Conn. 





A YOUNG MAN of 18, willing to make himself 
generally useful in wholesale jewelry house; 
state age and experience; references required. 
Address “F., 4097,” care Jewelers’ Circular. 





FIRST CLASS ENGRAVER; platinum 
mountings; steady position. J. Cifa- 
relli Co., 662 Sixth Ave., New York. 





FIRST CLASS WATCHMAKER and good sales- 
man; good careful workman; nice store in live 
town of 5,000; no cylinders; good pay, perma- 
nent position. Chas. Zechman, Miamisburg, oO. 





FIRST CLASS watchmaker and clock repairer; 
permanent position at good salary; give refer- 
ences and state salary expected in first letter. 
Fred Frame, 109 E. Main St., Danville, Ill. 





WANTED, first class watchmaker, jeweler and fair 
engraver; permanent position; a, $30 per 
week; work not hard or st man need 
only apply. Austin P. Jones, Glen Falls, N. Y. 





DIE CUTTER on jewelry, class pins, medals. 
etc.; one who can cut for enamel and do chas- 
ed; send samples, references and 


in ; f 
paadiers. J. Jessop & Sons, San Diego, Cal. 





ST CLASS watchmaker and engraver; also 

— use a gg net egy be = ro 
let tches; on permanen' 

a. “Aasrens G. W. Haltom, Fort Worth, Tex. 





WANTED, first class watchmaker and engraver, 
for one of the finest stores in central a 
Jersey: salary $40; permanent position; retfer- 
ences required. L. de la Roussille, Red Bank, 


aN. . 





WANTED, all around jeweler and engraver; reg- 
ular salary and over-time; position pays not 
less than $2,400 per year. Address with all 
particulars, “J. E., 4036,” care Jewelers’ Cir- 
cular. 





WATCHMAKER, experienced in railroad work; 
permanent position for competent and reliable 
man; give references and state wages expected 
in first letter. Bogle Bros., White River Junc- 
tion, Vt. 





WANTED IMMEDIATELY, first class watch- 
maker; one who can take in and deliver watch 
work, for high grade watches only, and espe- 
cially the Gruen. Address S. D. Hardy, Nor- 
folk, Va. 





WANTED, first class watchmaker; permanent po- 
sition; pleasant working conditions, with good 
salary; would like to communicate with John 
Leonhardsberger. Millard F. Davis, Wilming- 
ton, Del. 





WANTED for this store, handling high grade 
lines, a first class watchmaker, diamond setter 
and assistant engraver; competent and agree- 
able, with a pleasant trade; references, hours 
and salary, first letter. Honnet, 1867, Wilming- 
ton, N. C 





JEWELER AND ENGRAVER; capable man 
wanted for immediate position; one able to do 
light manufacturing and general work; good 
opportunity for right man; salary $40 to $50 
per week; give full particulars. J. M. Clawson. 
Pottsville, Pa. 











WATCHMAKER, steady, reliable 
workman; will pay according to ability; give 
references and salary expected in first letter. 
es 203 Manhattan Bldg., Milwau- 
ee, Wis. 


experienced, 





WANTED AT ONCE, engraver and jeweler; 
permanent and congenial position for one who 
is willing and able to handle good work. R. 
T. Chapman, 1406 Atlantic Ave., Atlantic 
Cie, Je 





SALESMAN, experienced, with thorough knowl- 
edge of retail jewelry business; up-to-date store 
in city near New York; splendid opportunity for 
the right man. Address “N., 4088,’’ care Jewel- 
ers’ Circular. 





WANTED, YOUNG LADY as st 
rapher in wholesale jewelry line; a 


rienced. Apply, Fred Kauf 
Maiden Lane, New York. a 








WANTED AT ONCE, a first cla j 
can set diamonds, make new wan ae a 
jewelry repairing; very best of references bg 
quired; good salary and permanent sition, 
Beckwith-Range Jewelry Co., Tampa, Fe - 





WANTED, SALESMAN, experienced dj 
and watch man, for downtown, New York ment 
store; splendid opportunity; good salary, ‘liberal 
commission; pleasant working conditions, Ad- 
dress “T., 4098,” care Jewelers’ Circular, 





WANTED, YOUNG MAN, in office of manufac- 
turing jewelers to assort and select diamonds 
for mounting; state experience; best of refer- 
ences required. Address “S., 4130,” care Jewel- 
ers’ Circular. 





WATCHMAKER, capable of doing high class 
work; good salary and excellent working condi- 
tions; must be well recommended; apply by let- 
ter only. W. G. Knapp Co., Inc., 56 W. 45th 
St., New York. 





WANTED, a good watchmaker and en- 
graver with experience; good salary to 
right man. Howe’s Jewelry Store, 
Clearfield, Pa. 





WANTED, jeweler and engraver, for re- 
tail store; good permanent position for 
competent man. Hodnett & Speer Co., 
Danville, Va. 





WATCHMAKER WANTED at once; steady po- 
sition to right man; good daylight for repair 
department; state salary and full particulars in 
first letter. Address Leohn Severin, 176 Thomas 
St., Newport, R. I 





WANTED, assistant on watch work and engrav- 
ing; one who can do clock or plain jewelry 
repairing preferred; state age, etc.; $18; will 
increase if proficient. Geo, W. Halliwell, 
Poughkeepsie, N. Y. 





WANTED, watchmaker and jeweler, combined, * 


for medium class repairing; must be salesman; 
steady position, $30 per week; good future to 
right party. Palace Gem Jewelry Co., 308 W. 
7th St., Los Angeles, Cal. 





WANTED, watchmaker and engraver; 
salary $30 per week for thriving town 
in Georgia. Address “S., 4012,” care 
Jewelers’ Circular. 





WANTED, a competent watchmaker to take 
charge of watch department; permanent position 
for the right man; state salary and references 
in first letter. Schwarzschild Bros., Broad and 
Second Sts., Richmond, Va. 





ASSISTANT WATCHMAKER and clock 
repatrer; goed opportunity for advance- 
ment; reference required. Address Box 
1555, Gharteston, W. Va. 





SALESMAN; uptown jewelry store wants an ex- 
perienced salesman; one acquainted with buy- 
ing, selling, exchanging eferred; good op- 
portunity. Address in confidence or call, John 
Daley, 654 6th Ave., New York. 





WANTED, YOUNG MAN familiar with trade 
advertising of silverware; good opportunity for 
progressive person; give references and _ state 
experience and salary expected. Address ‘“M., 
4100,” care Jewelers’ Circular. 





WANTED AT ONCE, a first class jeweler who 
can set diamonds, help on new work and do 
jewelry repairing; very best of references re. 
rien good sala and manent position. 

. Weiler & Co.. Greenwood, Miss. 





WANTED for this store, handling hi 
lines, first class engraver, jewelry” cottet ae 
assistant watchmaker; competent and agreeable 
with trade; references, hours and salary in first 
letter. Honnet, 1867, Wilmington, N. C. 





GOOD POSITION for a first class watch. 
maker and engraver. C. P. Ward & 
Son, 23 Main St., Yonkers, N. Y., within 
subway ride of New York City. - 





WANTED, a first class engraver; must 
fectly sober, and an Al workman; ond 30 
per week; permanent position; pleasant sur- 
roundings in large modern store. Address C 
A. Schnack Jewelry Co., Alexandria, La. ' 





WANTED, first class watchmakers; perman \- 
sitions; send detailed information, por se 
and salary in first letter; opening new work 
shop and need additional watchmakers. £, 
Keller Sons, 711 Hamilton St., Allentown, Pa, 





GOOD WATCHMAKER; must be rapid 
and familiar with high grade watches; 
permanent position and good salary to 
right man. Box 576, Miami, Fla. 





JEWELER and second watchmaker at 
once; state salary and ability first 
letter; permanent position; retail store, 
Gilbert, The Jeweler, Billings, Mont, 





FIRST CLASS WATCHMAKER wanted in one 
of the largest stores in the most progressive 
ci in the South; permanent position; give 
references, experience, salary expected, etc., in 
the first letter. Arthur A.  & Ca., jewelers 
Dallas, Texas. : 





WANTED, first class, well appearing, salesman 
for a retail jewelry store; one who has had 
considerable experience and can deliver the 
soot a= | — highly — oe steady 
osition and good wages. 

Co., Oklahoma City, Okla. a 





EXPERIENCED WATCH SALESMAN wanted 
by July 1, for Boston; no application con- 
sidered unless you are thoroughly familiar with 
Boston city trade and able to earn a 
salary; all replies strictly confidential. Address 
L., 3441,” care Jewelers’ Circular. 





WANTED, experienced jewelry repairer and 
Stone setter; one who can assist in optical work 
or watch and clock repairing preferred; perma- 
nent position for competent and reliable man; 
give references and state wages expected in first 
letter. Bogle Bros., White River Junction, Vt. 





WANTED, experienced watchmaker; 
salary $40 per week; good and perma- 
nent position; give reference. B. 
Barnett, 813 Poydras St., New Orleans, 
La. 





JOBBING JEWELER who can do all 
kinds of repairing and new work; only 
competent man need apply; submit 
references. J. S. Lewis & Co., Ogden, 
Utah. 





ti 
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HELP WANTED—Continued. 














—_—————— 4 
T ONCE, first class manufacturing 

WANTED wd engraver, in finest city in Arizona; 
: rmanent position, good salary; send samples 
f engraving and references. Address Green- 
Sail *& Adams, 77 E. Congress St., Tucson, 


Ariz. 








JOBBING JEWELER, one who under- 
stands stone setting and coloring pre- 
ferred; good wages to a competent 
workman. Address, with references, 
Ww. T. Eisensmith, Charleston, W. Va. 





AKERS! Would you like a position on 

be ai with an old reliable house, where your 

trade will be of benefit to you? We pay ex- 

penses, salary and commission; must be Ameri- 

can, single, age from 25 to 35 years, with un- 

uestionable references. Address Diebold Safe 
& Lock Co., Canton, O. 





WANTED, GOOD WATCHMAKER, cap- 
able of doing high class work; perma- 
nent position; send references and 
state salary in first letter. Klein & 
Son, Montgomery, Ala. 





WATCHMAKER, engraver, optician, com- 
bination, for finest store in city; must 
be first class man; permanent position; 
$40 per week. Rosenfield Jewelry Co., 
Leavenworth, Kans. 





A LIVE WIRE MANAGER for a retail store, 
capable of taking full charge; help with windows, 
write ads, have ideas and executive ability; 
strictly honest and come well recommended. 
Apply, giving fuil articulars and salary ex- 

cted to George Greenwald, 98 Asylum St., 
artford, Conn. 


WANTED, MANUFACTURING JEWELER with 
large retail store; —“~ experience; must be 
able to do all kinds of high grade work in gold 
and platinum including diamond setting; will 
pay salary alone or salary and bonus; applica- 
tions only considered by workman who has had 
experience in large retail shop. Leyson Pearsall 
Co., Salt Lake City, Utah. 





WE REQUIRE THE SERVICES of a competent 
jewelry salesman; must be thoroughly experi- 
enced in jewelry, particularly diamonds and 
watches; we are not looking for a clerk, but a 
salesman, and are willing to pay well for ability. 
Address application to Herbert K. Smith, care 
Leys, Christie & Co., 65 Nassau St., New York. 
White Bros. Co., New Orleans, La 





ENGRAVER WANTED, for high class store in 
Pittsburgh; a pleasant position for a good all 
round man; one capable of doing all kinds of 
work in first class retail store. Address “X. 
Y. Z., 4021,” care Jewelers’ Circular. 





HEAD WATCHMAKER to manage watch repair 
department; an experienced high grade man to 
take charge of department, manage workmen and 
to do high grade work; eight hour day with large 
store, in city 250,000 population; good oppor- 
tunity for high grade man; give fuil information; 
state salary expected and send photo with appli- 
sehen. E. J. Scheer, 259 Main St., E., Rochester, 





WANTED, WATCHMAKER, at once; 
finest work only; good salary; short 
hours; state past experience in first 
letter; no combination man _ wanted. 
Julius C. Walk & Son, Inc., 5 & 7 East 
Washington St., Indianapolis, Ind. 





WANTED AT ONCE, first class watch- 
maker and engraver; permanent posi- 
tion; good working conditions; fine 
climate; hours from eight to six. J. M. 
Harless, Gulfport, Miss. 





PLATINUM WORKERS, three, must be 
first class; two jobbing jewelers; we 
have the best equipped shop in the 
West; 44 hours. Address “R., 4069,” 
care Jewelers’ Circular. 





WATCHMAKER, $50; good permanent 
position for first class man; fine work; 
good light; hours eight to six; only 
high grade workman need apply. Mr. 
Frisch, 104 Park Place, New York. 





JEWELER for special order work; also several 
jewelers for repair work; we have also an open- 
ing for a man who is a good jeweler and en- 
graver or an engraver alone; the above positions 
are permanent; we also have the finest shop in 
West Virginia with no limit to salary to the 
right men. W. J. Lukens Co., Wheeling, W. Va. 





WANTED, cne of the largest Southern jewelers 
require the services of the following men: en- 
graver, salary $35 per week; repair jeweler, 
salary $30 per week; bench watchmaker, salary 
$35 per week; positions permanent for satisfac- 
tory men; ideal climate; eight hour day; modern 
shop; must be first class, experienced workman, 
well recommended; state qualifications. Ad- 
dress “P., 3970,’ care Jewelers’ Circular. 





TWENTY-THREE WATCHMAKERS WANTED 
for Texas as working managers of repair de- 
partments, jewelry departments and jewelry 
Stores; high grade finished mechanics, com- 
pletely equipped, high moral character, non- 
residents of Texas; combination of one to six 
trades can be used; a position is open in Dallas 
or an unlimited trade watchmaker at 85 per 
cent. Address Claude H. Riggs, importer and 
manufacturer, agent, Box 1531, Dallas, Texas. 





WANTED, first class watchmaker who 
can do ordinary engraving and simple 
jewelry repairing; permanent position; 
pleasant surroundings and good wages; 
give full particulars in first letter. J. 
A. Weiss & Sons, Montgomery, Ala. 





WATCHMAKER WANTED for large retail store 
in Pittsburgh; a first class position for good all 
round man; one capable of doing any general 
work in retail store; working conditions pleas- 
ant. Address “Y., 4022,’’ care Jewelers’ Cir- 
cular. 


$40 to $45 SALARY PER WEEK and per- 
manent position to a good watchmaker 
and engraver; an excellent opportunity 
for a man with some pep who wishes to 
advance himself; state ability, age and 
send reference as well as samples of 
engraving in first letter; if married 
will pay all or part of moving expenses 
to right man. M. Berman, 1311 11th 
Ave., Altoona, Pa. 








HEAD WATCHMAKER of experience 
and ability wanted for pleasant front 
bench position; corner jewelry store; 
city of 70,000; earning power and satis- 
fied customers govern wages; been 
paying $45; special ability will be re- 
warded; the right man will be pleased 
with this position; state age, ability 
and send references. W. C. Riley, 501 
Broadway, Gary, Ind. 


$45 TO $50 PER WEEK to head watch- 


maker, engraver and optician; an all 
around man to take complete charge 
of these departments; state ability, 
references and sample of engraving in 
your first letter; pleasant store and fine 
light by which to work. Address “Fri- 
day, 4025,” care Jewelers’ Circular. 





HIGH CLASS JEWELER for special 


order work; also engraver and jeweler; 
we offer an unlimited salary, congenial 
surroundings and the finest shop in 
West Virginia to the right men. W. J. 
Lukens Co., Wheeling, W. Va. 





PERMANENT POSITION OPEN to first 


class watchmaker; also permanent 
position open to good engraver and 
assistant watchmaker; liberal salary 
to competent men; apply at once with 
references. Crescent Jewelry Co., 329 
Cherry St., Helena, Ark. 





ONE OF THE HIGHEST CLASS old es- 


tablished jewelry stores south, in a 

hustling Virginia City, over 200,000 

population, isin need of a: wide-awake . 
man; must be a real saiesman, capable 

of handling the very best trade and fa- 

miliar with every department in such 
an establishment; would prefer one 

who can and will put in some cash, 

from $10,000 to $30,000, but do not wish 

the money end if party is to be dead 

wood; what | am after is a real assis- 

tant or partner, one not afraid of work; 

can make excellent proposition to right 

man; absolutely confidential. Address 

“B., 3941,” care Jewelers’ Circular. 








For Sale. 


Stores, Stocks and Businesse- 
3c. a word; minimum charge, 75c. 








GOOD PAYING STORE for sale; must have 


$1,500 cash; must be a watchmaker or a jeweler 
by trade. Inquire Kantor Bros., 37 aiden 
Lane, New York. 





GOOD PAYING jewelry and optical 


store for 
sale; best location on Broadway; ill health rea- 
son for selling; reasonable. Address 4030 
Broadway, New York. 





JEWELRY FACTORY for sale; 


“a special orders 
and _ repairing; middle west city of 400,000; 
established 32 years; annual business, $60,000; 
high credit rating; employs 30 people; present 
owners have conducted this business for 29 and 
2 yeaess Address “M., 1747,” care Jewelers’ 
ircular. 





FOR, SALE, small jewelry store, city 30,000 popu- 


lation; fine residential; on main street; stock 
and fixtures all of best make; good trade; plenty 
of repairs of all kinds; store, stock and trade 
in prime condition; excellent place for fine 
watchmaker; no agents need apply. Address 
“U., 3786,” care Jewelers’ Circular. 








(Special Notices continued on page 142.) 
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FOR SALE—Continued. 








FOR SALE, jewelry business, well established; 
other business, reason for selling; invoice about 
$4,500; auctioneers need not apply. Address 
“B., 4114,” care Jewelers’ Circular. 





FOR SALE, only jewelry store in central 
Ohio, manufacturing town of 4,000 popu- 
lation; doing a yearly business of over 
$8,000, on an investment of $3,000; 
good run of optical work and repairing. 
Address “‘M., 4034,” care Jewelers’ Cir- 
cular. 





IF YOU wish to continue first class, established 


jewelry store, communicate “Jeweler,”’ 1314 
Avenue J, Brooklyn, N. Y.; telephone 7094 
Midwood; new mahogany fixtures, invoice 


$2,500; as much of the stock as you want; only 
jewelry store within 20 blocks and no stores to 
let in this neighborhood; chance of lifetime; 
good will alone worth price asked; retiring; no 
auctioneers. 








For Sale. 
Tools, Equipments, Merchandise. 
3c. a word; minimum charge, 75c. 








FOR SALE, jeweler’s traveling trunk in 
condition. Mrs. Schweiger, New York 
*Phone Melrose, 5411. 


ood 
ity. 





FOR SALE, one Leiman Bros, polishing machine 
in first class condition. Kaufman & Franklin, 
106 Fulton St., New York. 





UP-TO-DATE watchmakers’ and engravers’ tools 
for sale; price complete $100, or will sell sep- 
arate the lathe, motor, block, etc. Address Pino, 
42 Elm St., New York. 





800 GROSS watch hairsprings and 50 gross main- 
springs assorted; will sacrifice for cash; sam- 
ples and price sent on request. 1879 


Alton, 
Cedar Ave., New York. 





FOOT WHEEL, No. H2538 Swartchild, $10.80; 
countershaft cost $4.50; good condition; will 
crate and ship for $8 money order. Powers, 
jeweler, Youngstown, Ohio. 





FOR SALE, 120 beat high grade self winding 
movements with pendulum and hands; also 18 
inch Roman zinc enamel dials. E. M. Ransburg, 
2829 St. Vincent Ave., St. Louis, Mo. 






















FOR SALE, Miconcave and Geneva watch 
glasses, all sizes, 48c. per dozen, less 10%; 
20% off in five gross quantities. F. J. Bernard 
& Co., Inc., 50 W. 22nd St., New York. 





SET OF WATCHMAKER’S TOOLS complete, 
also Webster Universal head, counter shaft, 
Hall staking tool, Jacot pivot lathe, Swiss Verge 
lathe. Room 55, 7 Maiden Lane, New York. 





FOR SALE, 50-pound drop hammer, eye glass 
drill machine with diamond drill, small foot 
press, full assortment of watch glasses, Geneva 
miconcave basine, large watchmaker’s bench; 
sacrifice to quick buyer. Address “‘A. G., 4111,” 
care Jewelers’ Circular. 


FOR SALE about July, two ten-foot jewelers’ wall 


cases with four-foot mirror connection; oak 
mahogany finish; each case has_ two upward 
sliding doors, two double cupboard doors, eight 
drawers in base; good condition; would cost 
about $500 new; price $250; two ten-foot ma- 
hogany finish show cases on tables; would cost 
about $70 each, price $40 each or two for $75; 
full description if interested. Mewborn Jewelry 
Co., Kinston, N. C. 





FIXTURES FOR SALE; two seven foot 


oak wall cases; five six foot oak plate 
glass floor cases; six foot Mosley safe; 
six foot Cincinnati safe; National Cash 
register; work benches; rail for 
benches; photo and description for the 
asking. Eugene Parker, Lansing, Mich. 








Business Opportunities. 


3c. a word; minimum charge, 75c. 








MR. JEWELER, if you want cash for your entire 


jewelry stock and fixtures, wiite for J. A. Conn, 
414 Citizens Bldg., Cleveland, O. 





WANT TO BUY established retail jewelry store 


in any good business section or would like to 
rent part of store, or window space; $5,000 cash 
tc invest in legitimate proposition. Address “P., 
4073,” care Jewelers’ Circular. 





WE PAY from 60 to 80 per cent for all 


or any part of jewelry stocks. Chicago 
Mdse. Buyers Association, 8th floor, 
Ashland Block, Chicago, Ill. 





| HAVE PAID the highest cash price for 


jewelry stores for 40 years; | am a posl- 
tive buyer if you really want to sell. 
Isaac Rich, 21 Bromfield St., Boston, 
Mass. 





| WILL BUY your stock and fixtures for 


cash and pay all that it’s worth; If 
you want to sell and mean business, 
communicate at once. J. B. Gordon, 387 
Washington St., Boston, Mass. 





COMMUNICATE AT ONCE; | will buy 


your entire stock and fixtures for cash; 
quantity no object; bank reference. 
Louis Gordon, 387 Washington St., 
Boston, Mass. Established 1900. 





GET OUR CASH OFFER for your entire stock 


of diamonds, watches and jewelry of every 
description; we pay the highest spot cash price; 
communicate with us, it will be to your advan. 
tage; quantity no object. American Auctioneer 
Rooms, 1785 Lexington Ave., near 110th St., 
New York. Phone Harlem 2997. 








ARE YOU GOING OUT OF BUSINESS? 


We 
pay highest cash value for entire stock, or part 
of jewelry, diamonds and fixtures; communi- 
cate with us, it will be to your advantage; 
rating and references of the highest order. Van 
Praag & Co., 537 Broadway, New York, estab- 
lished 1889. 





AN OLD ESTABLISHED jewelry jobbing house 


in a Middle West city, owning retail depart- 
ment, wants an experienced manager for this 
department; must be a first class salesman, 
buyer and window decorator; graduate optician 
preferred; investment required not to exceed 
$8,000. Address “Jobber, 3813,” care Jewelers’ 
Circular. ‘ 











MOVEMENTS, AMERICAN SECONDS; 
the many different makes and grades, 
also 20 and 25 year gold filled cases of 
standard reputation; we can save you 
money. Mark-Nelson Co. Inc. 15 
Maiden Lane, New York. 








HIGHEST CASH PRICES for your sur- 


plus stock of diamonds, watches and 
jewelry; Immediate returns; business 
confidential; national bank references. 
H. Schwartz, 1209 Heyworth Bidg., Chi- 
cago, Ill. 





—— 


DO YOU CONTEMPLATE RETIRING or on; 
out of business? I will buy your entire of 
plus stock of jewelry, diamonds, etc,, = 
the very highest cash price; no stock too lan!” 
25 years’ experience .n buying diamonds and 
jewelry; it will be to our mutual benefit to com. 

municate with me; best references, I, Olenick, 

41 3 Broadway, New York. Telephone, 9531 
anal, 





HIGHEST CASH PRICES PAID for your 
surplus stocks of diamonds, watch 
jewelry; send your stock to me and re 
ceive money by return mail; nationa| 
bank references; all business strictly 
confidential. Emil Noel & Co,, 29 € 
Madison St., Chicago, Ill. 





—— 


WHY WORRY ABOUT MONEY? We 
will pay the highest cash price for your 
entire stock of diamonds, watches, 
silverware and jewelry of every descrip. 
tion; quantity no object; for 30 years 
our specialty; bank and mercantile 
reference. Brooklyn Purchasing Syndj. 
cate. Frank Walker, proprietor, 610 
Broadway, Brooklyn, N. Y. Phone 
1757 Stagg. 





L. D. GREGORY & CO., brokers and ap. 
praisers, solicit correspondence from 
jewelers who wish to retire from busi- 
ness quick; terms reasonable and on 
commission basis; a waiting list of 
buyers with cash; we save you time and 
money. 913 Ashland Block, Chicago, 
Ill., Phone, Central 2656. 





AM PAYING highest cash prices for your 
surplus stock of diamonds, watches, 
jewelry, etc.; send your dead stock to 
us and receive a check by return mail; 
goods held until check is accepted; | 
pay highest cash price for gold and 
silver; all business held strictly conf. 
dential. J. B. Gordon, Room 313, 387 
Washington St., Boston, Mass. 





WIRE OR WRITE if you want to sell; 
we buy for spot cash entire jewelry 
stores or any part; we are paying 
highest cash prices for surplus stock; 
send us a shipment of anything you 
have for sale; check mailed same day 
received and goods held until offer is 
accepted by you; bank reference. J. 
L. Art & Co., Bonded Auctioneers and 
Appraisers, 1003 Mallers Bldg., 5 §. 
Wabash Ave., Chicago, III. 








Wanted to Purrhase. 


3c. a word; minimum charge, 75¢c. 








WANTED, a second-hand jeweler’s safe in good 
condition at a sacrifice price. T. J. Ellis & Co, 
Jonesboro, Ark. 





WANTED, good used engraving block with of 
without necessary attachments; also used watch- 
maker’s lathe in good shape. Write Keyes 
Bros., Hartselle, Ala. 





WANTED, wheel cutter and slide rest; 
also wheel chucks, Harding four jawed 
chuck, Snyder Bezel chuck, face plate, 
etc., for Boley Webster-Whitcomb 
lathe; will buy lathe along with attach 
ments. Address “H., 4071,” care 
Jewelers’ Circular. 
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WANTED TO PURCHASE —Continued. 


a 
ED, BOX HRONOMETER; we 
— repairs on fine and complicated 
watches, clocks and chronometers. 
Lester Cerf, 47-49 Maiden Lane, N. Y. 

















Watch Work for the Trade. 


3c. a word; minimum charge, 75c. 











INE WORK ONLY; no cylinder or cheap 
i no clocks; established 35 years; work 
guaranteed. Frederick L. Dreher, Room 55, 


7 Maiden Lane, New York. 





yOUR WATCH REPAIRING is efficiently and 
conscientiously taken care of; quick delivery; 
expert workmanship guaranteed; chronometers 
and complicated movements. Stephen Wolf, 90 
Nassau St., New York. 


Wanted ta Rent. 


3c. a word; minimum charge, 75c. 








DIAMOND SETTER wishes to rent part of an 
office with good window downtown, New York. 
Address “V., 4141,” care Jewelers’ Circular. 








Go Let. 


3c. a word; minimum charge, 75c. 








DESK ROOM TO LET. Room 1602 Cockcroft 
Bldg., 71 Nassau St., New York. 





TO LET, part of large office partitioned off into 
private room; good light; very desirable. H. 
Gamse, Room 1008, 9 Maiden Lane, New York. 








PROMPTNESS AND ACCURACY in 
watch repairing is essential to your 
business. Do you get it? Our shop 
gives you the service equal to an expert 
in your store; a trial will convince. 
Solomon & Co., 8 So. Dearborn St., Chi- 


cago, Ill. 


Special Order Work and 
Repairs for the Trade. 


3c. a word; minimum charge, 75c. 














JEWELRY, general repairs, and expert saw 
piercing for the trade; can accommodate several 
stores with prompt and reliable attention. Peter 
S. Vagnini, 35 John St., New York. Phone, 


2219 John. 





Misrellaneous. 


3c. a word; minimum charge, 75c. 








HILES WATCHMAKING and Engraving School, 
the largest and best equipped school in the | 
west. 717 Market St., San Francisco, Cal. | 











J. R. RUTKAY & €0., Inc. 


49 Maiden Lane, New York 


Expert Watch Repairing 


Chronometers and Repeaters Our S alty 
Prompt Attention to All Mail Orders. 











ISSUED ANNUALLY 








The Jewelers’ Circular 
Buyers 
Directory 


of the 
Manufacturers, Importers and 
Jobbers 


in the 


Jewelry and 
Kindred Trades 


A Handy, Classified List for Buyers 


Bound in limp cloth, 3x 6% inches, with 
map of the Jewelry District of New York. 


PRICE ONE DOLLAR 








Copyright, 1918, by 


The Jewelers’ Circular Pub. Co. 
11 John Street, New York 












































FOR SALE 





for Use 


Complete silver hollow-ware 


ing. 


Charles Street, Baltimore, Md. 











Silverware and 
Plating Plant 


Fully Equipped and Ready 


gold plating plant; including one 500 lb. drop 
hammer, one 300 lb. drop hammer, one 10-inch 
rolling mill; spinning and polishing lathes; 
wire and border mills. Imported cut-glass, 
china and high grade cutlery, ready for mount- 


Inspection invited between 9 o’clock A. M. 
and 12 o’clock M., and one o’clock P. M. to 5 
o’clock P. M., on the premises, 315 North 


Lately conducted by Jenkins & Jenkins, Inc. 
L Thomas Foley Hisky, 


and silver and 


Receiver. 

















WANTED 


Salesman on Commission Basis to carry 


Madonna Wrist Rosaries 


as a side line, Only men with a 
wide acquaintance in the jewel- 
ry trade and who can furnish 
good references as to charac- 
ter and ability need apply. Give 
tull details in first letter. 


Eisenstadt Manufacturing Co. 


St. Louis, Mo. 


























144 


THE WASHBURN 


SECURITY MAGIC NUT 
Automatic Helder for ear —_ scarf-pins, 


for all sizes of scarf- 
pin wire, Guaranteed. 


FO 


for unpierced ears. 


SAFETY CATCH 
For Broo etc. 
Can be app to any 


work where pin tongues 
Closed. Open. 


are u 
= 
Descriptive Circular on Application. 


Pearl Drilling and Adjusting a Specialty 
Special Order Work and Repairing 
¢c. IRVING WASHBURN, 108 Fulton Street, N.¥ 


Open. 
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N. S O. Bernstein 


“(2 Expert 
Watchmakers 


guarantee you 
Prempt Service—Quality 
American, Swiss and all Kinds 
of complicated Watches 
repaired 
You Can Promise Your 
Customers Service 
If you send your watches to 


BernSteinWatch Co. 


Watchmakers to the Trade 


5 No. Wabash Ave. CHICAGO 








This is an exact reproduction 


of a fall sized Mazuza 
MADE IN 14-K GOLD ONLY 


This Mazuza Charm is a big 
seller, not displayed in your 
show window means lost sales 
to you. 


LIEBERFREUND BROS. 


Manufacturing Jewelers 





Price Originators of this Mazuza. 

Sole makers and _ distributors. 
$2.00 40 Maiden Lane, New York 
Each Tel. 5122 John 





Kesner Bldg. 
ENAMELING ON JEWELRY 


Plain and Fancy French and Swiss Enameling 
on Jewelry, Watch Cases, Emblems, Silver- 
ware, etc. Highest Grade of Work Guaranteed. 


Oscar W. Walther Room 400 


Henrietta Bldg. 
143 N. Wabash Ave. CHICAGO, ILL. 








Expert Watch Repairing 


We can care for your watch repairing de- 
partment promptly, carefully and satisfac- 
torily. All work guaranteed. 


THE SUPERIOR WATCH REPAIRING 0, 


116 Nassau St. 





| John Daley Pays Cash! 


Send me your old Gold, Silver, Platinum 
and discarded Jewelry. I buy Diamonds, 
Pearls, Sapphires, Onyx, Amber, Antique 
Jewelry Sets, Cameos, Garnets, Entaglies 











Valuable Patents 
on Electric Clock 


For Sale er Lease on Royalty Basis 


Address “3783,” care Jewelers’ Circular, 
11 John St., New York 


























WATCH REPAIRING 


on Swiss, American and complicated watches. 
A trial order will convince you of my superior 
workmanship and ability. 


and entire stocks. ~ Sand... 
AVooee 
JOHN DALEY a ruc las 
Bank 654 2 S. E. Cor. Safety .. 
References NEW YORK 38th St. J. & H. BERCE 95 John Street 
Let me take care 





For Expert Watch Repairing 


send your work to 


Manhattan Watch Repairing Co. 











HERR AND KLINE 


Expert Watchmakers and Engravers 


TO THE TRADE 
Prompt, Efficient Service 
812 Paul, Gale, Greenwood Blidg., 
NORFOLK, VIRGINIA 








Headquarters for 


Gold and Silver Plating 
Mesh Bag and Jeweiry 
oderate 


Repairing at M 
Prices. 


Louis Morenfeld 


51 Maiden Lane, New York 














Tel. . LIMAN 16 Nassau 8t. 
Beekman 6752 Mew Yerk ill Nassau St. New York 
Mail order ont: promptly attended te. Mail orders promptly attended to. 
AOE 
DO THE FINEST 





REPAIR WORK FOR THE TRADE 


On Swiss and American Watches. Mail 
Order Work Promptly Attended To 


Nassau Watch Repairing Co. 


102 Fulton St., Room 211, New York i9Jo G 
Tel.: Cort-3360 ib: 
20 


If29 








~~ 





W. H. Swenarton 

(x-Examiner BH. #. Patent Office) | 9) - 
Counsel in Patent Causes 

2 Rector Street, New York af 


bs 


ee 


Trade-Marks 


of the Jewelry and 
Kindred Trades 








Containing 366 pages of trade. 
mark information. Handsomely 
bound in cloth. Size 7x10% inches, 

Over 6,500 trade-marks and trade 
names and the names of flatware 
and toiletware patterns. 

Illustrates by actual facsimile re- 
production the trade-mark as 
stamped on the manufactured arti- 
cle. An essential feature to positive 
identification as a_ similarity in 
trade-marks often exists. 

’ Three alphabetical indexes and 
classification into departments 
make reference easy. 

Sold only to Subscribers of or with « 
year’s subscription to THE JEWEL.- 
ERS’ CIRCULAR. 


Price, $520 


Express Prepaid 


Combination Price $7.00 for 
Trade-Marks of the Jewelry and 
Kindred Trades and THE JEWEL- 
ERS’ CIRCULAR one year’s sub- 
scription ($3.00)—fifty-two issues. 





Includes a digest of the National 
Stamping Law, governing the reg- 
istration of trade-marks, Essay on 
Marks of Gold and Silversmiths, 
- Historical Sketch of Makers’ 
Marks and other articles giving a 
fundamental knowledge of trade- 
marks in the United States and 
foreign countries. 

An authoritative reference book 
for every Jeweler, Manufacturer 
and Jobber, having occasion to 
look up trade-marks or trade-mark 
| information. 

First Edition 1896—Second Edi- 


1399, 1904 eC hird Edition 1915. 
D‘o 90 bas ..M ooo. 


per Jewelers" Circular 





it 399 Compal 
Publishing: Company 


eenihedoat New York 








Patents Trade-Marks 
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The Vatti Rosary Co. has opened offices 
and salesrooms at 206 Jewelers’ building. 

Frank Marvin, of the John Hood Co., 
Santa Rosa, Cal., was in San Francisco this 
week on a purchasing trip. 

Robert Roe, one of the salesmen in the 
Portland office of A. I. Hall & Son, is 
visiting headquarters for a few days. 

(Charles Weinshenk, Sr., has been away 
on a short trip, calling on the trade in the 
northern part of the State. He expects to 
return this week. 

H. J. Gute, of the H. J. Gute Co., is 
planning to leave for a two weeks’ trip 
through southern California. Mr. Gute 
has just received some of the Fall sample 
lines. 

Cyrus Price, representing Shiman Bros. 
& Co., is calling on the local trade this 
week. Another Eastern traveler in town 
at the present time is A. L. Kramer, of 
Brod & Co. 

A robbery occurred a short time ago 
when the jewelry store of Heinz Bros., 64 
Market St. was broken into at an early 
morning hour and a tray of rings valued at 
about $500 or $600 taken. The thief 
gained admittance with a heavy object 
with which he smashed the plate glass 
window. 

Mr. and Mrs. I. H. Spiro, of the com- 
pany of that name, are in New York at 
present finishing up their Fall purchasing. 
They expect to return to California by 
way of the Canadian Pacific railway, stop- 
ping off at various points of interest. C. J. 
Schoenfeld, of this firm, just completed a 
successful trip through the Sacramento 
Valley. 

Radke & Co., jewelers, now located at 
219 Post St., will vacate the present quar- 
ters early this month. The firm has taken 
a lease on a store at 208 Powell St. and 
will install new fixtures, etc. They will 
open the new establishment on or about 
June 15, carrying a complete line of first 
class jewelry, diamonds, watches and 
novelties. They will discontinue some of 
the heavier lines of silverware that they 
have carried in the past. 








Omaha. 


John Christensen, North Bend, Nebr., 
has sold out to J. W. Ostry. 

Sol Bergman has gone to Chicago on 
business. He will be gone two weeks. 

T. J. Bruner was at York, Nebr., last 
week as a delegate to the Elks’ convention. 

Harry Steiner, Albion, Nebr., who has 
been connected with his father in business, 
has gone with E. F. Strain, at Gregory, 
S. Dak. 

Jay Miller’s jewelry store, Norfolk, 
Nebr., was robbed Sunday night, June 1, 
and over $800 worth of diamonds and 
jewelry taken. ; 

Burglars last Wednesday night entered 
the Brodkey Jewelry Co., 1401 Douglas St., 
by a basement window, and _ stole 27 
watches, 24 rings and four leather grips. 

The out-of-town jewelers in Omaha last 
week included: O. C. Zinn, Hastings; 
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Ralph Hilthouse, Elliott, Ia.; John Ayres, 
Osceola; John Christensen, North Bend; 
C. E. Porter, Malvern, Ia.; C. W. Sawyer, 
Silver City; C. W. Edwards, Oxford; 
H. J. Perrin, Sargent; J. G. Mines, Wayne; 
L. J. Wendel, Creston, Ia.; George Kohles, 
Earling, Ia.; Harry Martin, Lyons; J. J. 
Sindelar, Jr., Howell; Mrs. L. C. Larsen, 
Neola, Ia. 











F. R. Crocker and wife of Rock Springs, 
Wyo., were recent Denver visitors. Mr. 
Crocker is anxious to secure two first-class 
watchmakers. 

Benjamin Kortz, of the Edward 
Kleiger Jewelry Co., who has been in 
California on business for several weeks, 
is expected home in a few days. 

Mrs. J. B. Campbell, traveling sales- 
woman for the Charles Wathen Co., is 
back from a long trip covering the north- 
west. She reports business conditions in 
that territory as excellent. 

Mr. and Mrs. Sam Christensen have re- 
turned to Hot Springs, S. Dak., following 
a two weeks’ vacation spent in Denver. 
Mr. Christensen purchased additional 
stock before leaving for home. 

Edward Lehman and W. W. Hamilton 
have returned from a visit to eastern 
manufacturers, after an absence of nearly 
four weeks. Both attended the wholesale 
jewelers’ convention at Atlantic City, N. J. 

Mrs, Zerlina W. Syman, of the Syman 
Bros. Jewelry Co., is one of the happiest 
women in Denver. She has received 
word that her son, Lieutenant “Ted” 
Syman, who has been in France for the 
past year and a half, has sailed for home. 

Sam Katz, who was formerly located in 
the Larimer St. pawnbrokers’ district, has 
opened a first-class jewelry store at 1744 
Curtis St., the northern boundary of Den- 
ver’s famous Great White Way, which is 
traversed daily by thousands of picture 
theatre fans. His new location was re- 
cently vacated by the Denver branch of the 
First National Exhibitors’ Circuit of New 
York city. It is known as the Keystone 
Jewelry Store. 

The padded-brick window-smashing fra- 
ternity have now transferred their activ- 
ities to the western slope. Their latest 
victim is A. C. Parsons, pioneer jeweler of 
Grand Junction. The Parsons store at 527 
Main St. was visited by one or more rob- 
bers on Saturday night, May 24, just before 
daylight. A padded brick was used against 
one of the display windows in the front of 
the store while the patrolman was at the 
other end of his beat. About $400 worth 
of loot was taken from the window. Among 
the articles were several watches, stick 
pins and ivory goods. There is not .the 
slightest clue which might lead to an arrest. 

The removal of the Bohm-Allen 
Jewelry Co. from 16th and Arapahoe Sts., 
where it was located for more than a 
quarter of a century, to the new main 
floor location in the Foster building at 
16th and Champa Sts., where the concern 
greeted old and new customers on the 
morning of June 2, was accomplished 
without a single hitch. The removal day 
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was scheduled for June 1, but everything 
was out of the old building in ample time 
for the morning of that date, had it not 
fallen on Sunday. Perhaps nothing in 
connection with the removal of this pi- 
oneer retail jewelry establishment at- 
tracted so much notice and comment as 
the big street clock which so faithfully 
ticked off the time for almost 30 years. 
The clock is in as good condition today 
as it was more than 28 years ago, and is 
apparently good for 30 years more. It 
was the first four-dial clock to be in- 
stalled in Denver. 











John Kaiser is now with the Chambers 
Jewelry Co. 

Mrs. L. D. Moss, of the Margolis Jewelry 
Co., has given up her position and will 
leave Kansas City for several months’ rest. 

R. Lloyd, who was in France with the 
35th Division, has returned and has taken a 
position with John Recht, Norton, Kans. 

A. W. Pearce, formerly with the Best 
Watch Co., in Kansas City, has entered 
the employ of the Kirkpatrick Jewelry Co., 
St. Joseph, Mo. 

Edward E. Parnell of the Margolis 
Jewelry Co., went with the Shriners’ band 
to Sedalia, Mo., last week to attend a meet- 
ing of the Shriners. 

Ward M. Lewis, of the C. B. Norton 
Jewelry Co., has returned from a three 
weeks’ visit in the east. He says that all 
the factories are busy and have all the 
orders ahead that they can take care of fcr 
several months to come. 

Mr. and Mrs. C. B. Norton and daughter, 
Edith, and Mr. and Mrs. W. C. Schumann 
took a motor trip to the Ozarks the latter 
part of May. Mr. Norton has returned 
home but the others of the party will re- 
main a couple of weeks longer. 

J. H. Whitney, Kansas traveler for Ed- 
wards-Ludwig-Fuller Jewelry ‘Co., and Mrs. 
Helen Pace Cogsdell, formerly in the office 
of the same firm, were married recently in 
Kansas City. Upon their return from their 
honeymoon they will be at home at 3120 
Florida Ave. 

Harry A. Pearce, formerly with the Jac- 
card Jewelry Co., has gone to Springfield, 
Mo., where he will enter the employ of the 
Josephs Jewelry Co. This same company 
has a jewelry store in Des Moines, Ia., and 
Mr. Pearce was with them in that city be- 
fore coming to Kansas City. 

Among the recent visitors in the city 
were: Carl Ricker, Emporia, Kans.; C. L. 
Dockhorn, Oskaloosa, Kans.; Lee Ewing, 
Mangum, Okla.; C. L. Frost, Odessa; M. 
A. Pettit, Bonner Springs, Kans.; H. E. 
Kimber, Excelsior Springs; W. W. Sperl- 
ing, Seneca, Kans.; Mr. and Mrs. W. F. 
Czeskleba, Plainville, Kans.; J. W. Miller, 
Mountain Grove; Mrs. W. S. Noble, 
Drexel; Mr. and Mrs. John Recht, Norton, 
Kans.; J. H. Brandon, Courtland, Kans.; 
C. E. Bagshaw, Belton; E. C. Six, Lyons, 
Kans.; James R. Weakley, Kearney; B. C. 
Culp, DeSoto, Kans.; Sam C. Lee, Holden; 
W. G. Coplin, Paola, Kans. 
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J ) When You Want 
NS YY) =Radium Clocks 
\\ You Want The Best 


Son nee —s 


Ask your wholesaler for 


TRAVELIGHT 


“Radium Lighted” 


CLOCKS and 
WATCHES 


They Sell Themselves 


Kiar anaes Fes 


eat pment nS 38 penne ae 
ae es a eecegeeae 


oT Ba Ais 


“SEEATNITE” 
One day continuous alarm, Seamless 
nickel case, 544” high, 4%” wide. Sil- 
vertone dial “radium lighted” numer- 
als and hands. Heavy convex glass. 


“REVEILLITE” 
One day intermittent alarm, Seamless case, 
534” high, 454” wide. White dial, “radium 
—* numerals and hands. Heavy convex 
glass. 





P. S—OUR RADIUM DIALS ARE DIFFERENT 
The best. obtainable clock movements; beautiful, 


original dials; excellent workmanship; exclusive use of T R AV E LI G H 7 M F G a CO. 


RL. M. THEODORE SCHISGALL, MGR. 
“RADIUM LUMINOUS MATERIAL” r _ 
231-239 N. Lawrence St., Philadelphia, Pa. 


and general efficiency—are Features of Our Product. 























This is Dan |. Murray 


the most celebrated jewelry auc- 
tioneer in the world—in a class all 
alone. At present selling for the . : * 
Clemens Oskamp Co., Cincinnati, sae an eal aan 
Ohio. This is my seventh large to us We will make 
sale in Cincinnati in past 10 years. them look like new for 
They employ me because they know 75c. and up. 

me personally for past 20 years. BEFORE 2 AFTER 


DON’T 


Throw your worn out 























Write me for daily results of this 
sale. I am now booking Fall sales. I sell your stock 
and fixtures. Same address for past 20 years. 





DAN I. MURRAY ik 20°YoRe 
440 South Dearborn St., Chicago, IIl. 
114-116 Sixth Ave., West, Cincinnati, O. 








M. J. STERN & BRO. 


51 Maiden Lane New York City 
Special Jewelers to the Retail Trade 











SEND ME YOUR SWEEPS 


| I will give you careful and prompt service 


iJ. JACOVES 2.3. 





Trade-Marks of the Jewelry 
and Kindred Trades 





| 41-43 Maiden Lane NEW YORK 


Tel. John 3052 The Jewelers’ Circular Publishing Co., 11 John Street, New York. 











The Buyers’ Directory 


Price, $1.00 


4 of the E. Howard Clock Company is now at 
The Rew York Office 309 Broadway. Jewelers are cordially invited 
to visit us in our new location. We have been makers of clocks of the highest 
grade for 77 years. 


THE E. HOWARD CLOCK COMPANY 


BOSTON NEW YORK CHICAGO 
Established 1842 








The Jewelers’ Circular Publishing Company 
411 Joha St., corner Broadway New York 























